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Reap this recent letter 
from the J. M. Tull Rub- 
ber & Supply Company, 





Pipe Tools 


says Mr Tull 





_ The lower illustra- 
tion is the splendid 


home of the J. M. 
Tull Rubber & Sup- 
ply Company of At- 
lanta, Georgia. The 
upper picture is a 
view of the attractive 
office and _ display 
stock room. 





Ow wane eecmerame 





large distributors in At- 
lanta, Georgia— 


66 E enclose another stock order for 


Greenfield Pipe Tools. 


“We have noticed quite a demand re- 
cently which is apparently the result of 
your advertising. There is no question 
but what “Greenfield” is a well-known 
name with all our customers. Down 
here in .\tlanta we are 100 per cent be- 
lievers in the value of advertised lines, 
as you can appreciate from the volume 
of our purchases from your Company.” 


Many leading distributors, mill supply 
houses and hardware stores are securing 
greater volume and lower costs through con- 
centration on the broad Greenfield line of 


New York: 
15 Warren Street 









BBER & SUPPLY Co. 
mann) Mill Supplies 
ATLANTA. GA 


July 17th, 1929. 


Mr. W. B. daMont, 
Greenfield Tap & Die © 
Greenfield, ‘Massachusetts. 


Dear Mr. GuMont: 


We enclose another stook order for 
Greenfield Pipe Tools. 


We have noticed quite « demand 
reoently whioh is gay the result of 
your advertising. {here is no question but 

t “Greenfield” is a well known name with 
all our custo: . here in Atlanta we 
are 100% believers in the value of advertised 
lines, as you can appreciave from the volume of 
cur purchases from your Company. 


Yours very truly, 
J.M. TULL/APBBER $ SUPPLY CO. 


Af 
AX Ad Kee 
or wack: 
er: ka 














Small Tools. Perhaps it would pay you. 
May we show you more specifically the 
many advantages of such concentration ? 


Detroit: 
228 Congress St., W. 


MASS., U.S.A. 
Chicago: 611 W. Washington Blvd. 
Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 


eo 
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This Issue— 


ONTAINS several un- 

usually interesting fea- 
tures for salesmen. Take 
the article, “Don’t Pass Up 
the Small Plants,” by C. E. 
Richards, of the White Tool 
and Supply Company, 
Cleveland, for example. Mr. 
Richards draws on _ his 
wealth of selling experience 
gleaned from more than 20 
years in calling on indus- 
trials. He says a mill sup- 
ply salesman cannot afford 
to spend all of his time with 
the big fellows, letting the 
smaller ones take care of 
themselves. He tells you 
why, too. 


In addition to Mr. Rich- 
ards interesting sales article, 
there is a “Selling by Dem- 
onstration” story by C. Fred 
Zimmer; an article on sell- 
ing contractors by R. C. 
Lenburg; the “Sell Him 
Something More” feature; 
and the “What’s Selling in 
My Territory” chart; not to 
mention the new products 
section, news departments, 
and the “Mill Supply Sales- 


man” section. 
ewe 
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valve family. 
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WALWORTH 
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BRONZE 
GATE 
VALVE 


200 LBS. 
Working 


Steam Pressure 






s 


aa 


Hidoys~ 





WM A Brute for Punishment 
\ 


NORTH 














Equipped with non-rising stem, solid wedge gate, gland in stuffing box and 
ventilated hand wheel, the Kebo Brass Gate is a popular member of the Walworth 
In the manufacture of the Kebo every care has been taken to provide 
ample strength in the stem, body and bonnet of the valve to enable it to withstand 
without risk the service for which it is recommended. The assembled Kebo is a 
monument to Walworth craftsmanship in valve making. 
gives to the Kebo amazing powers of resistance under severe service conditions. 


EVERY ONE IS INDIVIDUALLY TESTED 


WALWORTH 


Walworth Company, General Sales Offices: 51 East 42d St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa.;and Attalla, Ala. 
. . . Distributors in Principal Cities of the World .. . 


Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 





















Its rugged construction 
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REPUBLIC means 
the Best Mechanical 





























Selling Rubber Goods 
by Advertising Distributors 


N advertising campaign whose object is to clear your shelves more 
quickly by selling your services as well as our products is now being 
featured in twelve important trade publications. This is the finishing touch 
to a progressive sales policy. There have always been sales instructions, cir- 
culars, aids, direct mail (over your name) competitive prices and products 
of remarkable durability. Now Republic is putting forward one of the most 
extensive trade paper advertising campaigns ever put before the rubber 
using industries. 


We want the consumer to know that the distributor has an important in- 
fluence on the quality and price of manufactured products. We want him 
to value the economic soundness of man- 
ufacturer-to-distributor merchandising. 







Concrete facts as to the storage, credit, 
buying, advising and time saving services 
of the Industrial Supply Distributor are 
now being placed before the user. Study 
our five point policy for reasons why Re- 
public advertises Distributors. 








1. A line of rubber items sufficiently com- 
plete to permit effectively supplying 
the requirements of the trade solicited. 


a A quality of products uniformly good 
and capable of delivering service re- 
sults that should reasonably be expected. 


3, A price basis inducing and making 


Possible aggresive competition with 
reasonable profit return. 




















Bel 
7 Freedom f one f hi 
THE REPUBLIC RUBBER Co. 4. comsce af sappip, char Ghon or be 
a irect, among the tradi ed by his da 
Youngstown, Ohio today solicitation. 


5 Selling helps of reasonable amounts so 
* that his sales force may be given the 


Details of our advertising, direct mail advantage of specialized training and a 
| through the Distributor and aggressive knowledge of the product sold. 
{ sales campaigns may be had on request. 



























BELTING + PACKING + HOSE + MOLDED GOODS + LATHE CUT GOODS 
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Same 
4 Ts. Even a camel must drink 


/ / wns — once a week 
——= but ARGUTO comes to you 


having had its lifetime drink ——— 





You have to feed a camel 
but ARGUTO needs 
neither oil nor attention... 



















Camels may come 
and camels may go 
— but ARGUTO 
goes on for 20 years 
or more, smoothly, 
quietly, without pause. 


i 


Every ARGUTO 
you sell is a 
self-starter for 
reorders —— 








ERGUTO seanins CON 
Wayne Junctior 


1, Philadelphia, Pa. 





Sat? a drink ! 
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“TOLEDO” No. 999, the most amazing, sensation- 
al, %” to 2” portable, power pipe machine that 
has ever been announced to the trade, has already 
met with a demand beyond all expectations. 


Our production of this new machine is constantly 
increasing yet prompt shipment of orders will be 
impossible for some time. Jobbers will do well 


therefore to anticipate their stock order require- 66 99 
ments and jobbers who do so and will push the TOLEDO NO. 999 SALES 
sale of this remarkable machine among their trade REACH A HIGr RECORD 


will be well rewarded by large sales. Let us tell 
you about our sales help for jobbers. 


THE TOLEDO PIPE THREADING 


MACHINE CoO. TOLEDO, OHIO 
NEW YORK OFFICE, 72 LAFAYETTE ST. 
















The CHICAGO Line _ Ball Bearing Equipment 


Profitable Specialties 


In the smallest plants and in the 
largest industries, you will find 
CHICAGO LINE Ball Bearing 
Specialties rendering satisfactory 
service. Well advertised—Gener- 
ous Profits. 





Territory for live dealers. 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 


DAGGETT Ball Bearing Loose Pulley 


All Forms of Power Transmitting Appliances 
MAIN OFFICE: 


19 No. Desplaines St., 
Chicago, Ill. 


FACTORY: 
Menomonee Falls, 
Wisconsin 





DAGGETT Ball Bearing Journal 
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ALL RIGHT 


I’m Through!’ 


said the Super from the other 
end of the conference table 


“The thing you ought to fire is your that belongs to horse-and- 


plain bearing hanger equipment’ 


HE superintendent had seen it coming 

foralong time. Hehad ANTICIPATED 
this invitation to step up on the carpet 
almost daily. And now that the time had 
come, he welcomed the chance to say 
what was what even though it happened 
to be his swan song. 


“You'll never get production up and 
costs down just so long as you insist upon 
trying to carry power to up-to-date ma- 
chinery through a transmission system 


» buggy days. Certainly 
there have been shut- 
downs. Plain bearings will 

run hot even though you DO give them 

oil enough in a week to last ball bearings 

a year. Certainly power costs have been 

high. You can’t overcome friction in plain 

bearings with a lot of conversation. 


‘‘And the tragic part of the whole affair 
is this—SGiSF equipment would not only 
have eliminated all the troubles you’re 
panning me for now, but they’d pay for 
themselves in reduced power, laborand lub- 
rication costs in less than two years’ time.” 


See Sweets Catalog for description 
Thomas Register for list of distributors 


Gi 


MARKED 


Self-Aligning HANGERS Ball-Bearing 






2346 





SKF INDUSTRIES, INC. r 


40 East 34th Street 7 


NEW YORK, N. Y. 
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N their daily work skilled 
mechanics are not always 
called upon to conform to limits of 
thousandths of an inch. However,even 
for their less exacting measurements, 
they want tools of dependable accuracy. 






They have learned from experience that 
Brown & Sharpe Accuracy is what they 
want in the tools they use in their less exacting 

work as well as in their work where ‘the 
finest precision measurements are required. 


















Micrometer 
No. 11 RS 





More and more Mill Supply dealers are realizing 

the advantages of concentrating on the Brown 
& Sharpe line. It offers them under one univer- 
sally recognized name, a complete and profitable 

line of precision tools which are readily 
accepted by their trade. Have you a copy of our 
new Small Tool Catalog No. 31? We shall be 

pleased to send you one. Brown & Sharpe 
Mfg. Co., Providence, R. I. 


[|BS 


“WORLD’S STANDARD OF ACCURACY” 


BROWN & SHARPE TOOLS 
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ERHAPS the Mexican 
Peon, a human truck 
horse, was the inspiration 
which made possible the 
creation of a long line of 
material handling pro- 
ducts. It is the famous C-M line 
that has made large savings in la- 
bor costs for manufacturers. 





Chisholm-Moore offers yet e 
efficient modern methed="Measured 
by any standard;a C-M installation 


thoronPhly antiquates costly, un- 
certain hand labor. 

More than this — Chisholm-Moore 
maintains a staff of engineers; ex- 


—_— =: = "| 
| | 
—j 


£ 








NEW YORK PHILADELPHIA 











CLEVELAND 


y 
¢ 







ertsy“Whose sole job is the analyzing 
and solving of difficult material hand- 
ling problems. 


These men are at your service. A word 
from you and they'll survey your plant, 
study your particular problem and offer 
a practical solution. Their time is yours 
without cost or obligation. A note from 
you will bring complete details by return 
mail. 
* * * 

This is the sixth of a series of Chisholm-Moore 
advertisements reaching your customers and pro- 
spective customers thru national business maga- 
zines. This campaign is blazing the way to great- 
er sales. Mill supply jobbers, get the facts. Write. 


CHISHOLM-MOORE HOIST CORP. 
(Division of Columbus-McKinnon Chain Co.) 
5028 Fremont Ave. Tonawanda, N. Y. 
In Canada—St. Catharines, Ont. 









CHAIN HOISTS ELECTRIC HOISTS 


CHICAGO PITTSBURGH 
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DOUBLE DUTY 


MAKING A D oILL PRESS OUT OF A 
PORTABLEN ECTRIC DRILL 


“ 


>. 





















2" BALL BEARING ELECTRIC 
DRILL - - $53.00 


No load speed - 400 R. P. M. \ 
Net Weight - 121% Ibs. \ 


\ 


The Black & Decker Half Inch 
Portable Electric Drill, used with 
the Black & Decker Bench Drill 
Stand, makes a practical drill press 
with which you can do the same 
type of work that could be done 
on an ordinary drill press of simi- 
lar capacity-- with the added ad- 
vantage that the electric drill may 
be detached in a few seconds time 
and used as a portable tool for 
general drilling. 





o/- 





. 








The drill is held in the stand 
by means of a bronze locking col- 
lar. A 6 to 1 leverage is obtained 
on the handle and the drill bracket 
is adjustable up and down the 
column or can be swung around in 
a complete circle. BENCH STAND - - $18.00 
This Bench Drill Stand has been de- 
y signed especially to fit the Half Inch 


Drill. Stands are available for every 
size Black €# Decker Drill. 


ss, ., , | | & & 4» 4» 4» 4 
The BLACK €’ DECKER MEG. CO. 


Toronto, Ontario, Canada TOWSON, MD. Slough, Bucks., England 
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Building Better | 


* is the quality buyer who willingly pays 
more for Osborn Brushes because he knows 
they will save him more in the end. His 
business means more net-profit dollars. 


bie 





















“B” is the indifferent buyer who buys from 
the first distributor who happens along. 
His business means uncertain profits. 


“C” is the “price shopper” who thinks 
all brushes are alike and therefore 
shops around. His business kills time 
and destroys profits. 


There’s a way of converting “B” 
and “C” buyers into “A” 
buyers. It can’t be done with 
poor brushes. It can be done 
with Osborn Brushes. 





Fi fOsborn Wall rasa. 435, % 
Mage in five bikes. Wy te 





Pane K aE ‘ ‘ 
Ni Seta 
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Business 












— 





long since proved its worth as a steady business 
builder. The brushes illustrated here are a few of the 
many successful sellers in the extensive Osborn line. 


THE OSBORN MANUFACTURING COMPANY 


INCORPORATED 
5401 HAMILTON AVE. , CLEVELAND, OHIO 
Branch Offices: NEW YORK - DETROIT - CHICAGO - SAN FRANCISCO - LOS ANGELES 
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SELLS! 


In demand by world- 
known industrials 


Tremendous lifting power! Tremendous sales 
power! That’s the combination—the Blackhawk 
Jack combination that wins. Perfect for custom: 
ers. Perfect for you. 

And here’s the result: Blackhawks are used by 
AllisChalmers, American Railway Express, 
Standard Oil, General Electric, Goodyear Tire 
and Rubber, Otis Elevator, International Har- 
vester, and other outstanding industrial and con- 
struction firms. 

That's because Blackhawk Jacks are hydraulic and 
save time and labor costs. They enable one man 
to lift, or shift weights up to 75 tons. They 
lower automatically, are portable, easily controlled 
to 1-1000th of an inch, and always sure and safe 
to use. 

No wonder the preference goes to Blackhawks— 
and to those who sell them. 


1 to 75 ton  capacities— 
Profits from every class of user. 
Let us send you all the facts. 


BLACKHAWK MFG. COMPANY 


Dept. MS. Milwaukee, Wis. 


Our truck and bus models alone 
offer a big, active market. 






ee 


BLACKHAWK 


— wc cenafonaansaceseem 





JACKS 





HYDRAULIC 
OIL-POWER 
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Your Fitting Problem Is Solved When You Say Square tal 











No one 


has to worry about a Square Gee 


NCE a Square “Gee” is installed it can be as completely 

forgotten as yesterday’s newspaper. Out-of-the-way, 

unseen, it keeps faithfully on the job like a perennial watch- 
man who doesn’t know what sleep is. 


bility of “cold shots”—no leaky, take-a-chance fittings; 
special tapping machines checked every few minutes of 
the day to insure accurate threading — clean, deep-enough, 
come-easy-and-fit-tight threads. A determined, he-man 
beading cuts out all wrench 
scuffling. 

One Square “Gee” sale will 
help you build another. So 
recommend them. 

THE GRABLER MF6. Co. 

and its subsidiary 


GRABLER-REPUBLIC, Inc. 
4900 Euclid Building « Cleveland, Ohio 


“BEE” 
Fittings 


ORAINAGE, BRASS 





The reasons: Square “Gee” 
quality—the cream of raw 
materials; Square “Gee” 
foundry practice—that re- 
verses the usual method and 
brings the molds to the metal 
instead of carrying the metal 
to the molds. Thus no lia- 


SQUARE 
Pipe 























MALLEAGLE, EAST IRON 
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Cap Screw 
that Flies rid 


\ \\ 
K QW \ 
INN 












WARY QY 
RAINS 


. rF >» WIN 
the Wind f =» A 





WE grew up with the automo- 

bile. Step by step we marched 
with its progress. Into our products went 
the latest and best methods, materials, 
machinery with the result that through- 
out all industry there is a deep and 
abiding confidence in Foster products. 
Thus we gathered a momentum in new 
methods and machinery, in products, in 
mental alertness that enabled us prompt- 
ly to march in step with the airplane. 


Always a good product, Foster Superten- 
sil cap screws are an ever-changing prod- 
uct; restless, contemptuous of now, 
grasping eagerly for tomorrow, becoming 
ever better. A cap screw that flies with 











a A == the wind. 
The Foster Bolt & Nut Mfg. Co. 
CLEVELAND CHICAGO 
Union Ave. and East 6249 to 6265 West 
72nd St. 65th St. 
Telephone Telephone 
BRoadway 0840 HEmlock 4484 







BOLTS > NUTS 
CAPSCREWS 


in Big Business 





| Personal Service 











SEPTEMBER, 1929 MILL SUPPLIES 


|X 0) Of 33 0) 0 DD 
BOX WRENCHES 





The new Bonney Double End Box Wrenches 
are designed with a double hexagon opening, 
allowing secure gripping of nuts with very 
little handle movement. It takes buta twelfth 
turn of the handle to remove a nut, making 
them particularly valuable for close corner 
work. These wrenchés are wonderfully strong 

yet thin and light in weight. 


Bonney Double End Box Wrenches 
are available with nine different size 
openings - - see table shown - - and 
they can be purchased individually or 
in a Set as shown. 


= 2) 
[GER Soci 
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Patents Pending 
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EREWE ES 


HEE reason for the prefer= 
ence shown by sheet metal 
workers for Empire rivets lies 
im their uniform freedom from 
defects, their careful packing 
amd the same high qual- 
ity that has always distin- 
Ssuished any product made 
by Russell, Burdsall & Ward 














ALWAYS IN STOCK 
A complete line of all 
popular sizes of stan- 
dard head rivets. 


. ‘ é w. 
r “~~ % 
te * t : 
. »¢. . “7 4 bn 
A 2 ee 2 ee mee 
MF, . : , € 
. at , e 4 ‘ X\ 


RUSSELL, BURDSAEE A WARD BOLT A NDE CO. 


ROCK FALLS, ILL. PORT CHESTER, N. Y. CORAOPOLIS, PA. 
Philadelphia Chicago Detroit San Francisco Los Angeles Seattle Portland 
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Half a century before the birth of the 
airplane industry at Kitty Hawk, experience 
was preparing Whitman & Barnes to be- 
come tool makers for the aviation industry. 


Today, this company is providing builders 
of airplane motors with drills and reamers 
that enable them to speed up production 
without sacrifice of accuracy and fineness 
of manufacture. 


After 78 years devoted to making cutting 
tools, Whitman & Barnes are geared 
to modern tempo—stepping stride for 
stride with the fastest-moving industry 
in the world. 


WHITMAN & BARNES 


DETROIT, MICH. 


Canadian factory : Canadian - Detroit Twist Drill Company, Ltd., Walkerville, Ont. 
TOOL MAKERS FOR 78 YEARS 
We will exhibit National Metal Exhibition, Cleveland, September, 9-13 
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SAND BLASTING 
IS A CLEAN, DRY PROCESS | 





It is also a pleasant, safe process for the 
operator— 










Scratch brushing is more expensive! 

Acid dips are disagreeable! 

Both are slower than sand blasting and do not 
approach the latter in uniformity of finish. 


Leiman Bros. 
Patented 


SAND 
BLAST 


provides a method for cleaning 
and finishing that reduces the 
cost of production, improves 
the output and costs little,— 
very little to install. 






No experienced or expert help is required—the newest boy or girl 
in your shop will secure the same satisfactory service from this 
outfit as the oldest and most expert. 


It will pay you to write us about this because this process may be 
used on any kind of goods—metal, glass, bakelite, fibre, rubber, 
wood, stone and all compositions. 


LEIMAN BROS. * “xceven"* 
Makers of good Machinery for 40 years 


LOS ANGELES—Butcher Co. DETROIT—Strelinger Co. 
Shaw Palmer Bakewell Osborn Mfg. Co. 
Sete maaees c es 
—Crown Rheostat upply Co. ustre Co. 

WHERE TO BALTIMORE—Kemp Machy. Co. Colcord Wright Machy. & 
BUY THEM BOSTON—Hayes Pump & Machy. Co. up. V0. 

TORONTO—Williams & Wilson https. 

MONTREAL—Williams & Wilson ENGLAND—Thos. Ashton, Ltd., Sheffield 


QUEBEC—Williams & Wilson Buck & Hickman, London 
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WHAT do The Diamond 
Rubber Company’s simplified 
lines of suction and water 
hose mean to the distributor? 

















H ERE are the figures 
DIAMOND SUCTION HOSE LINE 
Five Years Ago Now 
Five Brands _ Two Brands 
96 variations in size, ply and tube 12 variations 
Reduction in number of variations 86% 
Average reduction in price 43% 


DIAMOND WATER HOSE LINE 


Five Years Ago Now 
Six Brands Four Brands 
240 variations in size and ply 60 variations 
Reduction in number of variations 75% 
Average reduction in price 19% 





Better hose, more quickly produced. 


More easily stocked, smaller investment. 


THE DIAMOND RUBBER COMPANY, INC. Better turn-over, no dead or slow moving sizes. 
Akron, Ohio 


The Diamond Rubber Company, by breaking away 


Distributors in most principal cities 


Binsslven a0. deletes from the old idea of making every conceivable 
AKRON ATLANTA KANSAS CITY NEW YORK style, size, and ply, and by offering to its distribu- 
BOSTON PHILADELPHIA DALLAS 


tors these simplified lines, helps them to decrease 
their investment and increase their profits. This is 
as simple as A. B. C., and as certain as sunrise to- 
morrow morning. 

This is a good program to tie up with. Any Dia- 
mond representative will gladly give you the details, 
without any obligation on your part. Write our 
nearest branch office. 


Diamond 


RUBBER BELTING HOSE: PACKING 


CHICAGO LOS ANGELES SEATTLE SAN FRANCISCO 
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ATENTED STEP 
Protects the Foot. 


HETHER you buy shovels, scoops or spades it helps to 
feel you are buying a line where the smallest details have 
been worked out scientifically. This means getting maximum life 
out of the shovel with the greatest possible ease for the human 
being who must use it. Mo-/yb-den-um steel, the Moly-D handle, the 
famous turned step shown above, a// help reduce your shovel costs. 


THE WOOD SHOVEL AND TOOL CO. . Piqua. Obio 


A Shovel for every user—Distributed in every city 


Woods 
‘Moly-Bic(hhist-Piqua 








Shovels -Spades - -Scoops 


COMPLETE SIMPLIFIED LINES—EASIEST TO BUY 
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ESPECIALLY DESIGNED FOR HIGH PRESSURE SUPERHEATED STEAM 


HENRY VOGT MACHINE CO, trcorporatet LOUISVILLE, KY. 
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Curtis Air Hoist makes a one 














<< oa 2 20 cars oda. 























HE experience of the Cement Mill given in the 
next column is a typical record of Curtis Air Hoist 
service. 


Only the dependability and simplicity of the Curtis 
Air Hoist could assure the continual uninterrupted 
service needed where hoists are subject to so much 
abuse from both work and workman. 


No other type of hoist offers such complete depend- 
ability and freedom from expensive maintenance super- 
vision as the Curtis Air Hoist. Practically never out 
of commission even when operated by inexperienced 
help, because their simplicity of construction makes 
them abuse-proof. 


Practically no damage from dust, steam, air fumes, 
overloading or neglect. They do heavy handling faster, 
more gently and more accurately than any other type 
yet cost little more than chain blocks. 


' CURTIS 


Send for Bulletin C-25 giving actual costs and savings 
effected by Curtis hoists in many different kinds of plants. 
Ask for illustrated catalog giving complete information on 
Curtis Air Hoists, I Beam Trolleys and Cranes, Curtis 
Paint Spray Compressors and Curtis Industrial Compressors 
{3 to 50 h. p.} 
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man job 
rock per hour! 














Actual record of a 
cement mill experi- 
ence. Name on re- 
quest. 














“Weare using a Curtis Air Hoist of 16,500 
Ibs. capacity at 80 lbs, air pressure for dump- 
ing quarry cars in our new crusher house. 


The hoist is equipped with a detached valve 
and an equalizing spring, permitting control 
from the control room 15 ft. away. When a 
loaded car comes to rest, the control room 
operator opens the Curtis air valve, and the 
hoist actuates a cable with a hook attached 
which engages the side of the car, dumping 
it into the hopper. When the air is released, 
the car returns to the quarry. 


“The operation of this device is automatic, 
making it aone-man job and practically a con- 
tinuous operation. This fact, plus the high 
lifting speed of the Curtis Hoist, enables the 
one operator to dump 20 cars an hour. The 
hoist is in practically continuous daily use. 


“The Curtis Hoist has proved fast, de- 
pendable and economical.” 


Curtis Pneumatic Mchy. Co., 
1928 Kienlen Av., St. Louis—5518-¥ Hudson Term., N. Y. 


1 
t 
i] 
l Please send information about. 
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I 
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Guarantee Your 
Production 
Efficiency! 


Pulleys that slip are inefficient and expen- 
sive to run. They waste time, and power, 
and money. They should not be tolerated 
by any progressive manufacturer. 


REEVES Wood Split Pulleys GRIP the 
belt—they cannot slip like cast iron or 
steel. They guard against power waste 
and increase production efficiency. 


REEVES Wood §plit Pulleys are strong- 
er, lighter, run truér, last longer—and 
they transmit more power! They are 
everlastingly on the job! Cost less to 
buy and to run! 


What kind of pulleys do you sell? Pulleys 
that increase production efficiency like the 
REEVES? Write today for the facts 
about the REEVES line which has been 
such a big money-maker for distributors 
since 1887. 


Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 gives 
O full information about 

the construction of 
every pulley in the REEVES 
line. Send for it and find out 
why hundreds of dealers and 
thousands of users have found 
that REEVES Pulleys are the 
finest they can buy at any 
price. 
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A‘100, O00. a PULLEY STOCK 
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Illustration shows only a small portion of our complete stocks 


FOR YOUR 
CONVENIENCE... 


IDE-AWAKE mill supply dealers everywhere are 
cashing in on the increasing demand for ROCKWOOD 


Pulleys—the efficient, dependable pulleys that put added power 
and capacity into belt-driven machines. Our national advertis- 
ing is stimulating new buyers every day. 

Get your share of this profitable business. We maintain an 
immense stock of finished ROCKWOOD Pulleys—thousands 
of pulleys in over 2,000 sizes—for your convenience ...You 
need carry only a small assortment of popular sizes—then 
draw on our complete factory stock for other orders. Write 
or wire your special orders—we ship instantly to you or direct 
to your customer. 


Another profitable seller—ROCKWOOD 
Offset Keystock. Handy two-foot bars 
in twenty-three stock sizes, sold by the bar or con- 
venient packaged assortments. Write today for folder. 


THE ROCK WOOD MANUFACTURING CO., INDIANAPOLIS, IND. 
THE OHIO VALLEY PULLEY WORKS, Maysvitte, Kentucky 


‘Divisions of General Fibre Products, Inc.—Belt-Drive Specialists 








tesa 


nA 











OVER 2,000 
STOCK SIZES 


—a complete range from 1%” to 
14” diameter, always on hand. 
Larger sizes up to 72” diameter, 
made promptly to order. Write 
today for your list of stock sizes 
and prices. 


In ordering, give this informa- 
tion for each pulley: Diameter, 
width of belt, size of shaft and 
kind of machine on which to be 
used, 


KG VALLEY-PULLE HORKS 


“we BROWNING rom 


Ay, DURABILITY uae 
VILLE KENTUCKY: 
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Here’s the COLUMBIAN 


Unbreakable Malleable Iron Machinists’ Vise 


REPLACEABLE TOOL-STEEL 

oan, Ss. meee ee > =~ JAW FACES 
HANDLE STOCK a a 
ITSELF 






















a) 


UNBREAKABLE 
MALLEABLE 





JRON 
CASTINGS 


COLD-ROLLED 
STEEL SCREW 


5 


HARDENED 
STEEL BEARING 
WASHER 


CORRUGATED SWIVEL 
POSITIVE LOCKING 
BENCH PLATE 





A complete line -- Established resale prices and 100% jobber 
policy give Columbian distributors a Profitable Combination. 


THE COLUMBIAN VISE & MFG. CO. 
9021 Bessemer Avenue Cleveland, Ohio 


4 “GENUINE DETROIT” N 


GLASS BODY OIL CUPS 

















Series No. 400 Series No. 500 Series No. 600 


These Oil Cups are well and strongly constructed throughout. The bodies of pressed brass 
and the sight feed posts of rod brass, are so combined as to make a stronger and more substantial 
construction than the ordinary cast brass type. They thus better withstand excessive vibration. 


Their appearance is attractive. 


The Filler Cover is provided with a spring that instantly snaps back when released, thus 
keeping the oil filling hole closed at all times. 


DETROIT LUBRICATOR (OM PANY 


\ DETROIT, U.S. A. V 
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Bake! 
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Fit 


distributors find the mechanical rubber 
goods line a profitable one to handle. 
oo & € 


This is because our distributors are selling on 
the correct price basis due to the fact that we keep our jobbers competitive 
and they are able to make a satisfactory profit on B.W.H. merchandise. 
They also secure the benefit on all repeat business. The B.W.H. policy is a 
continuous service because our distributors are our only outlets,—our sole 
intermediaries between our factory and the consuming trade. 


Many of our distributors tell us that with this volume and turn-over the 
rubber line is one of the most profitable ones in their entire establishment. 


Is this true with you? If it is not true, perhaps it is because your connection 
is not founded on the principle under which we operate. 
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In the past half-century, new methods and new 
materials have been developed, new and better 
Williams’ Wrench patterns have been created,— 
yet Williams’ reputation for superior quality and 
dependability continues unrivaled. 

Many Mill Supply jobbers are profiting by this 
valuable goodwill. Are you? 

The Williams’ line comprises two distinct 
types ~Carbon Steel Wrenches and “Superrenches” 
i (Chrome-Molybdenum)—40 patterns, more than 
_ 1000 sizes. Wrench Book on request. 

J. H. WILLIAMS & CO. 
“The Wrench People” 
New York BUFFALO Chicayo 
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No Other 
Bearing Metal 


Ever Achieved “ee 
Such Popularity 


In hundreds of shops and factories to- 

day the men who know about such 
things unqualifiedly say that Bunting 
Phosphor Bronze revealed to them quali- 
ties which they never before observed in a 
bar of bearing metal. 


29 
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Labor and waste are reduced to a surprising 
minimum. There is an almost unbelievable 
ease in machining. The finished product is a 
genuine source of pride and satisfaction to the 
one who made it. 


Leading mill supply wholesalers are selling leading 
bearing metal consumers more Bunting Phosphor 
Bronze every day. Large stocks are constantly car- 
ried at the factory and all Bunting branches. 


Our jobber proposition assures profit and protection 
to the wholesaler. Write for data on distribution, terms 
and policies. 


THE BUNTING BRASS & BRONZE CO. 


TOLEDO, OHIO 


Branches and Warehouses at 


NEW YORK CHICAGO BOSTON 
276 Lafayette St. 2015 S. Michivan Ave. 36 Oliver St. 
CANAL 1374 CALUMET 6850-6851 HANCOCK 0154 


PHILADELPHIA SAN FRANCISCO 
1330 Arch St. 198 Second St. 
SPRUCE 5296 DOUGLAS 6245 

RACE 1127 


EXPORT OFFICE 
TOLEDO, OHIO 


BUNTING 


PHOSPHOR BRONZE 


ORED and SOLID BARS 


PATENTEO 
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Whether it’s a keg or a car- Rye 


load, whether it’s bolts, nuts, 


from Clark than just getting “ 
many bolts or whatever.” 


screws, or rivets, standard or 
special, there's more to buying 
so 


There’s Quality— 

of workmanship and material—a very valu- 
able quality when it has a chance to show up. 
There’s Uniformity— 


through and through, today, next week, 
next year or ten years from now. 


There’s Prompt Delivery— 

from immense warehouse stocks backed by 
ample factory equipment for handling the big 
orders with dispatch. 
There’s Intelligent Service— 


understanding, almost anticipating your 
needs. 


Yet Clark products cost no more. 


Let us quote. 


Back of Every Piece 
Produced 


LARK BROSPoLT (0 


=) AN Os Ga NA oa 
MILLDALE, CONN. 


Just “somany 
Bolts and Nuts” 
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In these modern times 
the hack saw still holds 
its place as one of the 
most important factors 
in metal cutting. 


Modern developments 
in metallurgy has made 
possible the High Speed 
Steel Blade. VICTOR 
HIGH SPEED STEEL 
BLADES is the latest 
development of a per- 
fected hack saw that is 
more than capable of 
answering all the mod- 
ern cutting require- 
ments and needs. 


Faster cutting and 
longer life proves that 
these blades are cheap- 
er. A trial will convince 
you. 


VICTOR HACK SAWS 


Victor Saw Works, Inc. 


Middletown, N. Y. 
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In all lines of industry where mechanical 
rubber goods are used, you will find Good- 
year Mechanical Rubber Goods have an 
extremely high reputation for quality, effi- 
ciency and economy. 


They help importantly to make Goodyear, 
“The Greatest Name in Rubber.” 


These products include a complete 
line of Conveyor Belts, Elevator Belts, 
Transmission Belts, Hose for every in- 














3 oe i 
en i i pa NT 


Copyright 1929, by The Goodyear Tire & Rubber Co. 


dustrial use, Molded Goods, and Packing. 


Each item that bears the name Goodyear is 
made on scientific specifications, to meet 
the particular requirements of the duty it 
is expected to perform. It includes the 
highest grade materials and represents 
skilled workmanship. 

When you offer Goodyear Mechanical 
Rubber Goods you offer every value that 
goes with an established reputation for 
making ‘‘the right goods for the job.”’ 








» Inc. 


Write to your jobber for information on Good- 
year Mechanical Rubber Goods, or direct to 
Goodyear, Akron, Ohio, or Los Angeles, California 


The Greatest Name in Rubber 
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SHOW THEM How 


t Enlarges Store Rooms 


‘Gold Medal’ 


SAFETY 
Platform Ladder 











Patented 
Medium Duty 
Swivel Caster 
Industrial Type 


Patented 
Heavy Duty 
Swivel Caster 
Industrial Type 


Into every Bond Truck Caster go the finest 
materials, skilled workmanship, plus the 
| [knowledge that has been gained from 
| building specialized casters for many 
| years. And every Bond Caster regard- 
less of type or size, will efficiently do 
the extra jobs which so often fall its 
way. It is good to know that to 
“standardize on Bond” means 
maximum caster efficiency 
throughout the industry. 


Broad enclosed platform steady 
asarock. Hardwood top forms 
handy tool rack. Rungs at rear. 
Aeroplane spruce, steel rein- 
forced. Ten sizes. 

(Listed by Underwriters’ Laboratories) 











- ‘ 
Here is a common experience on which you eee A Arty. 
can cash in: In stockrooms where this special | Safety Extension 
ladder has been installed, bins next the ceiling | Trestles, “The | 
have come into active use. Because of its | Underwriter’’ | 
convenience, lightness, and safety features, | as bs i F zane The new Bond Bond Power Trans- 
high shelves are no longer neglected, and more nee aie | Caster Catalog has mitting Machinery 
space is available. Chicago _ Paint: | a come off press. controls and utilizes 
Distributors’ Proposition still open in a few ers’ Step Ladder, | t’s important to you the power that might 
: PR Portable Tele- that you write for a ordinarily be wasted. 
territories. Write us. ; : 
F scoping Tower | copy now! Send for a_ catalo 
The Patent Scaffolding Company \ and many others. 4 describing the com- 
CHICAGO, New York, ATLANTA, SAN FRANCI8C plete line. 
1550 Dayton St 3821 Sherman St., 44 Haynes St. 270 th St. = 
Puirapecpara, = L. I. City N. W. PITTSBURGH Patented _ 
2835 Bridge St. Boston, St. Lovuts, Mo. 518 Foreland St.. | Bond Les-Nois 
9 Ellery St. 6168 Bartmer Ave. N.S. 





} Steel Caster for use 
where noise is 
objectionable 


Bond Foundry & Machine Company 


| Manheim, Lanc. Co., Pa. 
Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinton St. 


The Safety Line 
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This belt ov 





a 


tenn et Photo shows planer 

drive using belt oper- 

ating at high speed. 

Many prominent mills 

are turning to Good- 

tich Highfiex belting 
for all drives 


Crcomes 


“internal conflict” 


in high speed belt drives 


N belts made the traditional 

way, “internal conflict” with 
the belt itself shortens service 
life and costs money. The very 
construction of the belt sets up 
opposing forces within the belt 
itself. The folded edge is a per- 
manent obstacle to complete 
flexibility : the insides of the belt 
work against each other. A mo- 
ment’s study of the panel at the 
right shows why this is. 

The Goodrich Highflex belt, 
on the other hand, is built with- 
out folding the canvas. As a re- 
sult, each ply ends at the edge 
of the belt, and there is no “‘in- 
ternal conflict” to prevent the 
free flexing of ply on ply. All 
parts of the belt are working in 
complete harmony. 


That is why the Highflex 
Principle has been considered by 
engineers one of the foremost 
developments in belt making in 
years. 

















You Can Prove 
the Highflex Principle 
this easy way 





Fig. 1 Fig. 2 


Bend a pad of paper or booklet with the fingers. 
When viewed from the edge (fig. 1) it assumes 
a natural uniform curve because of the un- 
hampered action of the plies. Now, if several 
layers of paper are 
folded and then bent 
(fig. 2) you instantly 
see how the fold dis- 
torts the curve and 
impedes the free 
movement of the in- 
dividual layers. 











That is why Highflex belts are 
piling up astonishing service 
records on such hard drives as 
planers, edgers and saws. 


Because of this unique con- 
struction principle, Highflex 
belts have no seams to open up, 
and can be used with either side 
to the pulley. They eliminate 
bootlegging, are unaffected by 
temperature and humidity 
changes, and have excess stretch 
removed during the process of 
manufacture. 

* * * 
Highflex belting is furnished not 
only in individual rolls but in 
individual belts, built endless at 
the factory, without splices or 
weak spots. 

We will gladly send additional 
information. Write to The B. F. 
Goodrich Rubber Co., Est. 1870, 
Akron, Ohio, or fill in the cou- 
pon below. 








THE B. F. GOODRICH RUBBER CO., MS-8 
Akron, Ohio. 


Gentlemen: Without obligation to me please 
send me further information on Goodrich 


Highfiex belting. 


ee 
Good 
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MODEL “D” 


MODEL “F” 


NO. “O” JUNIOR 


Do You Know 
The Anderson “Man-size” 
Steam Trap Line? 


When a customer asks you about Anderson “Man- 
size” Steam Traps, are you sufficiently informed 
to give him the information he seeks? Do you 
know why an Anderson “Manvsize” Trap is bigger 
and better in value than any trap on the market? 


Here are a few “Manvsize” highlights. Anderson 
traps are built along more generous lines to give 
them sturdiness and dependability, which in turn 
yields more years of service. They cost more than 
weak, flimsy, under-sized steam traps, but they 
outlive and outwork three or four of these cheap 
traps. They are not sold on 90-day trial offers 
but are fully tested and guaranteed to give service 
before they leave the factories. Houses that sell 
the Anderson Line are not troubled with come- 
backs, repairs, and replacements. 


When you sell your customers a “Man-size” Trap, 
you are proving in the sale that you know quality 
in steam traps. Your buying and selling judgment 
will be reflected in increased sales. Your good 
customers deserve the best in steam traps. Why 
not give them the best? Send for complete cata- 
log and latest prices. 


THE V. D. ANDERSON CO. 


1944 West ANDERSON » Cleveland 
96th Street Wasa Y Ohio 





























A fox once regaled a cat with the 
many tricks it knew. 


‘You are lucky,”’ said the cat, ‘‘I 
know only one,’’ and when the hounds 
came the fox zig-zagged away, em- 
ploying his boasted tricks, while the 
cat only knowing one, used it and 
climbed a tree until the hounds had 
passed. The fox, soon exhausted from 
his racing, was caught. 


Bristo Socket Head Cap Screws are like the 
cat. They have only one trick. But it is 
letter perfect. 


Their trick is to hold two pieces of metal 
together and never let go, unless requested. 


They achieve this extra holding capacity 
through their unique patented dove-tailed 
socket, the only socket that gives the 
wrench a perfect grip. 


Bristo Socket Head Cap Screws can actually 
be drawn up tighter than other cap screws 
because the socket tends only to contract 
under abnormal pressure. It will never 
round out nor split. 


Once set, the Bristo Socket Head Cap Screw 
will retain its hold even under the severest 
prolonged vibration, for the threads are cut 
so accurately that a class three fit is assured. 


This single trick of Bristo Socket Head Cap 
Screws can help you save production costs 
by cutting down the time needed for re- 
adjustment of cap screws that do not 
retain their hold. 


Use Bristo Socket Head Cap Screws 
wherever cap screws are used. 








SOCKET HEAD CAP SCREWS 








THE BRISTOL CO, 


WATERBURY, aii a 
DEPT. H 
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Built Like An Automobile Motor # 
# 





Parts Ground to Fit 


That’s how efficiency is secured—It means a small effi- 
cient, noiseless air pump for a job that now requires a 
large machine of the old type. The relative cost to pro-' 
duce is greater but increased production holds the cost 
to the user down. 








Leiman Bs 
Patented 
Hotary 



























Wherever air is required at a pressure or a vacuum most 
likely these pumps will be found to represent the ultimate 
possibility—the surprise racehorse for the trip. 


Increased efficiency through mass production and im- 
provements in construction give you this, the latest and 
most up to the minute air pump for vacuum or pressure 
at less cost than you expect—and a smaller, more com- 
pact machine than you expect. 


LEIMAN BROS. * new york 


Makers of Good Machinery for 40 Years 


LOS ANGELES—Shaw Palmer Bakewell Co. 


MINNEAPOLIS—Northern Machinery & Sup. Co. 
CHICAGO—Squire Cogswell Co., Satterlee & Co. 
Channon Co. ST. LOUIS—Brown Machinery Co. 

INDIANAPOLIS—Vonnegut Machy. Co. Colcord Wright Machy. & Sup. Co. 

WwW h t BALTIMORE—Kemp Machy. Co. ROCHESTER—Homer Strong & Co. 

ere to BOSTON—Hayes Pump & Machy. Co. CINCINNATI—Kinsey Co. 

TOLEDO—National Supply Co. CLEVELAND—Cleveland Duplex Machy. Co. 
PORTLAND, ORE.—Portland Machy. Co. Pattison Supply Co. 

Buy em TORONTO—Williams & Wilson Strong, Carlisle & Hammond Co. 
MONTREAL—Canadian Fairbanks Morse Co. SEATTLE—Cox & Co. 

Williams & Wilson Foreign 

QUEBEC—Williams & Wilson ENGLAND—Thos. Ashton, Ltd., Sheffield 
DETROIT—Strelinger Co. 


JAPAN—Fukagawa Shokai, Tokio 
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Congratulations, 


just a word to the hundreds of mill supply dealers 

from coast to coast who have made it possible for us 
to tell Industrial America—“go to your dealer for 
Dodge-Timkens.” Years ago, they saw Dodge-Timken 
advantages, to industry as well as to themselves. Qual- 
ity backed by national reputation. Sales volume. 
Gross profit. Net profit. 


Scores of these organizations stepped out in front and 
pushed Dodge-Timken. The line deserved the effort 
and brought back a generous profit. Again we say, 
“Congratulations, Profit-Makers!” 


Profits from Dodge-Timken sales belong to every mill 
supply house. Dodge-Timken dealers are serving com- 
pletely and intelligently. The line is the most complete. 
There are over two hundred types and sizes of Dodge- 
Timken bearings. In reality, a Dodge-Timken for 
every industrial need. 


These bearings, completely assembled, self-contained, 
factory-adjusted units, are ready for immediate use. 


The constant growth of Dodge-Timken popularity— 
their ability to prove their worth under all tests and 
conditions—makes them one of your most profitable 























‘There's a Dodge -Timken for Every Industrial “Need 
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Profit-M akers 


lines. Swing to Dodge-Timken with your customers— 
it cuts their costs—and increases your profits. 


For Machine Application 


Dodge engineers have made it possible for you to sell 
Dodge-Timken Bearings for machine applications as 
well. 


This sales opportunity offers you steady profits because 
of volume business that continues uninterrupted. You 
should provide machinery manufacturers in your terri- 
tory with a Dodge-Timken Data Book. Find out their 
bearing problem. Dodge engineers stand ready to aug- 
ment your sales work with specific engineering facts of 
vital importance to your prospects. 





They can solve the problem—and the solution will help 
you close the sale. 


DODGE MANUFACTURING CORP. 


Mishawaka, Indiana 
Factories ata MISHAWAKA, Ind., and ONEIDA, N. Y, 


DG H 






























‘There’s a Dodge -Timken for Every Industrial “Need 
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NATIONAL 


COPPER-/TEEL 


PIPE... 


gives added protection 


fo exposed industri 
trial 

) EXP ustria 
piping aud 

N addition to conveying water, air, steam, 

oil, gas, etc., on the inside, a large portion 

of industrial piping is constantly exposed to 
atmospheric corrosion on the outside—placing 
a double burden on the pipe and making the 
matter of protection one of prime importance. 
Fortunately, there is a simple, but effective, 
means of resisting atmospheric corrosion, 
namely—the use of copper-steel pipe. 

Numerous tests and actual service records 
over a period of nearly twenty years have estab- 
lished the fact that a small amount of copper 
added to the steel makes it more resistant to 
corrosion caused by alternate wet and dry con- 
ditions, such as encountered in many phases of 
industrial piping. Steel being highly refined and 
homogeneous, the copper thoroughly alloys 
with the molten metal and offers an added pro- 
tection against atmospheric corrosion. 

As the pioneer in the research and develop- 
ment of copper-steel pipe, National Tube Com- 
pany is in a position to recommend to mechan- 
ical men and those executives responsible for 
industrial piping the use of NATIONAL Copper- 
Steel Pipe for all services in buildings, power 
plants, factories, bridges, marine, railway, min- 
ing and in every industry where piping is expos- 
ed to atmospheric corrosion. Ask for Bulletin 
No. 11 describing 


NATIONAL COPPER-STEEL PIPE 
The Original Copper-Steel Pipe 


NATIONAL TUBE COMPANY : Pittsburgh, Pa. 


Subsidiary of United States Steel Corporation 


NATIONAL COPPER-JTEEL PIPE 
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“BEFORE YOU 
BUY FOR 
NEXT SEASON” 
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“Get full information on Graton & 


Knight Garden Hose. 


“In the complete Graton & Knight 
line you will find a choice of grades in 
either Wrapped (sheeting) construction 
or Moulded construction that will satisfy 


om any class of trade. 


INDUSTRIAL PRODUCTS 


—————E 


Leather Belting 
Rubber Transmission Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 


‘ : ; 
“We believe there is no garden hose 
Round Belting 
Belt Cements and Dressings 


line that offers, to the distributor, a more 
Leather Pickers 


Lugs and other Loom Straps attractive potential in sales and profits. 
Woven Textile Lug Straps 


Leather Link “V” Belting sad p 
Leather Cups Write us today for complete details.” 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs } 
Textile Aprons 


Get YOUR Free Copy/ 


Address Department W-29 


ee —Graton & Knight Company= 


‘D: ° one 
“Prices are entirely competitive and 


provide a satisfactory margin of profit. 




























of the Belting Manual, 


the most complete 
book of its kind. WORCESTER, MASSACHUSETTS 


One hundred and TANNERS 
™ ninety-six pages of 
practical belting LEATHER PRODUCTS 


and _ transmis- 


sion informa- LEATHER AND RUBBER BELTING 


tion. 
GRATON 
KNIGHT 
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More Power 





in Hisey Drills! 


HAT do you look for in 
WV buying electric drills—ap- 


pearance, weight, shape— 
or power, long life and the ability 
to withstand the abuse of un- 
skilled hands? 


Hisey Electric Drills have a 
world-wide reputation for unusual 
low-cost performance and excep- 
tionally long life. Why? One 
reason is that no stock motors are 
good enough for Hisey! Each 
motor is specially designed for its 
work. It contains more iron and 
more copper wire, hence—MORE 
POWER. The armature is hand 
wound with the lead ends firmly 
banded in place. Tooth type 


hand-wound stator insures a most 
uniform and efficient magnetic 
flux distribution. 


There’s a difference in motors! 
Make a comparative test before 
coming to a decision. Comparea 
Hisey Drill with any other. Test 
it for POWER, for ability to 
withstand hard knocks—examine 
the construction details. 


Hisey Electric Drills, Screw 
Drivers, Reamers and Nut Set- 
ters are built in a wide range of 
types and sizes for every indus- 
trial need. 


Write forcatalog 40M, showing fifteen 
construction features that make the 
Hisey today’s outstanding drillvalue. 


THE HISEY-WOLF MACHINE CO. 


“Its High Grade 
If Hisey Made” 


Electric DRILLS 










...GRINDERS 


Established 1896 


CINCINNATI, OHIO, U.S.A. 


... BUFFERS 





















These photos show some 
unusual applications of 
Hisey Electric Drills 
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eee wins in baseball—it wins 
in the distribution of Mill Supplies and 
Equipment. 


Where manufacturer, distributor and distri- 
butor salesman work together in a true spirit 
of teamwork—success to all is assured. 


That feeling of genuine harmony and co- 
operation is the foundation of the relationship 
between The Mechanical Rubber Company 
and those staunch and loyal organizations which 
distribute ““Mechanical’”” Rubber Goods. 


And the same qualities pervade our sales 
promotional activities direct with the con- 
sumer in the interest of our distributors— 
helping them to help us. 


Che Mechanical Rubber Co. 


CLEVELAND OHIO 
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What This Symbol Means 
To American Industry 


,.. and toYOU 


OU see this symbol on Worthington 

equipment in mills and factories wher- 
ever you go. You accept it, and -manu- 
facturers accept it, as a mark signifying 
equipment intelligently designed, soundly 
built and fairly sold. 


would meet with fair dealing and would 
be accorded protection. 


Worthington, in its use of the symbol, 
has revived the ancient meaning in every 
respect. To the user of Worthington equip- 


ment, safety plus power... protection of 
his investment . 


This symbol has an ancient meaning, 
however, which adds to its significance. 


Thousands of years ago, 
people... 
confidence in it. To them 
the Winged Globe signified 
power plus safety. When an 
Egyptian saw this device 
carved or painted over a 
doorway he knew that it 
was a pledge on the part of 
the householder that who- 
ever passed within that door 


WORTHINGTON 


the Egyptians... put their utmost 


a very great 


WORTHINGTON 
q DEALER LINE 


CENTRIFUGAL PUMPS 
( Plain and Ball Bearing) 
DIRECT-ACTING 
STEAM PUMPS 
(Simplex and Duplex) 
DUPLEX PISTON 
POWER PUMPS 
TRIPLEX 
PLUNGER PUMPS 
AIR PUMPS 
VERTICAL COMPRESSORS 
( Air and Water Cooled) 
HORIZONTAL COMPRESSORS 
(Steam and Belt Driven) 








? 


) 








.. is extended. 


And in the universal acceptance of this 
pledge, Worthington dealers find profitable 
opportunities on every hand. Not only do 


they find sales resistance re- 
duced because of it, but they 
find also that Worthington 
sales assistance measures up 
to its obligation. 

Have you examined the 
Worthington Dealer Propo- 
sition carefully ? If not, write 
today for complete details. 


PUMP AND MACHINERY CORPORATION 


Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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ln Answer 


to every question you have 
ever asked about drills 


deciding factor in 

choosing a drill? 
Shall I buy on the reputa- 
tion of the maker? How 
will I recognize quality? 
How will I determine 
which drill is best for our 
purpose?” 


"Gitcae price be the 


One simple test will answer 
every question you have ever 
asked about drills. Do simply 
this. Put any number of different 
makes of drills on your ma- 
chines. Measure the perform- 
ance of each one by the only 
fair and sound basis of com- 
parison—“‘Cost-per-Hole”’ drilled. 
In your final analysis you will 
have facts and evidence more 
conclusive than any drill man- 
ufacturer can lay before you. 


In making this test, a mid- 
western lamp manufacturer 
found that the carbon steel drills 
he had been using, averaged 
only 780 holes per grind, dur- 
ing a drill life of 20,000 holes. 
When Cle-Forge High Speed 
Drills were used on the machine, 
the grinding interval jumped to 
10,000 holes and average drill 
life to 200,000 holes. Cle-Forge 
Drills were immediately speci- 
fied for this job and net annual 





saving reached more than $300. 
It is quite likely that a similar 
“Cost-per-Hole Test” in your 
plant will show an equal advan- 
tage in favor of Cle-Forge 
Drills. For a special manufac- 
turing process has enabled us 
to combine forged drill tough- 
ness and milled drill accuracy in 
Cle-Forge Drills to a degree of 
efficiency we have never before 
achieved in 54 years of tool 
manufacturing. Big savings in 
drill cost and in the cost of 
drilling have been immediately 
evident on practically every job 
where Cle-Forge Drills are 
compared with others by the 
“Cost-per-Hole” method. 


We will be glad to forward 
you a copy of Digest No. 59, 
explaining in detail how the 
“Cost-per-Hole Test” was con- 
ducted in the plant of the man- 
ufacturer mentioned above. 
Write for it. 
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The 
CLEVELAND TWIST DRILL CO. 
Cleveland, Ohio 


We're interested. Please send a 
copy of Digest No. 59. 


Name 





TWIST DRILL 
COMPAN Y en 


CLEVELAND 
NEW YORK-CHICAGO-LONDON 
SAN FRANCISCO 





Town 








TRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES State 
Copyright, 1929, by The Cleveland Twist Drill Co. 
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The Fourth 





HE BEST WAY to convince your customers 

of the superiority of a Stanley Electric Drill is 

to put one to work in their shop. You won’t 
have to answer questions as to its power, weight or 
ventilation—the drill will take care of that. 


However, you can call their attention to a Fourth 
Point — the smooth scientific design. Note the 
absence of humps and hollows which are real col- 
lectors of dirt and grease. 


Another superior point of this straight line con- 
struction is the ease with which the drills can be 
used in corners and other places having minimum 
clearance. 


Note the convenient chuck key holder in the gear 
housing—a distinctive Stanley feature. 


Catalog S59g upon request 





The full line of Stanley 
Electric Tools include: 


DRILLS 


a 141—," Standard ~ hota $30.00 

0. 142—\4" Heavy Duty 40.00 
Ne. 562—5/16" Heavy Duty 44.00 
No. 382—%s” Heavy Duty 52.00 
No. 121—" Standard Duty 54.00 
No. 122—" Heavy Duty 60.00 
No. 582—%” Heavy Duty 68.00 
No. 341—*4" Standard Duty 70.00 


No. 342—*4" Heavy Duty 78.00 
No. 781—%’ Standard Duty 85.00 
GRINDER 
No. 556 Bench Grinder 46.00 
(AC Current) 


Drill Stands, Attachments, etc. 


THE STANLEY RULE & LEVEL PLANT 


New Britain, Conn. 


STANLEY TOOLS 


The Choice of Most Mechanics 
“— 
CBE 
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has used COCHECO Belting for more than a quarter century, and finds 
these leather drives particularly adapted to their exacting needs. 


In a plant that covers acres of ground, thousands of feet of belting are 
needed to drive the busy looms and spinning machines. Efficiency is the 
keynote, quality the watchword in equipment and product. COCHECO here 
—as in other key industries—is the chosen power transmission medium be- 
cause it meets these standards. The reason behind COCHECO popularity 
is explained in our “Book on Belts.” May we send it? 


I. B. WILLIAMS & SONS 


Dover, New Hampshire, U. S. A. 





Chicago Detroit 
New York Boston 
Greenville, S. C. Philadelphia, Pa. a ee 
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WO years ago these 4%” Strong EVR- 
TYTE Globe Valves were installed on 
this filling rack charging manifold in a 
plant producing oxygen and carbo-hydro- 
gen for cutting and welding purposes. 
Today, they show no signs of wear at seat 
and disc—they still close absolutely tight! 
It is necessary here to close one side of 
the line while the other is in use with 


pressures running up to 1800 and 2000 


FY / 


Lasting 24 times as long! 


pounds on one side, and practically atmos- 
pheric pressure on the other! And before 
EVRTYTES were used, other valves tried 
had failed within a month of installation! 

ANUM-METL seats and discs are stand- 
ard for all Strong valves. Should the 
slightest leak develop within one year from 
installation, a mew seat and disc will be 
supplied without charge. Evrtyte Valves 
are made for gas, steam and liquids. 

















3-Way Emergency 
Valves, Engine 
Stops, Instan- 
taneous Closing 
Valves, Combined 
Throttle and 
Ouick-Closing 
Valves, Balance 
Throttle, “EVR- 
TYTE” Globe 
Valves. 


MANUFACTURERS OF STEAM SPECIALTIES =: 








Bact 
a 


STRONG 
CARLISLE 
Pe 
HAMMOND 








7% oS 





Among Strong 
steam specialties 
are Strong Steam 
Traps, Radiator 
Traps, Vacuum 
Traps, Pump Gov- 
ernors, Reducing 
Valves, Separa- 
tors, Non-Return 
Valves 


CLEVELAND, OHIO 





hed 
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MASON 
REGULATOR CO 
BOSTON MASS. 

MADEAIN U.S.A, 


Easy to Stock and Handle 
and Easy to Sell — 


Do you know of anyone who wouldn’t like to get rid of 
those annoying bangs, thumps, cat calls and similar noises 


W We Minbed? in faucets, pipes, fixtures, etc? If so, don’t try to sell him 
~Wher You Think of 2 a Mason Regulator it would deprive him of his favorite 


Regulating Valve static. 
Think of Mason 


These conveniently packed, much in demand valves, are 
also easily installed and require no servicing—“just set 
*em and forget ’em.” Write for catalog and literature. 


Mason Regulator Co. 
1190 Adams Street Boston, Mass. 


MASON REGULATOR CO., LTD., 686 Notre Dame Street W., Montreal, Canada 
























$8 MILL SUPPLIES 
; TRADE ; 
Jenkins VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” JENKINS 
MARK 
> 





Beas wk pene : ee pen 
Long-life valves,..life-long tightness Precision machined parts 


Unifonn castings contribute stamina 
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Jenkin 
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eae To quicken your turn-over 
of Iron Body Valves 





? 


During the month of September the advertise- 
ments shown on this page will address an audi- 
ence of OVER HALF A MILLION VALVE 
USERS. 





These and the advertisements to follow will help 
iasen the distributors of Jenkins Iron Body Valves to 


the blows of hard service 





realize a quick and profitable turnover. This 
campaign is but one of several phases of Jenkins 


co-operation with the mill supply house. 


It will pay you to write to us for full details 
about Jenkins Iron Body Valves and the cam- 


paign of co-operation behind them. 





i 
SS =e 80 White Street, New York, N.Y. 133 No. Seventh Street, Philadelphia Pa. 2 
Threads are strong and clean cut 524 Atlantic Avenue, Boston, Mass, 646 Washington Boulevard, Chicago. I\' § 
ee anek panaiyin tne wah ee JENKINS BROS., Limited, Montreal, Canada; London, England 
“ Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada 
J k 
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VALVES 
Since 1864 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 


VOLUME XIX 
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We Cannot Serve 
Two MASTERS 


Manufacturer, Distributor and Consumer Must Con- 


sider Those Upon Whom They Are Dependent, and 


Not Practice, Condone on 


By C. F. 


* Support Direct Selling 


SCHLAMP 


Sales Manager, Evansville Supply Company, Evansville, Indiana 


HE 


serve 


manufacturer cannot 
both the distributor 

and the distributor’s custom- 
ers because he loses the confidence 
of the larger buyer of the two— 
the distributor. 

The distributor cannot well 
represent direct-selling manufac- 
turers—because by so doing he 
loses the confidence of his sales- 
men—and that is detrimental to 
his business. 

The consumer, if thoroughly 
educated on the proposition, will 
realize that he cannot support 
both distributor and manufactur- 
er, because he is destroying his 
best source of supply—the dis- 
tributor. 

Therefore, none of us can serve 
two masters. 





For the last several years a large number of manu- 
facturers have been trying to convince distributors that 
the latter are being permitted to exist by the good 
grace of the manufacturer, and that if the distributor 
were done away with, the world would never know the 
difference. 

However, most of these manufacturers are willing to 





admit that the distributor comes 
in handy at times, and some even 
will go so far as to grant that he 
performs a very useful function, 
provided—and here’s where the 
rub is—that he buys his require- 
ments from them, and then per- 
mits them to sell direct to certain 
pet customers. These manufac- 
turers seek to justify their direct- 
selling activities by the contention 
that customers sold in this man- 
ner are big buyers, and that if the 
manufacturers in question will not 
sell them direct, some others will. 
As a result, the distributor is often 
forced to relinquish his claims on 
such customers, and permit the 
manufacturer to sell them direct. 

At the same time, many of 
these manufacturers are after 
the distributor to push the sale of their products, 
and very often they even solicit the good will of the 
distributor’s salesmen. But the manufacturer who 
competes with the distributor in the latter’s territory 
can hardly expect the distributor's salesmen to be boost- 
ers of his line. The attitude of one distributor’s sales- 
man who is forced to meet the direct selling-competi- 
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tion of a manufacturer whose line his company handles 
may be gleaned from the following conversation which 
occurred recently in a hotel lobby: 

“Hello Bill, how’s business?” asked one salesman of 
another. 


“Rotten, thank you,” replied the other. 


“Say, Bill, don’t thank me; I’m a distributor’s sales- 
man, not a buyer, manager or office diplomat,” said the 
first speaker. “By-the-way, did you see that fat bird 
over there by the desk? I want to tell you a funny 
story about him—that is, funny for him, but sad for me. 

“That bird is a salesman for a manufacturer. Well, 
before and during the war, we bought a lot of his stuff. 
About a year after the war, the bottom dropped out of 
the market, and we found our shelves loaded with a 
large stock of his goods, so, naturally, we weren’t buying 
much from him for some time. Well, this salesman’s 
company jumped on him and ordered him to go out 
and get after consumer business in our territory. 

“One day | walked into the plant of one of my 
large accounts (and I want to say that I had several 
big customers to whom I sold considerable quantities of 
this manufacturer’s goods at a fair profit) and saw a 
bale of the manufacturer’s stuff, which had been shipped 
direct. 1 immediately got in touch with the boss, and 
he in turn wrote the manufacturer that he was going 
to quit handling the line. 


“NT OW, Bill, here’s where the joker comes in. Their 

iN big shot, the manager, comes on to see my boss, 
and fills him with a lot of bunk about keen competition 
among manufacturers, and how in the case which 
caused the fracas another manufacturer was about to 
sell my account direct, so that, rather than lose the 
business, they stepped in and sold the customer. They 
would grant our house a small commission on this 
transaction and on others of a like nature. 


“And here’s where the situation is sad for me. I 
work on a basis whereby I am credited with sales billed 
through our office, so I don’t share in any sales the 
On top of 


manufacturer's man makes in my territory. 
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that, the boss wants me to check up on this fellow to 
see if he is making any direct sales, so he (the boss) 
can be sure he is collecting all the little coupons due 
him. Isn’t that funny for me? 


“Believe me, you don’t catch me selling any of that 
bird’s line when I[ can help it. If the manufacturer 
wants him to sell the consumer direct, let him, but I’m 
not so dumb that I am going to build up a volume that 
will help to keep him in this territory where he can 
work against me.” 


VERY thinking distributor must realize the futility 

of trying to “serve two masters.” He cannot main- 
tain a satisfied sales organization and at the same time 
represent manufacturers who are virtually taking the 
bread out of his salesmen’s mouths. 


We have carefully noted what lines our salesmen 
push, and find that they are the products of manufac- 
turers who have a clearly defined policy of marketing 
their goods entirely through the distributor. Distribu- 
tors’ salesmen push such lines because they have con- 
fidence in the manufacturers and do not fear direct- 
selling competition from them. As a result, these 
manufacturers have multiplied representation. 

If the distributor is to keep his sales organization 
happy and operating at the highest pitch of efficiency, 
he must either bring pressure to bear on manufacturers 
he is representing who are also selling direct, and in- 
fluence them to abandon this practice, or he must give 
up such accounts and tie up with manufacturers who 
have seen the light and are supporting the distributor 
as he should be supported. 


By no means is the customer to be left out of the 
picture. He must not only be sold merchandise; he 
must be sold on the idea that the distributor is his logi- 
cal and most economical source of supply. 


In our efforts to sell the consumer on the idea that 
the supply house is the proper place to buy all his sup- 
plies, we have been using the “Dealer Help” advertise- 
ments prepared monthly by MiLt Supp vies, and believe 
they are an effective medium (Continued on page 71) 
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ing any of that bird’s line 
when I can help it. If 
the manufacturer wants 
him to sell the consumer 
direct, let him, but I’m 
not. so dumb that I’m go- 
ing to build up a volume 
that will help to keep him 
in this territory where he 
can work against me.” 
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Gclling by | )emonstration 


THE PORTABLE ELECTRIC SHEAR 


By C. FRED ZIMMER 


Salesman, Richards and Conover Hardware Company 
Kansas City, Missouri 


, \HE use of the portable electric shear is in- 
creasing rapidly. Generally speaking, any plant 
where sheet material must be cut is a prospect for 

one or more of these devices. In large plants that 
have already used them, it is merely a case of adding 
or replacing, but where the work has been done by 
hand it is necessary to show the various advantages 
clearly before a sale can be made. ‘That is where 
the demonstration comes in. 

The prospect already knows that the machine is 
bound to show a saving in time and labor over hand 
work. The next thing he is anxious to know about 
is whether it will do all the work and do it well. 
Therefore, I demonstrate the shear on the kind of ma- 
terial he uses in his business, and under identical con- 
ditions. 

After letting him heft the tool and even weigh it to 
show that it only tips the scale at eight pounds, I 
show how it will cut a straight line, curves, circles, 
or practically any kind of pattern desired. Then 
comes the matter of telling the prospect what the 
tool will cut, which includes everything from paper 
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to number 18 gage iron, which is being cut in the 
picture on this page. Heavier machines, of course, are 
available for thicker materials. 

Although most tools of this type are made with a 
universal motor I always point out to the custom- 
er that he can use the shear on alternating current 
or direct current. 

Safety, naturally, is an important feature, so I show 
that a man cannot get his finger far enough into the 
jaws to get it cut. Also, I point out that turning 
the current on or off is instantaneous. 


N TIN shops, the portable electric shear does 

great work on elbows, tees, stove pipe, zinc, and 
corrugated iron. Other plants which should be good 
prospects for this handy tool are airplane works, 
automobile body manufacturers, furnace men, and 
factories making radiator shutters. 

Being interested solely in what this portable tool will 
do for him, the prospect pays close attention to a 


practical demonstration, and a thorough showing 
usually means a sale. 
51 





Our ( \USTOMERS 








HEN one visits the St. Louis Machinists’ Sup- 
WW ply Company, St. Louis, he will be impressed 
by the large and complete stocks of machin- 
ists’ tools and supplies carried and the very consider- 
able amount of business that is done over the counter. 

President Hade Rubelmann—and you will find him, 
coatless, on duty at the counter—will tell you he does 
not believe there is a company quite like his in the 
country. 

“I took a trip down east last summer, and called at a 
number of supply houses, and I didn’t find any like 
ours,’ stated Mr. Rubelmann. “We specialize in.metal 
working tools and equipment, and we aim to carry 
everything in that line that our customers desire. 

“By that | do not mean simply all types and sizes of 
the commonly used items, but items for which there is 
seldom any call, such as odd sizes and styles. We have 
educated our customers to feel that we have everything 
in our line, and it is our aim and practice to have on 
hand anything and everything they want when they 
call for it. 

“To give a few examples of the completeness of our 
stock, we carry every size of high-speed and carbon 
drills from .009 of an inch to 3-inch. The value of our 
stock of drills is approximately $40,000. 


-9 
Dew 


“We Carry Stocks of Alinost Every Con- 
ceivable Size and T'ype of Metal Working 
Tools and Equipment, Whether They Be 
Commonly or Rarely Used, in Order to 


Meet Every Requirement of Our Patrons” 


An Interview with 


HADE RUBELMANN 


President, St. Louis Machinists’ Supply 
Company, St. Louis 


By Epwarp J. McOsker 


“We carry every size of reamers from .009 of an inch 
up to 6-inch. We have 3,000 varieties of files, ranging 
from the needle size to the 24-inch. Incidentally, we 
do a considerable business in jewelers’ files. We carry 
every variety of wrenches, and every size and style of 
taps, dies, rivets, cap screws and nuts, to mention a 
few of our many lines. 

“To give an idea of the business we do in one of 
these lines we buy 300 barrels of nuts every year, and 
package the nuts after receiving them.” 

Mr. Rubelmann estimates the average value of stock 
carried on hand to be about $300,000. All items are 
stocked in a way to make for ease in handling. Shelv- 
ing extends from the floor to the ceiling, high above, 
and the 22,000 bins and pigeon holes are plainly labeled 
as to items, sizes, and styles, and are of easy access. 
Much of the layout has been developed by the company 
itself, 


HE St. Louis Machinists’ Supply Company also 
does a good business in wood-working saws, and has 


in the basement a shop for repairing and grinding them. 

“Our plan is to have all our stock so arranged that 
we can handle the big over-the-counter business with 
dispatch,” stated Mr. Rubelmann. 
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Although there are 11 desks in the office of the St. Louis Machinists’ Supply Company, president 
Rubelmann does not possess one. Most of his time is spent at the counter, waiting on trade, as he 
may be seen doing in the accompanying picture. 


want to be delayed any more than is necessary, and we 
want to get them out as soon as possible.” 

As has been stated previously, Mr. Rubelmann will 
be found at the counter waiting on the trade. 

“There are 11 desks over there,” he said, pointing to 
the office section of the store. “But I haven’t a desk. 
| leave the work that’s done at those desks to the men 
who are paid to do it. I want to be here, where I can 
meet the trade and wait on them and talk with them.” 


HILE I was standing at the counter, a man from 

a butcher shop came in and bought some wire of 

the same type as that used in pianos. When Mr. Rubel- 

mann had filled the order, he asked the customer who 

had told him about the St. Louis Machinists’ Supply 

Company. He takes advantage of the opportunities pre- 

sented by his contact with customers at the counter to 

secure information that will be of value to the company. 

3y far the largest portion of this company’s business 

is done over the counter and through orders received 
over the telephone or by mail. 

“We have six outside salesmen,” said Mr. Rubel- 
mann, “but they are not calling on customers and pros- 
pects for the purpose of selling. They are building the 
prestige of our company and the buyers’ confidence in 
us. They are institutional men rather than salesmen. 
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“All of our outside men are trained right here in our 
building. They know our stocks thoroughly and have 
had extensive experience at counter selling before they 
are intrusted with outside jobs.” 

But, Mr. Rubelmann makes clear, the ability of the 
company to do a large volume of business over the 
counter and through mail and telephone orders was 
not attained without years of intensive outside selling 
effort. In the early days, Mr. Rubelmann, who 
founded the business, had only one assistant—a boy. 
Mr. Rubelmann would spend the entire morning at 
outside selling. He would return at noon to attend to 
the mail and wait on the counter trade while the boy 
went out to lunch. Then he would snatch a bite to 
eat and go out after business again. 

Even after the company had grown, intensive out- 
side selling effort continued, but now, after about 40 
years in the field, the house has built a reputation that 
results in most of its business coming in unsolicited. 


VERY purchase order passes through Mr. Rubel- 

mann’s hands, as he wants to keep in just as inti- 
mate touch with this phase of the business as with every 
other. At present he is spending much time in the 
evenings compiling a new catalog. The company gives 
wide circulation to its catalogs and this naturally is a 
great selling help. 
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When You Simply Hit the High Spots in Your Territory, 
You Are Losing Out on a Lot of Profitable Business 


O DOUBT when the first sales meeting in the 

history of business was held, the sales mana- 
whoever presided, told his men that 
the secret of more sales was plenty of hard work, 
backed by knowledge of the goods to be sold. Since 
then the same words have been handed out so often 
that they have become more or less “old stuff’ al- 
though perfectly true. In other words, we are sup- 
posed to take those two things for granted. 

There is only one way to furnish the hard work 
part—that is to get out and hustle. But there are 
many, many ways to acquire and retain valuable 
information about our merchandise, and these means 
will be employed to an extent regulated by the am- 
bition of the individual salesman. 

Likewise, when we present our own pet way of 
handling a territory, we face the fact that conditions 
vary greatly over the country and no one plan can be 
applied by all salesmen everywhere. A definite cam- 
paign followed successfully by a man in one section 
may be impossible in another. Therefore any in- 
dividual policy must be offered subject to modification 
which will adjust it to local circumstances. 

I believe the system of going over one’s territory 


ger, or 


with a fine-tooth comb is a sound one. By this 
“combing” I mean making and maintaining regular 


contact with every potential buyer, from the largest 
to the smallest, analyzing his set-up and getting well 
enough acquainted to be ready when the break comes, 
as it nearly always does. 


54 


Undoubtedly the temptation to “hit the high spots”’ 
is the greatest that faces the busy salesman. It is 
easy to justify passing up a large number of plants 
that are small, or where the buyer is indifferent, or 
where they seem to be sewed up tight by someone 
And it is hard to keep after them all, month in 
and month out, on the strength of small orders and 
the prospect of more business in the future. 

However, there are plenty of logical examples out- 


else. 


ES 





Pointing out the important features of a small pump 
to a plant buyer. 
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By C. E. RICHARDS 


Vice-President, White Tool and Supply Company, 
Cleveland 


side of business, to prove the value of prying into 
the farthest and darkest corners in search of orders. 
Half-sprayed trees never yield a bumper crop of fruit; 
the farmer skips no rows in planting and cultivating ; 
the successful fisherman tries out and studies every 
likely spot in the stream. Foraging animals and birds 
are a fine example of thorough searching. 


_. all the territory thoroughly means go- 
ing into every plant, large or small, but it is a 
great temptation to neglect the small place, which is 
wrong for several reasons. In the first place, many of 
these little fellows will grow and their requirements 
will increase. Then, if the salesman has called on them 
regularly, the buyers know him, and he doesn’t come 
as a comparative stranger, who passed them up when 
they were just starting out. 

It is only natural that, when there is a temporary 
depression, the larger factories will be first to curtail 
purchases, because they have bought generously and 
have larger stocks, which means enough material on 
hand to care for the decreased production. On the 
other hand, the small shops, which necessarily buy 
oftener in smaller quantities, will continue to order 
at a rate only slightly below normal. It is actually 
true that a man’s sales can be kept up to standard 
during depression if he has cultivated business from 
a number of small plants while things were booming. 

Of course this fine-comb policy means a large num- 
ber of accounts. I have close to 200 on my list, and 
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I do not resent the questioning of one man’s ability 
to serve so many. But it works out. I have the ad- 
vantage of having been in this territory for many 
years, learning by heart all the locations, requirements, 
habits, and so on, of my customers, which helps con- 
siderably in getting around quickly and serving them 
as they should be served. New accounts are simply 
sandwiched in between the old and the total number 
is held within bounds by occasional transfers of a 
few customers to salesmen serving adjoining terri- 
tories or to a new Sales representative. 

In making calls, I follow a rotation that allows the 
greatest number of stops in the shortest possible time, 
without undue hurrying or neglecting anything neces- 
sary to be done. The plants naturally come in groups, 
six or seven near together, then a drive to another 
bunch. Of course there are some rather isolated 
places and many special calls, which must be fitted in. 
A day’s work often includes calls on a motor car 
company, coal yard, foundry, steel-barrel factory, a 
couple of lumber yards, two cap-screw manufacturers, 
a rag-washing plant, a pattern-making establishment, 
and a wood-working plant. 


IME is a great factor in giving proper attention to 
a large number of calls. I telephone in to the of- 
fice all orders received, which not only relieves me but 
means better service to the customer. Also, if I get 
a special call to a distant factory, it only takes a few 
minutes more time to drop (Continued on page 120) 
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The Distributor Cultivates 
‘LVerritory Intensively 





Because of the large number of items which the average 


industrial distributor handles, he is in a position to cultivate 


his field more intensively than are manufacturers who have 


but a few items to sell 


By THEODORE N. BECKMAN, Ph. D. 


Professor of Marketing, Ohio State University 


NE of the important features that has been 

relatively neglected in discussions of the dis- 

tributor in relation to the manufacturer is 
that of territorial cultivation. The distributor’s sales- 
men cover every city, town, or village in which cus- 
tomers or prospects are located. This sort of intensive 
cultivation of the field from a territorial standpoint 
is made possible by the large number of items which 
the distributor handles. Thus, the expenses involved 
in reaching the smaller communities or less important 
purchasers are distributed over a fairly large number 
of items, and, while only a small order may be se- 
cured at one plant for any given item or line, the 
total amount of the order is apt to run into figures 
substantial enough to warrant the investment involved 
in the salesman’s call and other sales expense. This 
is something which no manufacturer of a few items 
or a limited line of merchandise, unless the unit value 
be high or trade is concentrated, can do as effectively 
as can the distributor with his complete stock. 

The intensive cultivation of a territory is an ex- 
tremely important service. Indeed, it is very much 
more significant than is apparent on the surface. Fig- 
ures and statistics tell the story better than words 
can express it. 

There are in the United States, according to figures 
from the census of manufacturers for the year 1925, 
in the 16 general groups of industries reported, ap- 
proximately 187,390 manufacturing establishments. 
These concerns constitute the principal market for 
industrial supplies and equipment. Of this number, 
121,823 establishments are located in cities having 
10,000 inhabitants and over, while as many as 65,567 
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manufacturing plants are to be found in towns, vil- 
lages, or hamlets of less than 10,000 population. 
Furthermore, the 82 cities of 100,000 inhabitants and 
over claim 88,733 manufacturing plants, while 33,090 
plants are scattered over as many as 626 communities 
with populations ranging from 10,000 to 100,000. 


What these figures show is that while manufactur- 
ing is concentrated, certainly much more concentrated 
than is merchandising, there are still many purchasers 
of industrial items who are located in numerous small 
towns. We still find as many as 65,567 plants scat- 
tered over a large number of the remaining 130,000 
communities, many of them out of the beaten path of 
trade so far as manufacturers’ own representatives 
are concerned. Even in such a state as Ohio in which 
there may be found more large communities than in 


‘any other state in the union, save Massachusetts— 


only a little over 50 per cent of all industrial plants 
are in the 8 cities having populations of more than 
100,000 each. Only a little over 17 per cent of the 
manufacturing establishments are in the 38 cities 
having 10,000 to 100,000 inhabitants, and the re- 
mainder are widely scattered. 


HUS, out of a total of 11,137 plants in Ohio, the 
8 large cities claim 5,985 and the 38 smaller cities 
1,897, while the other communities have as many as 


3,255 manufacturing plants. 


From the foregoing it is apparent that industrial 
plants are sufficiently scattered to offer real difficulties 
to manufacturers who contemplate the adoption of a 
plan of direct selling. Such manufacturers will soon 
come to the conclusion that they must guard against 
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the temptation of reaching out for marginal business 
that would not be worth while from the standpoint of 
individual sales, unless the number of potential users 
is small, the market is concentrated, the unit of sale 
large, the credit standing of users high, demand regu- 
lar, prompt delivery not of major importance, econo- 
mies in shipment possible, and technical sales service 


This kind of business, however, can be cul- 
tivated by the distributor, with profit not only to him- 
self, but to the manufacturers he represents, for it 
enables the latter to secure a collective volume which, 
otherwise, would have been unobtainable. 


needed. 


ANUFACTURERS very often complain that 
A distributors do not cultivate the field intensively, 
which seems to be contradictory to what has been said 
in the preceding paragraphs. The expression is used 
here in a different sense, however. Manufacturers 
mean that the distributor is not sufficiently aggressive in 
pushing their particular products—that he does not 
concentrate on their respective lines as much as would 
their own salesmen were they to sell directly to the 
consumer. 


While there is some truth to this assertion, much of 
this feeling arises from the fact that manufacturers 
usually expect too much from the distributor, especial- 
ly when existing margins under which the latter must 
operate are considered. In the first place, the supply 
house is a distributor for the manufacturer’s products 
and not essentially a creator of demand. It is the 
manufacturer’s duty to create the demand unless the 
distributor’s activities are increased because of wider 
margins of profit, exclusive representation or other 
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factors. This alternative is obviously open to any 


manufacturer who wants to take advantage of it. 

Secondly, distributors generally carry a wide variety 
and large volume of products in stock, items running 
into the thousands. They aim to supply any com- 
modity for which they have calls from their trade. 
How can they normally be expected to concentrate 
on all the lines they handle? It is a physical im- 
possibility for their salesmen to devote considerable 
time to each item on every call upon a customer, or 
even to a small number of items, even though they 
have at their command all the necessary knowledge 
concerning them. 


The truth of the matter, as it appears to an im- 
partial observer, is that manufacturers on the one 
hand are probably expecting too much from their dis- 
tributors, and that some distributors, on the other 
hand, no doubt fail to give adequate attention to all 
of the lines they carry in stock. Much progress is to 
be noted, however, in this latter direction. 


HE very fact that many distributors employ spe- 

cialty salesmen who concentrate their energy and 
knowledge on a single line of goods, together with the 
fact that distributors are beginning to advertise more 
extensively than in the past, are indications that they 
are attempting to cultivate their fields intensively, not 
only from a territorial standpoint, but also from the 
standpoint of pushing lines of individual manufacturers 
more aggressively. 
Number nine of a series of 12 articles making clear the 
distributor’s place in industrial marketing. Reprints in any 
quantity are available at cost. 
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Above: Frequently during the 
course of my day’s work I 
meet customers on the road, 
and often I stop and transact 


business with them. 







Above: I always keep the old 
order book right handy, for on 
almost every job something is 
needed, and “every little bit 
added to what youve got 

makes just a little bit more.” 











lbove: Taking an order for spare parts for a pump 
which must be kept working unceasingly to prevent 
water from rising in the hole where men are at work. 


Left: On one job I found 
trouble on an air com- 
pressor which required 
some extra cups. Instead 
of waiting for the cups to 
arrive from the store, I 
drove over to another con- 
tractor, borrowed some 
cups and was back in 10 
minutes. Then I helped 
the bovs make the repair. 


The DOr 


Is ()n 


Below: Up and down banks, under bridges and into deep 
holes goes the salesman, sometimes taking as much as half 
an hour to find the boss on the job. 
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Trenchers or ditch digging 
machines are subject to 
tremendous strain, under 
which they stand up re- 
markably well. I keep in 
close touch with all cus- 
tomers using this type of 
machinery in order to meet 
their needs for replace- 
ments or repair material. 





to SELL C{ONTRACTORS 
the Job 


Making the Rounds with 

“Ray” Lenburg, Salesman, 

Swords Brothers Company, 
Rockford, Illinois 





Above: The contractor must be found on 
the job. This means that the salesman must 
drive his car over almost every kind of 


Left: Arriving on ground to reach the scenes of activity. 


this job, I found 
the men fighting 
quick sand, a situ- 
ation of great dan- 
ger. It was neces- 
sary to wait until 
the battle was won 
in order to sce the 
contractor. 


Right: Material sold to 
contractors is quite di- 
versified, running from 
tiny bolts up to equip- 
ment weighing  thou- 
sands of pounds. This 
picture shows a shovel 
demonstration. 
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W Ho’s 


In INDUSTRIAL DISTRIBUTION 





WHO- 


J. A. VANN*« 


President, The Young and Vann Supply Company, 


Birmingham, Alabama 





ORN in Elyton, a part 
of Birmingham,  Ala- 
bama, on January 12, 
1869, J. A. Vann lived there 
until he was 9 years old. The 


saw great possibilities in the 
industrial distribution field. The 


ANKER or supply man— result was that he and I. F. 
which? This was the ques- 
tion J. A. Vann had to decide 


Young decided to go into busi- 
ness together. They founded 


F< ilv > re fim: ° . ° > y « Te S , 
family then sn Huffman, when starting out on his busi- the Young = \ he Supply 

or rminghz mm < : any scember 6, 1906, 
north of Birmingham, on a aes teens Diet Hamed week Company on December 6, 1906 


farm, remaining there for 6 
years. 

Mr. Vann’s father was a doc- 
tor, and the boy’s first ambition 
was to follow in his footsteps 
and be a physician also.- How- 
eyer, this desire was tabled in- 
definitely and after leaving 
Huffman, the Vanns returned to 
Birmingham, where J. A. at- 


tended high school. He liked 


one to make. 





However, later 
events proved that his choice 
was a happy one, for his success 
in the industrial distributing ing, 37 by 182% feet, which is 

field has been outstanding. 


appealed to him strongly, so with Mr. Young as _ president 
his decision to enter the dis- 
tributing field was not an easy 


and Mr. Vann _ vice-president, 
handling industrial supplies and 
heavy hardware. 

The first location of the or- 
ganization was at 1918 First 
Avenue, in a three-story build- 


still standing. The company’s 
capital stock was only $30,000 








mathematics best of his subjects. 

When the subject of a vocation came up, young 
Vann was in a dilemma sure enough, being forced to 
choose between two lines of business which were more 
than usually attractive to him. One was banking and 
the other hardware. His father, being a good friend 
of the president of Moore, Moore and Handley, voted 
for hardware and that was where our subject began 
his business career. 

Starting out at $100 per annum, Mr. Vann carried 
on for 9 years. At first he had no particular duties 
and his activities gave him a very close knowledge of 
the hardware lines and methods. He finally worked 
himself into the sales department, thereby developing 
a very strong liking for merchandising. When he 
left Moore, Moore and Handley, it was to make a 
promising connection with the Milner and Kettig Com- 
pany, whose line was heavy hardware and plumbing 
supplies. Milner and Kettig knew plumbing thorough- 
ly and Vann knew his hardware, hence an ideal combi- 
nation which built up the business rapidly. Mr. Vann 
remained with this firm 10 years and enjoyed much 
success with it. 

Power equipment was coming to the fore in the 
Birmingham territory at about this time and Mr. Vann 
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at the beginning. The present 
main building at 1731 First 
Avenue is 100 by 182%, housing the offices, store, and 
a large stock. The building is owned by the com- 
pany. Five blocks away, at Avenue E and Seventeenth 
Street, the firm owns another warehouse 300 by 190 
feet, where there is a large shop and all the heavier 
stocks of the company’s lines. Young and Vann 
started out with five people and now employ about 100. 

Mr. Young died November 10, 1923, and in March, 
1924, Mr. Vann bought his interest and was made 
president.’ He attributes much of the success of the 
business to the fact that he and Mr. Young had been 
associated with each other in the Milner and Kettig 
Company and pays the highest tribute to his partner's 
character and, ability, stating that even after five years, 
he still misses Mr. Young’s valuable counsel. 

Even before Mr. Young’s deatlf they had started 
selling stock in the firm to various men in their 
employ who showed promise. All the executives have 
been with the company a long term of years and all 
worked up from the ranks. W. M. Given is vice- 
president, and J. C. Dowling secretary-treasurer. There 
are two assistant vice-presidents, W. B. Nelson and 
Sorsby Jemison. Mr. Vann (Continued on page 71) 


*The cleventh of a series of sketches of prominent distributors. 
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Ahove: Here ws a fire 
pot of heavy gaye steel 
which will give you ex 
cellent service. It has a 
capacity of one gallon. 


The buyer will need ex 
tra pots for handling 
different grades and 
quantities of metal. «1 
hammer mold is neces- 
sary, too. This one is 
used for casting sofl 
metal hammers. 
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PorTs-Sell Him 
Somethin MORE 


oo the salesman who appreciates the value of the 
“Sell Him Something More” idea, and is seeking con- 
stantly to make the most of his opportunities, the sale of a 


fire pot or plumber’s furnace will often lead to sales of A Regular 


other items, such as extra pots, a hammer mold, ladles, 

soldering irons, different kinds of flux, solder and babbitt. Mi hl F. a 
The alert salesman who knows his lines thoroughly, hav- ont ry eatur 4 

ing sold one item, sets about doing a complete selling job 

by securing orders on related items. Thorough study of 

“Sell Him Something More” possibilities is heartily recom- 

mended. If you haven't joined the fraternity of salesmen 


who are using this slogan, why not start out now to prove 
your qualifications for membership ? 









Fire-pot users need ladles, 
sometimes quite a supply of 
them. Don’t forget to tackle 
the buyer on ladles when sell- 
mg fire pots. 








Solder and babbitt are also 
important items. The fire-pol 
user should be in the market 
for these products so don't 
fail to bring them up. 


(Continued on page 64) 
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Sell Him Something More 
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: Dont lose sight of the 
* fact that soldering irons 
& enter into the picture. 
= Get your share of that 
business. 










Keep soldering fluxes in mind, 
too. The fellow using fire pots, 
solder, soldering iron and so on, 
naturally needs fluxes. You can 
yet this business. Go after a. 
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Make sure you tnpress your customer 
with the fact that your house carries 
a complete stock of fire pots, solder- 
ing trons, solder and the like, so that 
when he is in the market again, he will 
naturally turn to vou. 
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Penberthy Quality is not one of those things that have to be 
taken more or less on faith. 


It is a positive factor demonstrated daily by Penberthy Prod- 
ucts in efficient boiler and engine room service. It is the chief 
reason for the large volume of repeat orders for Penberthy 
Products and the basis for the flow of business to the supply 
houses that handle them. 








Penberthy Products are sold exclusively through the job- 
bing trade. 


PENBERTHY INJECTOR COMPANY 


“SIN 1886 DETROIT “WINDSOR.ONT. 
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Are You Supporting the Direct- 
Seller? 


E hear a lot about direct selling these 

days. Most distributors of industrial 

supplies and equipment are forced to 
contend with a certain amount of it. 

But that is to be expected. Every manu- 
facturer has a right to sell his products as he 
sees fit—through distributors, through man- 
ufacturers’ agents, or direct. 

No distributor has a right to dictate what 
a manufacturer's sales policy shall be. But 
every distributor has a right to know what a 
manufacturer's sales policy is, so that he can 
determine whether or not he wants to rep- 
resent that manufacturer. 

However, it seems that many distributors 
are not very particular about their manufac 
turers’ selling policies. Frequently, distribu- 
tors support manufacturers who make no 
bones about selling direct. As a matter of 
fact, distributors are sometimes forced to 
compete for business with the manufacturers 
they represent. 

Obviously, this is not a very happy situa- 
tion. When a distributor supports a direct- 
seller, he is not playing fair with himself, his 
salesmen, fellow distributors, or manufactur- 
ers who do support the distributor 100%. 

When a distributor represents a direct- 
selling manufacturer, he works a particular 
hardship on his salesmen. For, selling at 
best, is a hard enough job, and it’s doubly 
hard when you have to compete with your 
own manufacturers for business. 

C. F. Schlamp, sales manager, Evansville 
Supply Company, Evansville, Indiana, brings 
out some ‘interesting facts on the subject of 
direct selling in his article, “We Cannot 
Serve Two Masters,” on page 49. Among 
other things, Mr. Schlamp says: 

“If the distributor is to keep his sales or- 


ganization happy and operating at the high- 
est pitch of efficiency, he must either bring 
pressure to bear on manufacturers he is rep- 
resenting who are also selling direct, and in- 
fluence them to abandon this practice, or he 
must give up such accounts and tie up with 
manufacturers who have seen the light and 
are supporting the distributor as he should 
be supported.” 

There is a lot of truth in what Mr. 
Schlamp says. If the distributor wants his 
salesmen to put forth their best selling ef- 
forts; if he wants them to produce more 
business at a profit, he should give them lines 
on which they are not forced to compete 
with their own sources of supply for busi- 
ness. 

CRO 


Protect Yourself on Special Jobs 


ANY distributors of mill supplies are 
at times called upon to take orders 
for specially made up items. Occa- 

sionally, after the distributor has made 
arrangements with a manufacturer for pro- 
ducing one of these special items and the 
work has been started, the buyer decides he 
doesn’t want it, and then somebody is left 
holding the bag—and that somebody is usu- 
ally the distributor. 

Some distributors protect themselves on 
orders of this nature by requiring a down 
payment from the buyer. Others have a 
definite agreement with the buyer that, in 
case the latter cancels the order, he will stand 
all the expenses incurred. In some instances, 
of course, the distributor knows the custom- 
er as a man who realizes thoroughly his finan- 
cial responsibilities in ordering specially made 
up goods, and therefore does not feel it is 
necessary to take protective measures. 

It seems obvious, however, that, generally 
speaking, the distributor should protect him- 
self on orders for special goods. Certainly 
no reasonable buyer will object to the seller 
insuring himself against financial loss. 


(~~) 


The Proof of the Pudding 


RICE-CUTTING, perhaps, is the big- 
gest barrier to profit that exists in the 
mill supply industry today. Show us a 
chronic price-cutter, and we'll show you a 
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fellow who isn’t making enough profit, if any 
at all. 

Why anyone wants to invest his time, 
money, and energy in a business, and then 
deliberately give his profit away is beyond 
us. 

The fellow who cuts prices, of course, will 
say he’s got to do it or else lose the business 
entirely to some price-cutting competitor. 
It seems to us that the distributor who cuts a 
price to meet somebody else’s cut simply ad- 
mits he has done a poor selling job. For a 
good salesman doesn’t have to shade prices 
to get business. 


It is possible to maintain prices even in the 
face of cutthroat competition. The recent 
experience of a prominent southern mill 
supply distributor bears out the truth of 
this statement. 


Last year, this distributor did a business 
well over the two million dollar mark and 
sold everything at a profit. The business was 
done in a territory where other distributors 
were constantly complaining about cut prices 
and poor business conditions, too. 

What this distributor has done, others can 
do. It is simply a matter of setting fair 


prices, and then having guts enough to stick 
to them. 
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Supply-House Publicity is Necessary 


N item appears in the distributors’ news 
section of this issue concerning “Dun- 
can’s Doin’s,” a new house organ in 

newspaper form, published by the R. C. 
Duncan Company, Minneapolis. This inter- 
esting “sheet” has met with an enthusiastic 
reception. 

Another item in this issue of Mit Sup- 
PLIgs informs us that the Interstate Ma- 
chinery and Supply Company, Omaha, after 
an experience of more than a year in issuing 
‘Interstate Items,” expects to continue to do 
so because it is believed that this little book- 
let enables the company to maintain a closer 
contact with its customers and prospective 
customers than would otherwise be possible. 


Many other mill supply houses are pub- 
lishing house organs—some of them have 


been doing so for years—and apparently the 
results are very satisfactory. In planning 
publicity, numerous distributors will do well 
to consider the feasibility of issuing a house 
organ. They probably could get consider- 
able information on the subject by writing 
to companies which have had experience in 
this sort of thing. Certainly effective pub- 
licity, no matter what form it takes, should 
be a part of every mill supply distributor's 
sales program. 


CO 
Choosing the 1930 Convention City 


HERE is the triple mill supply con- 

vention going to be held in 1930? 

This question was not decided last 
May in Atlantic City. Several months have 
passed by and still a definite decision has not 
been reached. 

It is pretty generally agreed that a triple 
convention of the Southern, American, and 
National Associations is desirable. It should 
be agreed, further, inasmuch as the Na- 
tional chose last year’s meeting place, that 
the Southern be given the say as to the 
convention city for next year. 


At Atlantic City the Southern Associa- 
tion decided upon New Orleans for its next 
convention and invited the National and 
American Associations to meet with it. 
The National did not accept the invitation 
at the time because it felt that it could not 
get a representative attendance in a city so 
far south. 


However, since then, we are told on 
good authority, the Southern has agreed 
to change from New Orleans to Memphis 
provided the National agrees to the selec- 
tion of the latter city by a certain date. 
Otherwise, the selection of New Orleans 
holds good. 

At the time of this writing, no definite 
decision had been arrived at. There is 
little doubt, however, but what the three 
organizations will get together. For surely 
each association is so well sold on the de- 
sirability of a joint convention, that it will 
not let the mere matter of choosing a city 
stand in the way. 
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“A Million Men Are Losing the Fun of 
Their Current Success Because of the 
Dread That Something Unfortunate 


EERIE rE 
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May be About to Happen” 


Says Bruce Barton 


N HIS way back to a college reunion, 
() one of my friends stopped off in the 

little town where he had spent his 
boyhood. 


“How is business?” he asked a local mer- 
chant. 


“\wtul bad,” was the reply. “And what’s 
more, I don’t like the outlook.” 

“Why not?” 

“Well, there’s elements in the situation 
that might develop a lot of trouble. At least 
that’s the way it looks to me.” 

My friend lighted a cigar, and leaned over 
the counter. 

“George,” said he familiarly, “those are 
almost exactly the same words I used to hear 
from the store-keepers when | was a kid here 
twenty-five years ago. I’ve been a subscriber 
to the local paper ever since I left, and most 
of those old storekeepers have died. I have 
taken special notice of the size of their es- 
tates. How much money do you think they 
left? Between a hundred thousand and two 
hundred thousand dollars each. And here’s 
the funny thing—every penny was made out 
of businesses which were always bad and 
always on the verge of getting ever so much 
worse.” 

[ suppose that if gravestones told the real 
truth, nine out of ten of them would bear a 
line to this effect: “This man’s life was short- 
ened several years by the fear of bad devel- 
opments, most of which never occurred.” 

Even very wise men, as their years have 


Harris & Ewing 





increased, have suffered from the evil habit of 
fearing the worst. The Rev. Dr. Cotton 
Mather, who died two hundred years ago in 
Boston, was the most eminent graduate of 
Harvard and virtually the founder of Yale. 
He had courage and a wonderful mind. 

Yet in his old age he viewed the future dis- 
consolately. He concluded that God had 
brought the Pilgrims across the ocean to “a 
New England desert” for a very special pur- 
pose, but that this purpose had obviously 
been accomplished and that the whole colony 
would “soon come to naught.” 


"THE colony shows no sign of coming to 

naught, but there are doubtless a million 
men in it today who are losing the fun of their 
current success because of the dread that 
something unfortunate may be about to 
happen. 


“One-fourth of life is intelligible,’ said 
Mark Rutherford, “the other three-fourths 
unintelligible darkness; and our earliest duty 
is to cultivate the habit of not looking around 
the corner.” 


Those of us who do not look are likely to 
get an unexpected bump occasionally, but 
how much faster we travel! And what a lot 
more fun we have because of the imaginary 
bumps that we miss! 


© McClure Newspaper Syndicate 
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And now~ 


STOCKHAM SPRINKLER FITTINGS 


(APPROVED) 


FOR FIRE PROTECTION SERVICE 


enable you to supply any demand with the fittings 
that are never sold direct 





TOCKHAM SPRINKLER FITTINGS are made in ac- 
cordance with requirements of the National Fire 
Protection Association and are known as Ameri- 

can Standard Sprinkler Fittings, being made to speci- 
fications of the American Standards Association. 
They also have the approval of the Associated Factory 


Mutual Fire Insurance Companies and of the Under- 
writers’ Laboratories. 





Stockham Sprinkler Fittings are made in Standard 
Weight for water working pressures up to 150 pounds 
and in Extra Heavy for water working pressures up to 
250 pounds. Like all other Stockham Fittings, they 
have accurate threads and flanges and easily make 
up straight pipe lines. 





A complete catalog of Stockham Sprinkler 
Fittings will be sent on request 





STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 
Stocks in Boston, New York, Chicago, Houston, Los Angeles 





Be sure the name STOCKHAM is on the Fittings you buy 


STOCKHAM FITTINGS 


CAST IRON ELECTRIC CAST STEEL MALLEABLE 


Screwed—Flanged—Drainage—Sprinkler Screwed—Flange Standard—Extra Heavy—Hydraulic—Oil Country 
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Service 
Tested 


Friction Clutches 


Well known to the trade for efficient power trans- 
mission, “Edgemont” Friction Clutches find a ready 
sale wherever a clutch 
is needed. 


Write now for supply of 
catalogs and circulars 
that will interest your 
customers. 


THE EDGEMONT MACHINE Co. 


DAYTON, OHIO 

















Let’s Take It Apart—What Do We Find? 


First we find a steel body with a record 
of never one breaking in service. 


Then we find the jaws which are closely 
fitted by hand, guaranteeing a good = : Vida emmsagnerassienee 
working fit without play. dual ; 


Next we find jaw adjusting screws 
which have a steel thrust bearing to 
take out objectionable end play. 


JOBBER’S SALESMEN 


These are only a few of the many reasons why Skinner Chucks are pre- 
ferred. They are all explained in booklet-—“Chucks and Their Uses.” 





How many copies do you want? 


THE SKINNER CHUCK COMPANY 


NEW BRITAIN, CONN U.S.A, 











The Mill Supply 
| Salesman* 











Landing a Tough Account 
By A. L. WittraMs 


Salesman, Marshall Huschart Machinery Company, 
Indianapolis 
ERSISTENCY pays in the sell- 
ing game, just as it does in 
| many others. The fellow who gives 
up after he has been turned down 
| a few times doesn’t deserve to get 
a prospect’s business. 
We talk about getting the breaks, 
whether it be in selling or any other 
| line of endeavor, but it has been my 
| experience that the persistent fellow 
| who keeps hammering away is go- 
ing to get the breaks in the long 
| run. I know of one particular case 
where it took me about a year be- 
fore I could get a break which en- 
abled me to land a tough account. 


At regular monthly intervals, my 
| card was taken in to the factory 
/manager and always returned with 
some such reply as “Too busy to 


' | see you” or “Not in the market.” 


| I happened to know that this 
| company was buying equipment and 
so was keenly interested in getting 
in on the business. 

I finally got a break, when a 
friendly customer of mine informed 
me that this fellow I had been try- 
ing to land for so long was con- 
templating the purchase of a ma- 
chine tool, competitive to the make 
which we handled. 





Here was my chance, and I was 
determined not to slip up on it. 
Having just received some new cir- 
| culars on the machine in question, 
| I fastened one to my card and sent 
it in to the factory manager. 

Shortly, I was granted an inter- 
view, which not only resulted in my 
getting the order but was the be- 
ginning of a steady account. 

Later on, this factory manager 
told me that it was the unusual 
method which I had adopted at the 
right time which commanded his 
respect and caused him to grant 
me a long delayed interview. 





*The Mill Supply Salesman was 
founded by Ernest H. Smith in 1922 
and dedicated to the practical applica- 
tion of correct sales principles in the 
distribution of mill supplies. 
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We Cannot Serve Two 
Masters 


(Continued from page 50) 


to employ. Recently, one of our cus- 
tomers, who operates a public util- 


ity plant and whose buying power | 


has made him a target for direct 
selling manufacturers, received one 
of the “Dealer Help” advertise- 
ments and he was very candid in 
making the following statement: 


“We buy from the distributor be- 
cause he is better versed on our re- 
quirements than is the manufacturer, 
also because he is at elbow’s reach 
in an emergency. We realize he is 
necessary and deserves our. sup- 
port.” 


The manufacturer needs the dis- 


tributor, therefore it is up to him to | 


play ball with him. The distributor 


wants to keep his salesmen happy | 
and contented, therefore hé had bet- 
ter not expose them to direct com- | 


petition from the manufacturers 


whom he represents. The consumer | 


needs the supply house, therefore he 
should support it in a_ substantial 
way. We cannot serve two masters 


and prosper as we should, for our | 


success depends upon co-operation. 


Who’s Who in Industrial 
Distribution 


(Continued from page 60) 
is on the executive committee of the 
National Pipe and Supplies Associ- 
ation, a Rotarian, member of the 
Chamber of Commerce, and the Bir- 


mingham Traffic Association. He is | 
also a director of the Birmingham | 
Trust and Savings Bank. For per- | 


sonal and recreation purposes, he 
belongs to the Birmingham Country 
Club, the Roebuck Country Club, 
and the Southern Club. He is a 
steward in the First Methodist 
Church. 


Outside of golf, Mr. Vann likes 
touring and this pleasure is shared 
by his wife and all the family. He 
is fond of his business and has no 
fear of chain stores or other com- 
petition. He believes the greatest 
requirements of the industrial dis- 
tribution field are trained men to 
transact the business and lots of 
service and co-operation between 





distributors and the manufacturers. | 
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To help you sell Rowell Bottom Pour Ladles, the mes- 
sage of safe pouring while at the same time saving labor 
and metal is now being carried to industrial firms con- 
tinuously in Factory and Industrial Management, Mill & 
Factory Illustrated and Iron Age—illustrated above. 
Potential users of Bottom Pour Ladles are reading about 
them. Hundreds of plants pouring bearings and other 
non-ferrous metals need this ladle—every day. 


Because of its labor and metal saving features, com- 
bined with safety in using, thousands of ladles are in 
use today all over the country—standard equipment 
with hundreds of plants. 


It’s the only pouring ladle that is listed as “Standard” 
by the Underwriters’ Laboratories—a decided sales ad- 
vantage. 


Investigate the Bottom Pour Ladle NOW— 

offers a good profit, quick turnover, and a repeat 

business. Sold only through distributors, write 

today for distributor’s terms, prices, catalog 
pages and sales helps. 


GIANT GRIP MFG. CO. 


OSHKOSH, WISCONSIN 


VUWELL 
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Have You Heard That-- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 





Institute Holds Outing and 
Business Meeting 


The Hardware, Contractors’ and 
Mill Supply Institute, with head- 
quarters at 253 Broadway, New 
York City, held a combined outing 
and business meeting recently at the 
Rockaway River Country Club, 
Denville, New Jersey. 

The company began to assemble 
at the club house from various 
parts of the Metropolitan district, 
at 10 o'clock in the morning. The 
golfers warmed up on the putting 
green and on the course in prepara- 
tion for the sports of the afternoon. 
After an excellent luncheon at the 
club house, the members dispersed 
for the various sports. 

G. S. Green, G. 5. 
pany, won the golfers’ prize with 
a snappy 72. One of the most 


Green com- 


notable achievements of the after- 
noon was in the fishing contest. 
The record in this activity was 
made by the association’s Izaack 
Walton, Ray Goodwin, who won all 
three events in the fishing class— 
the record for first fish caught, the 
largest fish caught and the largest 
number of fish caught. 

[In the poker contest it was dif- 
ficult to discover who had won the 
prize. After several conversations 
with the poker players, the secretary 
decided that they had all won in 
amounts ranging from 40c to $1,- 
000,000. All the players were sat- 
isfied with this decision. 

At 6 o'clock the sportsmen as- 
sembled in the dining room for a 
dinner that was notable for the ex- 
cellence of the food and _ service, 
and the genial spirit that pervaded 
the meeting. After an_ inspiring 





A group of the members of the Hardware, Contractors’ and Mill Supply In- 
Stitute, who enjoyed the outing held recently at Denville, New Jersey: 
front row, left to right, W. W. Edwards, Federal Hardware Company; H. §S. 
Fritts, W. S. Roe Company; E. A. Gray, Banister and Pollard Company; T. 
Parker Wood, A. P. Dienst Company; Arthur Porter, G. S. Green Company; 
R. Corley, Wolfe-Corley Company; Mr. Graham, Central Supply Company; 
back row, left to right, A. W. Brandt, Brandt and Haag; W. R. Heck, Heck 
Supply Company; William E. Hansen, Hansen & Yorke; Eugene M. Van 
Vechten, Van Vechten and Son; Henry Stahl, Eastern Bolt Products and 
Equipment Company; J. H. Cherry, Secretary of the Institute; N. Menaker, 
Central Supply Company; J. Ernst, J. & C. Ernst; W. Banister, Banister and 
Pollard Company; Mr. Tepper, Atlantic Hardware and Equipment Corporation; 
D. C. Stagg, Patterson Brothers; Ray Goodwin, Neal and Brinker Company; 
G. S. Green, G. S. Green Company. 





They say there are as good fish in 
the sea as ever were caught, but Ray 
Goodwin, Neal and Brinker Company, 
certainly caught one of the good ones 
when he landed this beauty. He won 
all three events in the fishing contest 
at the outing of the Hardware, Con- 
tractors’ and Mill Supply Institute, 
held at the Rockaway River Country 
Club, Denville, New Jersey, recently. 
address by the president, William 
E. Hansen, the nominations of of- 
ficers for the ensuing year were 
announced by W. R. Heck, chair- 
man of the nominating committee, 
and the following were elected: 
Wm. E. Hansen, Hansen & Yorke, 
president; E. T. B. Penman, Neal 
& Brinker Company, vice-president. 

The executive committee is com- 
posed of the following: Herbert 
Edge, Topping Brothers; W. W. 
Edwards, Federal Hardware Com- 
pany; F. I. Cawthra, Atlantic 
Hardware and Equipment Corpora- 
tion; August Pahl, Hammacher, 
Schlemmer & Company, Incorpor- 
ated; T. Parker Wood, A. P. Dienst 
Company; Frank Brodhead, Brod- 
head-Murphy Company; N. Men- 
aker, Central Supply Company; 
IE. W. Graham, Manning, Maxwell 
& Moore, Incorporated. 

aK * 
Ireland and Puchta Head 
Committees 

H. R. Ireland, Industrial Supply 
Company, Terre Haute, Indiana, 
has been appointed chairman of the 
mill supply committee of the Na- 
tional Pipe and Supplies Association 
by President C. F. Harvey. George 
Puchta, The Queen City Supply 
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BLACK & CO. 
430-452 N ST: 






ook 


for YOu! 


PUMPS will increase 


your sales of other items 


Pp as a leader for other lines are 
a profitable item for every supply 
house. Look for pump business and you 
will automatically increase your sales of 
motors, pulleys, pipe, fittings, valves, 
belting, switches, conduit and other 
items. 


See that your men are equipped with 
our 


CATALOG “S” 
AND PUMP HAND BOOK 


prepared especially for them, it provides 


a handy source of pumping information. 

It’s more than a mere catalog. In addi- 
tion to listing the only complete supply 
house pump line, it contains infor- 
mation regarding pump uses, installa- 
tion pictures and diagrams, and data 
that will help your sales force to select 
the right pump, figure all details of horse- 
power, pulley sizes, etc., and close the 
sale right on the job. 

If you haven’t received your copy,write 
for this book to-day. 


means orders 





GOULDS PUMPS, INC., SENECA FALLS, N. Y. 


Branch Offices: 


Citizens & Southern Bank Bldg., Atlanta, Ga. 16 Murray St., New York, N. Y. 
194 Congress St., Boston, Mass. 111 N. Third St., Philadelphia, Pa. 
12-14 South Clinton St., Chicago, Ill. 636 Henry W. Oliver Bldg., Pittsburgh, Pa. 
1902 Second National Bank Bldg., Houston, Tex. 705 Kennedy Bldg., Tulsa, Okla. 
Union Trust Bldg., Cleveland, Ohio 
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has been 
pipe com- 


Cincinnati, 

named chairman of the 
mittee, while W. J. Spillane, James 
B. Clow and Sons Company, Chi- 
cago, head of the membership 
committee. New members of the 
association include the Dixie Mill 
Supply Company, Incorporated, 
New Orleans; the National Supply 
Toledo, and Crane Com- 


City, Missouri. 


Company, 


is 


Company, 


pany, Kansas _ 


Calls on re Connections 


Waldo E. Butler, assistant gen- 
eral sales manager of The Queen 


City Supply Company, and manager 
of the supply department, left on 
August 20th for a tour of the east- 
ern part of the country. While in 
the east Mr. Butler plans to call 
on as many of the company’s manu- 
facturing connections as_ possible. 


“Any time any of us are any- 
where near a factory from which 
we are buying, we always make 


a point to call there,” states Law- 
rence G. Puchta, vice-president of 
the company. “It is just as neces- 
sary for an organization to sell it- 
self to its source of supply as to 
those who consider that organization 
their source of supply.” 


Mr. Butler’s home was formerly 
in New York. Before joining The 
Queen City Supply Company, he 


was associated with Manning, Max- 
well and Moore, incorporated. 


Rettig Takes on Airplane 
Agency 


F, J. Rettig and Sons, Wabash, 
Indiana, distributors of automotive 
and factory supplies, just recently 


took on the agency for the Swallow 
airplane. The territory covered will 
be northern Indiana. 


In commenting on this new step, 
db 





The Rettig Company, Wabash, Indiana, 
business in connection with its mill supply business. 





Taken at the Neill-LaVielle Supply Company, Louisville, Kentucky. 
left is H. W. Bowles, manager of the Detroit branch of the Star Expansion Bolt 
Company. Next is W. R. R. LaVielle, Jr., then Fred Pfeiffer, vice-president and 
general manager. It took the other two to get Fred outside and he wasn’t stalling, 


On the 


__either—just plain busy. 








F. A, ‘Rettig, president of the com- 
pany, says: 

“Due to the fact that we handle 
replacement parts for automobiles, 
we have to carry a complete line 
of small tools. This small tool line 
is used in airplane work, too. 

‘The younger member of our 
firm is an aviator, and he expects 
to fly to all of the air ports within 
a radius of 50 to 100 miles, seeking 
business for such material as they 
may need. 

“We also use our ships to deliver 
rush orders. While the cost is 
rather high, customers are glad to 
bear the expense in emergency 
cases. 

“In addition to aiding us get busi- 
ness in aviation supplies, the fact 
that we fly our own ships and have 
our own hangars helps us greatly 
in an advertising way.” 

The Rettig Company does not in- 
tend to go out of the mill supply 
business, but expects to build up its 
business on airplanes and aviation 
supplies and work it hand in hand 
with its other lines. 


is carrying on an aviation supplies 
Here’s one of the 


company’s planes. 


Issues nine Booklet 


The Intermountain Belting and 
Packing Company of Denver has 
issued a very clever booklet under 
the title, “Memoirs of Jack John- 
son,” which treats in a humorous 
way with the career of “Jack John- 
son,” particularly with reference to 
his interest in belting, and the de- 
velopment of his business in this 
line. The booklet ends up with 
buying suggestions on the lines car- 
ried by the company. Appropriate 
humorous illustrations supplement 
the text. The booklet, the reader is 
advised, is copyrighted in the United 
States and is soon to be translated 
into Gallic, Czecho-Slovakian, Scan- 
dinavian, Hebrew, Portugese, Crow 
Indian and Old Crow. 


+ = & 


Small Newspaper Goes Over 
Big for Distributor 


The R. C. Duncan Company, well 
known Minneapolis supply house, 
has recently distributed the first is- 
sue of a new house organ, ‘which is 
unique in that it is gotten out in 
the form of a small newspaper, 
under the title, “Duncan’s Doin’s.’ 

It is a four-page publication, each 
page measuring 171% by 1214 inches, 
with type set in 5 columns. It 
contains items about customers, 
manufacturers represented .by the 
Duncan company and their lines, 
the Duncan company itself and its 
personnel, interspersed with a good 
assortment of jokes. Several lines 
carried by the Duncan company re- 
ceive publicity in regular display 
advertising. 

“The first issue was sent out as 
an experiment, to determine just 
how popular it would be with the 
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Only AMES SHOVELS have the 
R-MOR-D 
handle 












Ames Snover &TootCo 
Nonwts Ea ay, Mas 







SFOVELS 


are USED than any other kind 


The complete “All Star” Ames line includes the 
genuine O. Ames Four Star, the Ames 3 Star 
and the Ames 2 Star to meet every need. You 
will profit best if you “look for the stars” on 
every shovel you buy. 
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AMES SHOVEL AND TOOL COMPANY 


NORTH EASTON «<> MASSACHUSETTS 
ST. LOUIS, MISSOURI - - - ANDERSON, INDIANA 3058 
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SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


r+ we + 


What is a profit for... 


if not to keep? 


—_ is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 


if ‘42 FERRY STREET 
NEW YORK.U.S.A. 














J. A. Skinner, manager of the Evans 

Mill Supply Company, Boston, who has 

recently returned to his desk after 

taking an active part in the U.C.T. 

convention, held in Hartford, Connec- 
ticut. 


trade,” states Russell C. Duncan, 
president of the company. “We 
found that it was exceptionally well 
received. In fact, it is so popular 
that we are receiving innumerable 
requests for additional copies as 
well as requests from readers that 
we be sure to place them on our 
mailing list for future issues. 

“We have found ‘Duncan's Do- 


| in’s’ a splendid medium of adver- 


tising, in view of its rather informal 


| makeup. The advertising items, 
| aside from those put up in regular 
| display form, are used at intervals 


as news items, and, before the 
reader realizes the fact, he has read 
all about a product. News items 
about industrial firms, as well as 
mention of persons connected with 
them, has caused considerable in- 
terest. 

“The first issue was distributed 
in three ways—through our mail- 
ing list of 1500 names, through our 
salesmen and city desk men, and 
also at the state convention of en- 
gineers. (Incidentally, a column of 
the first issue was devoted to items 
on the convention of the National 
Association of Power Engineers. ) 

“In publishing this paper we had 
in mind the desire to circulate 
something different, something that 
would be of interest to all types of 
customers and prospective custom- 
ers and would advertise in a unique 
way the various products we handle. 
We have traced several inquiries 
and orders directly to it. 

“Surprising though it may seem, 
the editorials were also read, and 
we feel convinced that many a cus- 





SEPTEMBER, 1929 MILL SUPPLIES 





The 
BACO 





Bassick steel swivel 
truck-casters 


Bassick steel stationary 
casters 


[8 sizes] 


for Bassick Steel Truck-Casters 


A real protection for your floors 


Quiet . . . resilient ... enduring. A protective wheel without an equal 
— built for Bassick casters. If your trucks are pounding costly floors 


to pieces ... if noise is impairing efficiency .. . or if you seek new 


economy —try this new combination . 


. . Baco wheels in Bassick casters. 


Four points to remember about Baco W. heels 


JL FLOOR PROTECTION. Baco wheels have a special 

composition tread of tough, long wearing rubber whose 
resilience gives the greatest possible degree of floor protec- 
tion and quietness. 


TREAD WILL NOT COME OFF. The tread is attached 


to the body of the wheel by a new, patented process, 
and becomes an integral part of the wheel itself. 


SELF-OILING BEARINGS. The Moraine Durex bear- 
ing is self lubricating. It is offered in no caster wheels 
but Bassick’s. 


ENDURING STRENGTH. The body is a special Bake- 

lite composition, molded under extreme pressure. For 
all practical commercial purposes the body of the Baco wheel 
is unbreakable. 


Bassick Steel Truck Casters with Baco Wheels can be furnished in Cadmium Rust Proof Finish 


Let us send you prices and complete information 


BASSICK 


CAST 


THE BASSICK COMPANY 





ERS 





- Bridgeport - Connecticut 


For 33 years, leading manufacturers of high grade casters for warehouse and factory, for office and home . . 
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2-gallon pressure 
tank. Easy hand 
portable — weighs 
only 50 lbs. Plugs 
into any light 
socket. 











All-Purpose Model 
ELECTRIC SPRAYIT 


jon new industrial Electric Sprayit offers factories and 
plants a new way to do their maintenance and produc- 
tion painting at a lower cost. Big gun performance— 
small gun convenience—an entirely new development that 
strikes a happy medium in size and price. Complete with 
4 H.P. motor, powerful compressor, 2-gallon capacity 
seamless, drawn aluminum container, newly designed 
gun with simple, accurate adjustments for fine trim work 
or wide fan spray for large surfaces. 


Quart container for small jobs, which fastens direct to 
gun, also furnished. All necessary hose, cord, etc., in- 
cluded. 


Mill supply dealers throughout the country will want to 
tie up with Electric Sprayit’s new product—and know the 
details of the strict jobber and dealer policy which forms 
the backbone of Sprayit’s distributing plan. Write for 
descriptive literature and the special sales plan originated 
for you. List price, subject to an 

attractive discount, f.o.b. South $149 50 
Bend, o—— 


Also furnished with Gasoline Engine Drive, 
instead of electric motor, at $199.50. 


ELECTRIC SPRAYIT COMPANY, INC. 
1309 E. Colfax Ave., South Bend, Ind. 











tomer has changed his impressions 


| of the industrial supply business, 





as well as his attitude toward sales- 
men in general since reading this 
column.” 

One of the editorials, “What Do 
You Expect?” discusses intelligently 
and convincingly the service a sup- 
ply house renders to its customers. 
The other, “The Life of a Sales- 
man,” tells of the difficulties en- 
countered by the salesman in his 
daily work, brings out the fact that 
buyers nowadays generally realize 
the value of the salesman and the 
service he can render them and are 
giving him proper consideration. In 
addition, it carries an indirect ap- 


| peal for the proper cooperation on 








the part of buyers. 
* * * 


Joins Barrett Sales Force 

B. F. Petersen has recently joined 
the mill supply sales force of the 
3arrett Hardware Company, Joliet, 
Illinois. Mr. Petersen, who was 
formerly on the sales force of the 
Great Lakes Supply Company, Chi- 
cago, is covering the country terri- 
tory adjacent to Joliet. Charles 
Crawford has joined the Barrett 
company as retail floor manager. 
Mr. Crawford was formerly con- 
nected with the Frank Burke Hard- 
ware Company, Waukegan, Illinois. 


Lewis Adds to Lines 
The Lewis Supply Company, 
Helena, Arkansas, has expanded its 
business to include a full line of 


| hardware, in addition to mill sup- 


plies and heavy hardware. The 
company also operates extensively 
in the steel and wire products line, 
bringing in barge loads of this ma- 


| terial in private barges from the 








“Here’s a $100,000 order,” says H. H. 
Riddle, of The George Worthington 
Company, Cleveland, “so don’t bother 
me any more this week.” “Oh, thank 
you very much,” answers A. J. Kehoe, 
Ohio Brass Company. “Now I can pay 
up my dues in the country club.” 
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“PIONEER” _ Steel 
Hanger costs less to 
stock than any other 
and is now so well in- 
troduced that it al- 
most sells itself. Mil- 
lions in actual use. 
Steady repeat business 
brings sure pronts. 





“HALLOWELL” Steel Truck—Chassis a welded unit, no joints, bolts or similarly tested, and 
New uses are being nuts to work loose. Top solid sheet of heavy steel; cost of maintenance naturally the 
found right along for practically nil; will last for years and years yet the price is so low that by “UNBRAKO” has 
the “UNBRAKO” comparison wood seems extravagant. Repeat orders steadily increasing. become very popular 
Socket Head Cap i 


Screw; the _ sales, 
therefore, are increas- 
ing, — and rapidly. 
Don’t miss this op- 
portunity. 






Pats. Applied for 


y tad 


a 


“HALLOWELL” Steel Truck—One of 
2745 standard sizes and styles. Stake 
pockets and similar corner fixtures are all 
interchangeable. The “HALLOWELL” 
Steel Top is smooth and will not splinter, 
never gets soggy; no screw or nail heads 
to scratch and tear. The “‘HALLOWELL” 
is easy to push. 


AVORITES 


These unique specialty lines — widely 
advertised—respond wonderfully, you 
will find, to a little push and pep. 





s. Applied for 











“HALLOWELL” Steel 
Bench Legs have  be- 
come very popular be- 
cause they can be picked 
up from stock, ready for 
use. As they are rigid as 
rocks, give absolute satis- 
faction and cost little, 
it’s no wonder they are 
ready sellers. 


Patd. Pats. Pend. 









Patented 


“HALLOWELL” 
Steel Collars are rec- 
ognized to be_ the 
best made. Their 
quality, combined 
with their high polish 
and low price, ex- 
plains their great 
popularity. 


~UNBRAKO 





“UNBRAKO”  Hol- 
low Set Screws stand 
up under strains that 
wreck other. screws 


—in other words—it’s 
easy to sell. 


Patd. Pats. Pend. 


“HALLOWELL” Steel 
Benches save time and 
money. No carpenter to . 
hire—no lumber to buy. Can’t splinter or burn. 
Rugged—built to last for years. Standard 
length easily joined for continuous benches. 
Steel Bench Drawers protect tools. Complete 
line of Steel Benches, Steel Tables, Steel Tool 
Stands—all lines in stock ready to ship. 
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STANDARD PRESSED STEEL CO.) ‘¢. 








BRANCHES 


BRANCHES 


BOSTON JENKINTOWN, PENNA. NEW YORK 


CHICAGO 
DETROIT 


BOX 519 


SAN FRANCISCO 
ST.LOUIS 
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DIXON’S 
GRAPHITE 


SEAL 


A new and improved graphite sealing paste that fills the need for a 
compound especially prepared for use on screw thread, flange and 
gasket joints, and valves of pipe lines carrying hot or cold mineral, 
vegetable and animal oils, gasoline, benzine, creosote, tar, etc. 





Insoluble in Gasoline or Oils 


It quickly provides a permanently tight connection on all gasketed, 
threaded and flanged connections. Heat cannot burn it out—nor cold 
affect it. 


Easy Separation 
An element of lubrication is furnished by the graphite content—per- 


mitting a connection to be loosened as easily as it is tightened—and 
without damage to tools or fittings. 


Safe— Easy and Economical 


Simply thin with water. Free of skin irritating chemicals and acids. 
Will not destroy nor oxidize materials to which applied. Does not 
discolor—contaminate—flavor or ferment. 


Dixon’s Graphite Seal has many applications—in the general indus- 
trial field—for automobiles—and the petroleum industry. 


Your stock is not complete without this exceptional pipe joint com- 
pound. It will prove to be a ready seller and satisfy your customers’ 
requirements. 


Write for Circular No. 71 DS and also 


free sample for your own test 


Joseph Dixon Crucible Co. 
Jersey City DOG New Jersey 


Est. 1827 











Pittsburgh district directly through 
the Mississippi Warrior terminal to 
the company’s warehouse. The 
Lewis company is having a new 


| catalog built by The Cuneo Press, 


Incorporated, Chicago, which it is 
expected will be distributed to cus- 
tomers in the early fall. 

fk 3 * 


New Secretary-Treasurer of 
Lewis Company 

W. M. Cone has been elected 
secretary-treasurer of the Lewis 
Supply Company, Helena, Arkan- 
sas, to succeed W. C. French, who 
has retired to devote his entire time 
to the dry cleaning business. Mr. 


| French has been in the dry cleaning 
| business for several years, and it 
| developed to such a point that he 
| found it necessary to devote all of 
his time to it. 


Mr. Cone was formerly in the 


| cotton oil mill business, having been 
|manager of the Helena Cotton Oil 


Mill. T. W. Lewis is president of 


'the Lewis Supply Company, and 


W. H. Howe is vice-president. 
x * * 
Company Observes Thirtieth 
Anniversary 

The Sherman Machine and Iron 
Works, Oklahoma City, Oklahoma, 
recently observed the thirtieth anni- 
versary of its founding and _ the 
completion of its new fireproof of- 
fice and warehouse building. The 
company was founded in April, 
1899, by N. S. Sherman, Sr. Pres- 
ent officers of the company are W. 
S. Sherman, president; E. W. Sher- 
man, vice-president ; John H. Hope, 
secretary, and N. S. Sherman, Jr., 
treasurer. The company’s plant oc- 
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SIMONDS SAW AND STEEL ¢O. 
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Modern Electric Furnaces 
Supply the Steel for the new 


SIMONDS 


RED STREAK 


ALL HARD AND HARD EDGE 


HACK SAWS 
The Blade with the Red End 


On the other side of this page is the 
new “RED STREAK” Hack Saw 
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cupies the entire block on the south 
side of Main street from the Santa 
Fe tracks to Oklahoma avenue, with 
additional facilities in the form of 
a warehouse at 421-423 East Grand 
avenue and material yards at 319- 
321 East California street. The 
company issued a special edition of 
The Iron Man (a booklet published 
“every once in a while”) in ob- 
servance of the anniversary. 








Howard L. Rich, vice-president of the 


Lynd-Farquhar Company, Boston, 
Massachusetts, as he was caught be- 


tween jobs in the active leadership of | 


his company. Mr. Rich started with 

the company as a salesman in 1912, 

rising to the position of vice-president 
in 1925. 





Woodbury and Wheeler Re- 
port Business Increase 

The Woodbury and Wheeler 
Company, Portland, Oregon, reports 
an approximate 15% increase in its 
sales for the first half of this year 
over the same period for last year. 
The company also states that busi- 
ness in general is on the rise in the 
Pacific Northwest. 

OK * * 
Distributors Report Business 
Improvement 

Reports received from a number 
of distributors in various sections 
of the country indicate that busi- 
ness in the mill supply field is bet- 
ter at the present time than it was 
a year ago. 

The Lewis E. Tracy Company, 
Boston, reports that its net sales 
for the first six months of 1929 
are about 10 percent ahead of those 
in the same period last year, with 
approximately the same gross mar- 
gin. 

The Arkansas Mill Supply Com- 
pany, Pine Bluff, Arkansas, reports 





Going over big! 
There’s a reason 


The Slide is 
STEEL 








It won't break! 
There are other 
reasons too— 


Renewable Steel Jaw Inserts 
One piece handle 
New Type Nut 
Outside Screw Retainer 
Quality construction 
Finish (Gray enamel) 


THE COST? 


Just the same as the regular cast iron vise. 


DISTRIBUTORS 


Your trade has been wanting this type of vise for years. 
Sell them a Simplex and build future business. 


Exclusive distributor franchise available in some territories. Write 


for plan which insures increased vise business. 








SIMPLEX 


STEEL SLIDE 


VISES 


GUARANTEED AGAINST BREAKAGE 








SIMPLEX TOOL COMPANY 
Woonsocket, R. I. 











84 MILL SUPPLIES 








X V A 
/ 


Ne / 
Step right in and solve those bafflig corrosion problems for 
your customers. Acid fumes, rust, alkali, etc. succumb before 
OAPALITE (Black) Meets the 100-hours’ salt spray test of 
leading aircraft manufacturers and withstands the effects of 
boiling muriatic acid and dripping sulphuric acid longer than 
any known coating. 
Lasts three times as long and costs half as much as paint. Great 
for freight cars that have to stand in all sorts of places—roofs 
that are exposed to acid eating fumes—tanks that contain acid, 
etc. 
OAPALITE is also manufactured in red and green. Easily 
sprayed on, or applied with brush. We also have solved the 
problem of most economical dipping for manufacturers. This 
and other helpful sales information will be supplied you. 


Here’s the greatest opportunity 
mill supply distributors and their 
salesmen have had in_ years. 
OAPALITE and PAOLITE— 
products for severe service are fast 
and profitable sellers. No difficulty 
for you in obtaining an exception- 
al volume of business right at the 
start. You will find OAPALITE 
and PAOLITE which absolutely 
are not to be confused with 
“paint,” as the term is commonly 
applied, the last word in a scientific 
protective coating, accomplishing 
what chemical engineers have 
termed “miraculous” results. 


1/ THE COST 
D> of PAINT 


PAOLITE made in any desired color is specially recommended 
for buildings, cement and tile structures, structural steel, ma- 
chinery exposed to the weather or other corrosive conditions. 
PAOLITE is of interest to every automotive industrial due to its 
exceptional qualities as an under coating for bodies, etc., as it 
provides a mirror-like steel hard surface for the application of 
lacquer finishing coats. 

Also ideal for road working machinery, cranes, hoists, grain 
elevators, towers, derricks, steam or electric shovels. 

The salt water resisting qualities of PAOLITE are one of the 
outstanding properties and it is therefore invaluable for use on 
ocean-going vessels. 

PAOLITE also stops seepage water from coming through brick, 
concrete, tile or plaster. 
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iW LEAD for Mill Supply 


jributors and their Salesmen 








Solve Those Corrosion 
lems for Your Customers 


; Now we want to do business with the highest 
class mill supply distributors in every section ? 
of the country. The houses now handlin U. d Adh 

OAPALITE and PAOLITE are exceeding nhs urpass e esive 
all expectations in volume sales, and are open- e e — 

ing up new accounts. We'll do more than give and R es 1$ tive Quali ties 
you exclusive territory. Our sales campaign 

is effective and aimed to hit the mark. 
First, we will notify all the manufacturers in 
your territory by mail that you are our ac- 
credited representative. Then at the end of 
thirty days our factory man makes the calls 
with your salesmen—teaching them how to 
sell these highly specialized products by solv- 
ing corrosive problems of the most difficult 
nature. You get the credit for the orders 
obtained by our factory man in your territory 
and you also get credit for all mail orders 
received in your territory. In addition, we 
are constantly calling our products to the at- 
tention of new customers and opening the 
way for you to land new and profitable busi- 
ness. Write today for complete details. 








DISTRIBUTORS 


Among our distributors are the follow- 

ing mill supply houses. Write them 

and find out how fast OAPALITE and 

PAOLITE are selling. 

Seehausen-Wehrs, Chicago 

Great Lakes Supply Co., Chicago 

Cleveland Tool & Supply Co., Cleve- 
land 

House-Hassen Hardware Co., Knox- 
ville, Tenn. 

W. C. DuComb Co., Inc., Detroit 

















CHICAGO, ILL. 
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FOR RENT 


{or sublease till 1931} 


CHOICE OFFICE SPACE 
IN CHICAGO 


Available immediately — approxi- 
mately 3,000 square feet of most de- 
sirable Loop office space in the central 
business district of the city of Chicago. 
Our present lease (made when rentals 


were much lower than they now are) 
does not expire until 1931 and we will 
rent or sublease the entire amount of 
space, or any part thereof to respon- 
sible tenants at a great reduction. For 
complete information 


Write Box 1313 
MILL SUPPLIES 


520 N. Michigan Ave., Chicago, Ill 

















No Service Worries 
For You When You Sell 
The ALTA 


Although the ALTA Electric Handsaw 
has a proven record of durability 
there are times when servicing is nec- 
essary. betes service the saw, charging 
only the actual cost 
thus relieving you of 
all service troubles. 


An added feature 
for “‘the saw that 
sells itself!’ 

WRITE FOR CATALOG 







ALTA Electric 
Handsaw 


WaT fo 


| 
| 
Division of Simonds Saw and 
Steel Company | Sl EE SLRs ee AS eee 
7524 Meade Street | 
PITTSBURGH, PA. Rieti PAD, State 











that business is “a little better than 
last year, which was very good.” 

The Pickett Hardware Company, 
Warren, Pennsylvania, reports that 
business during the first six months 
of 1929 showed a 45 percent in- 
crease over the same period in 1928, 
with July, 1929, business 52 percent 
over that of July, 1928. 

Julius Rasmussen Company, Mil- 
waukee, reports business _ slightly 
better than 1928, with sales to Au- 
gust Ist about 5 percent greater 
than during the same period of last 
year. Collections are reported as 
fair, but not as good as they should 
be. 

“We are proceeding along the 
even tenor of our way, and enjoy- 
ing a very nice business,” states 
F. E. Bonney, Louis Hanssen’s 
Sons, Davenport, Iowa. “We find 
that the industries in our field are 
reasonably active, with the possible 
exception of the sash and door fac- 
tories and others depending largely 
on the building industries.” 

T. W. Lewis, president of the 
Lewis Supply Company, Helena, 
Arkansas, reports as follows in a 
letter under date of August 10: 
“Business conditions in this terri- 
tory look very good for this fall, 
as we are expecting a large cotton 
crop, with fair prices. If our 
weather conditions continue for the 
remainder of August like they are 
now, we expect to have normal 
conditions here once more, which 
we have not enjoyed for the last 
nine years. Our industrial plants 
are all operating very satisfactorily, 
and we feel very hopeful for the 
future.” 

C. W. Griswold, vice-president 
and general manager of The Sid- 


| ney B. Roby Company, Rochester, 
| New York, states that his company’s 
| business is much better this vear 
| than last. 


*K * 


Committees to Confer with 
Manufacturers 
The National Supply and Ma- 
chinery Distributors’ Association has 


| appointed special committees to con- 
| fer with manufacturers of a num- 
| ber of lines handled by mill supply 
| houses, regarding conditions sur- 
| rounding the distribution of those 
| lines. In the announcement to mem- 


bers, Secretary George A. Fernley 
states that this is undoubtedly the 
most important movement ever 
sponsored by the association and 
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that it is a direct result of the sur- 


vey made prior to the last conven- | 


tion by Robert L. Hobart for the 
purpose of determining what fac- 
tors and practices are responsible 
for the lack of adequate net profits. 
* * * 
Empire Corporation Occupies 
New Building 

The Empire State Hardware and 
Supply Corporation, Incorporated, 
has recently moved into its new 
building at 374 Jackson avenue, 
Long Island City, New York. This 
is a modern, three-story, fire-proof 
structure, and is provided with the 
latest in material handling and stor- 
ing equipment. 


} 


EMPIRE STATE 
rvl’ HARDWARE & SUPPLY 


New Home of the Empire State Hard- 





ware and Supply Corporation, Incor- | 


porated, Long Island City, New York. 


The Empire Company does a gen- 


eral hardware and mill supply busi- | 


ness. Among the manufacturers it 
represents are the Keystone Paint 
and Varnish Company, American 
Asphalt Company, The Cincinnati 
Electrical Tool Company, American 
Steel and Wire Company and The 
L. S. Starrett Company. 
B. Acker is president of the com- 
pany. He was formerly manager 
of the purchasing and accessories 
department, New York, with which 
organization he was associated for 
twelve years. 
* * * 

Fairmont Moves Offices 

The Fairmont Supply Company, 
Fairmont, West Virginia, on August 
1 moved its general offices from the 
Professional building to the Fleming 
building, 319 Adams street. The 
Fleming (Continued on page 98) 
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For Portable Machine Grinding | 
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You will find that wheels used 
for flexible shaft grinding consti- 
tute quite a large portion of the 
grinding wheel consumers’ de- 
mand. 

Sell them Abrasive wheels and 
you sell a wheel that can be de- 
pended on for fast free cutting 
qualities. 

Manufactured to meet all re- 
quirements of present day grind- 
ing, you can offer for high speed 
snagging — Abrasive wheels 
bonded with bakelite, or if ordi- 
nary speeds are used—the vitri- 
fied bond; both of which will 
prove themselves in performance. 
We will exhibit at the National 
Metal Exhibition—Cleveland, 

Sept. 9-13—Booth 396. 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL. COMPANY 
Tacony and Fraley Sts. 


CHICAGO PHILADELPHIA, PA. DETROIT 
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% UNITED LINES 


The logical merging of the Yale and 



















Stuebing organizations —. the powerful 
union of their skill, experience and man- 
ufacturing facilities has created a broad 
and comprehensive line of Electric Indus- 
trial Trucks, Tractors, Trailers and Hand 
Lift Trucks and Skid Platforms. 


The extension of sales service now 


reaches all corners of the earth, and the 


THE YALE & TOWNE 
STAMFORD, 
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- Sluebing 


great variety in the type and capacities of 
both Electric and Hand Lift Trucks, and 
Skid Platforms will have a far reaching 





effect upon every industry interested in 
the proven economies possible in the 
quicker and safer skid platform method 
of handling products. 


Our plants at Stamford and Cincinnati 


welcome your inquiries. 


MANUFACTURING CO. 


CONNECTICUT 
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A Vote for “Industrial 
Distributor” 


The question as to what is the 
proper name for the distributor of 
mill and machinery has 
been discussed at a number of our 
conventions. There is no doubt at 
all but what the term jobber is a 
misnomer. Personally, I am much 
in favor of using the term indus- 
trial distributor. 

Manufacturers, 
have to understand that if we, as 
an industry, were to make this 
change in name, it should in no way 
affect the prices which we have been 
receiving under the heading of job- 
ber. 

There are a number of manufac- 
turers who issue jobber prices as 
well as dealer prices. We always 
get the jobber’s price and would 
not want to make any change which 
would put us in the wrong light 
with manufacturers. H. J. Casper, 
sales manager, Pittsburgh Gage and 
Supply Company, Pittsburgh. 


supplies 


however, would 


The Term Jobber is a 
Misnomer 
There is no question in my mind 
but what the term jobber, as ap- 
plied to houses in our line of busi- 
ness is a misnomer. I believe the 


word distributor or dealer should 
be used. 
I am not in favor of the term 


“industrial distributor” because it is 
misleading. To my mind the term 
“distributor of industrial supplies” 
fits in the most houses. 
Other houses, however, may use 
“distributor of industrial equipment 
and supplies” and still others, “dis- 
tributor of industrial and contrac- 


case of 


ie 1S a 








Editor, 

Mill Supplies, 

520 N, Michigan Ave., 
Chicago,I11. 





tor’s equipment and supplies.” It 
depends largely of course on just 


which term is best suited to the 
particular house in question. L. J. 
LARZELERE, president, Farquhar 
Machinery Company, Jacksonville, 
Florida. 

* * ok 


“Supply Dealer” Suits Us 


In this section of the country, 
the supply house has always been 
known as a supply dealer, though 
the supply dealer is frequently 
called a distributor. It is generally 
understood that a mill supply and 
machinery dealer carries in stock 
for prompt distribution a complete 
line of supplies and machinery for 
the operation of mills or factories 
of any sort, as well as for contrac- 
tors, road builders, railroads, quar- 
and mines. 

In 1924, the members of our As- 
sociation declined to substitute the 
word “distributor” for “dealer” in 
our organization name. ALvIN M. 
SmiruH, president, Smith-Courtney 
Company, Richmond, Virginia. 


> * 


ries, 


Another View on 
Terminology 


In New England the term mill 
supplies is generally understood to 
mean mill supplies for textile mills 
only. Therefore, we no longer call 
ourselves a mill supply house but 
have been using the terminology, 
mill and factory supplies. 

However, we are not entirely sat- 
isfied with the term mill and fac- 
tory supplies and believe that some 
phrase such as factory supply dis- 
tributors, or distributors of factory 
supplies would be far more appro- 
priate than anything we know of. 


In fact on our next stationery we 
are going to carry the words “dis- 
tributors of factory supplies.” W. 
W. Peacock, manager, E, S. Stacy 
Supply Company, Springfield, Mas- 
sachusetts. 
* *K Kk 
We Favor the Term “Indus- 
trial Distributor” 

We have not used the term “job- 
ber” for a number of years. We 
consider and call ourselves distribu- 
tors, catering to the manufacturing 
and industrial trade. Therefore, we 
are very much in favor of using 
the term “industrial distributor.” 

We sincerely trust that this de- 
cision on our part will be followed 
by everyone else in this line of 
business. J. E. WesstTer, general 
manager, Ducommun Corporation, 
Los Angeles, California. 

* * * 
Here’s Reader Interest 

In reading the August issue of 
Mitt Suppties, I was much in- 
terested in the picture of E. P. 
Welles, president, Charles H. Besly 
Company, Chicago, in front of the 
Pyramids. 

The Pyramids in the picture are 
about as visible as is Mount Rainier 
in the background of the enclosed 
picture.* This view was taken on 
top of Mount Adams, Washington, 
which is 12,470 feet high. Mount 
Rainier is only about 100 miles 
from Mount Adams and was per- 
fectly visible the day we climbed 
the mountain but the picture does 
not show it. S. F. Woopsury, 
president, Woodbury and Wheeler 
Company, Portland, Oregon. 


*Editor’s Note: The picture referred 
to appears on page 102. 


A Regular Reader 


I have been a reader of MILL 
SUPPLIES since the day that Elmer 
Crawford got out his first issue and 
I want to congratulate you on the 
“new” magazine since its consoli- 
dation with J/ndustrial Distributor 
and Salesman. 

I am glad to see you are recog- 
nizing, editorially, the many high- 
grade companies in the far west 
doing business in the mill supply 
and machinery lines. This part of 
the country is growing fast and the 
mill supply business is coming along 
fine. W. B. Yost, Pacific Coast 
representative, Bond Foundry and 
Machine Company. 
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Wh n You Buy 


a i Hoisting & Conveying 


a 
f ZN 
# iquipment ~ 
mM) 
4 
) 
e s 
i f Buy from a manufacturer that makes all 
Dy types and capacities, a manufacturer whose 
a) line is not only complete, but the most ad- 
u vanced and perfectly developed as well. 
>) 
; Wright equipment includes High Speed Steel 
ei) Hoists—Standard Screw Hoists—Differential 


Blocks—Trolley Hoists—Special Quick Lift 
Hoists—Extended Hand Wheel Hoists—Trol- 
leys—Tracks—Cranes (Jib and Hand)— 
Switches—ete. 


Send for our catalog. 


Weic UFACTURING 
COMPANY 


BRIDGEPORT, CONN. 
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“What's New in Industrial Products?” 


A department for the announcement of new and improved products 





NEW model silent chain motor driven lathe has 

been introduced by the South Bend Lathe 
Works, South Bend, Indiana. It is built in 9 to 18 
inch sizes and in bench, floor leg and cabinet leg 
types. It may also be had in both the tool room 
and manufacturing types with either straight or 
gap beds. This lathe has a drum type reversing 
control switch, an enclosed drive chain and an auto- 
matic safety interlock. Another feature of the lathe 
is its oiling system. An oil cup with hinged lid 
gives access to the oil which flows down and around 
the inside upper half of the bronze bearing. Wick 
tapers hold the oil and carry it through square sec- 
tions milled out of the lower half of the bearing 
where it meets the upper half. One of the attach- 
ments furnished for this lathe is a draw-in collet 
chuck designed to permit bars and rods to be passed 
through the 154 inch hole in the spindle and to be 
held in the chuck for machining. 





HE Foote Com- 


Gear and Machine 

pany, 215 N. Curtis Street, Chicago, has devel- 
oped a new addition to its Hygrade line of anti- 
friction worm gear speed reducers, known as the 


Brothers 


HGX type. It consists of a standard single reduc- 
tion worm reducer with a set of helical gears 
mounted on the worm shaft and enclosed in a suit- 
able housing. These gears have a maximum ratio 
of 4 to 1 while the maximum motor speed which 
may be applied to the high speed shaft of the unit 
is 4000 RPM. 




















HE F541 air motor cleaner has been placed on 

the market by the Paasche Airbrush Company, 
1909 Diversey Parkway, Chicago. It is designed 
to remove rust, scale and loose paint from surfaces 
to be painted. The brush is 4 inches in diameter 
and three quarters of an inch wide. It is operated 
by attaching to any air supply and the speed is 
regulated by an air valve. 





EILAN, Schumacher and Company, 641 Santa 

Fe Avenue, Los Angeles, California, is market- 
ing a parabolic gradual opening valve which is de- 
signed to meet the most exacting problems in flow 
control. The flow distributes evenly around the 
parabolic plug and does not force it into the op- 
posite ports. This feature is said to eliminate pres- 
sure friction and ultimate leakage. 











HE Millers Falls Company, Millers Falls, Mas- 

sachusetts, is offering a new line of bench and 
block planes—46 in all. The bottoms and frogs 
are of grey iron castings and the handles and knobs 
are of rosewood. The tops of the planes are enam- 
eled black and the frogs red. The nickel plated lever 
cap is of two piece design and constructed to clamp 
the plane iron securely to the frog. The lateral 
adjusting lever is of one piece pressed metal. 
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Profitable Facts about 





Conveyor and Transmission Belting 





W ater— Steam | 
and Heat Proof 


Water, or exposure to weath- 
er, does not oxidize or age 


Fabreeka. 


Steam cannot penetrate into 
the pores. Fabreeka can be 
operated in, or cleaned with 
Velucthn Conveyance tecnatianees steam. 


salt water condition in making fish fillets— 
chosen for its sanitary and non-porous surface 


and ability to withstand this unusual service. Fabreeka will stand higher 
heat tests than any other belt- 
ing made, except special as- 
bestos or wire reinforced. 

















Think of your customers 
whose requirements demand 
Fabreeka advantages, and re- 
member that outstanding per- 
formance during the past 
eleven years proves these 
profitable facts. 


FABREEKA BELTING COMPANY 
20 East Street. Boston, Mass. 


New York: 461 Eighth Ave.. Chicago: 529 So. Franklin St. 
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HE new all purpose portable electric drill made 
by the Wodack Electric Tool Corporation, 4627 
West Huron Street, Chicago, combines lightness 
with power and is designed to perform an unlim- 
ited range of drilling requirements. It has a built-in 
motor, and an oversize double pole, trigger switch. 








HE Alexander Milburn Company, Baltimore, 

Maryland, is marketing a new portable acetylene 
generator for welding and cutting. It is made of 
drawn seamless steel in three sizes and has no 
clocks or motors. The carbide hopper feed control 
and head are assembled in one detachable unit. The 
carbide feed is controlled by a single automatic 
valve 








HE Armor Electric Manufacturing Company, 

Erie, Pennsylvania, has developed a new line of 
Timken equipped explosion and abrasion proof, en- 
closed electric motors in ratings of from % to 50 
horse power, 550, 440 and 220 volts, 2 and 3 phase, 
25 and 60 cycles. The motors are recommended 
for use where the atmosphere is mixed with ex- 
plosive fumes or abrasive dust. 














ge - —— } 





HE Benjagain Electric Mig. Co., Chicago, has 

developed an industrial howler for code calling, 
warning signals, alarms, telephone extensions and 
trouble indicating signals. Among the features at- 
tributed to it are instant response to coding, a 
unique, resonant tone designed to cut through in- 
dustrial noise, automatic lubrication, and weather- 
proof qualities, all joints having rubber gaskets. 





| bypraets Disston and Sons, Incorporated, Philadelphia, Pennsylvania, has pro- 

It may be fastened to the bench 
with a thumb screw and the elbow joint tilts the vise to any angle. 
screw raises or lowers the saw to the correct position for filing and curved jaws 


duced the number 7 circular saw filing vise. 


grip the rim of the saw. 


the 


is belt driven and uses a 4% horsepower motor, 


“T° HE Binks Manariacturing Com- | 
pany, 3114 Carroll Avenue, Chi- | 
cago, announces the addition of 
Hurley utilit 
and finishing outfi 


and disinfectants. 
with a quart size metal container 
and a pressure cup spray gun supplying an atomized flat spray four inches wide. 


The thumb 


—— ! 


~ | 


spray painting | 
as -designed 





e . ~* ~t 

for touching up, refinrshing, re- | 
painting and lacquering and _ is 
adapted for spraying insecticides 


It is equipped = ea 








The air compressor unit 


The outfit is furnished’ with ten feet of rubber covered cord, 


attachment plug and ten feet of braided rubber air hose. 
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IT IS BETTER TO SECURE THE BEST CATALOGUE SERVICE THAN TO WISH YOU HAD 








Get the Actual Facts 
and Figures 


RK. RK. 


—then decide for yourself 


Are you planning to issue a cata- 
logue? If so, it will pay you to get 
the facts as to the actual costs, meth- 
ods, etc., before making your decision. 

Your catalogue investment is of 
too great importance to you to “take 
a chance,” or to act on the basis of 
There is only one kind of 
catalogue contract that you can af- 
ford to accept—that is, one that gives 
you a definite price for a catalogue 
that will show your specific selection 
of articles. There is an easy way to 
find out the facts. Ask any other 
catalogue compiler to come and go 
over a detailed survey of the articles 
that you wish to show, and to give 
you a definite proposal for the com- 
plete cost of the catalogue to cover 
the selected goods. 


claims. 


Have a Donnelley supply man do 
the same thing. Then make your 
own decision as to where your advan- 
tage lies. 

Get samples and prices from as 
many compilers as you think best. 
Assure yourself of the compiling or- 
ganizations, methods, and products. 
For years past it has been the Donnel- 
ley practice to have one of our supply 
men make a detailed survey of a job- 
ber’s selection of goods before mak- 
ing quotation on his catalogue. We 
do this gladly, and without expense 
to jobbers. At this writing we are 
compiling catalogues for more than 
thirty jobbers of mill supplies. Would 
you like to have us make a survey of 
your requirements? 
of course. 


No. obligation, 


Jobbers’ Catalogue Department 


DONNELLEY & SONS COMPANY 
CHICAGO 








IT IS BETTER TO SECURE THE BEST CATALOGUE SERVICE THAN TO WISH YOU HAD 
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HE Oxweld Acetylene Company, 30 E. 42nd 

Street, New York City, recently introduced two 
new types of trucks to accommodate types CLP-2 
and CLP-3 low-pressure acetylene generators. The 
type CLP-3 generator carries two cylinders of oxy- 
gen. This truck has two large back wheels and a 
castor type wheel in front to allow the truck to be 
turned in a radius equal to its own length. It is 
provided with a steel tool box with loop fastenings, 
and also a crane for use in charging and emptying 
the generator. The small truck, illustrated, has 
two 24-inch steel wheels and one 5-inch castor 
wheel operating on a roller bearing. All wheels 
on these trucks have grease cups for lubrication. 





NEW 6 inch bench grinder is announced by 
4 the Van Dorn Electric Tool Company, Cleve- 
land, Ohio. It weighs 36 pounds and has a con- 
venient handle for carrying. The base is fitted with 
rubber pads to eliminate the necessity of bolting 
the grinder to the bench. It is equipped with two 
6 inch grinding wheels, wheel guards and tool rests, 
three wire cables and plugs. 








LINE of lubricated plug valves suitable for air, 

gas, oil, steam, water and other fluids has been 
brought out by the Barco Manufacturing Company, 
1801 Winnemac Avenue, Chicago, These valves are 
furnished in sizes of % to 3 inches with screw ends 
and 2 to 8 inches with flange ends suitable for 150 
pounds per square inch pressure. 





HE National Electric Products Company, 208 

Centre Street, New York City, is placing on the 
market its improved “Bull Dog” drill. This 1% inch 
heavy duty drill weighs 17'4 pounds and the com- 
pany claims it will drill 2 inches in iron in a minute 
and 8 inches in oak in the same time with a 1% 
inch bit. 


NEW “Vv” 

type belt, im- 
proved forced feed 
lubrication, fully 
enclosed pump, 
and simplified air 
compressor, are 
among the new im- 
provements that 
the Deming Com- 
pany, Salem, Ohio, 
has recently an- 
nounced ffor_ its 
deep well “Oil- 
Rite.” It is claimed 
that the new lubri- 
cation system does 
away entirely with 
a separate pump 
and eliminates sev- 
eral moving parts. 
Further information will be sent on 


: 
’ 
' 
4 
2 
; 


HE Agitator Type Sprayit is a new development of the Electric 
Sprayit Company, South Bend, Indiana. 
consists of a small rotary motor compressor unit weighing five pounds, 
keeps the fluid constantly mixed. 
equipped with an instantaneous air control which operates in conjunc- 


This equipment, which 


The gun weighs one pound and is 


tion with the agitation feature. 








request. 
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J ee * 
Braided 
Asbestos 
Packing 


: ~~ “ONE PROVEN 
| PRODUCT---Packing!” 


Linear Products: 





For 30 years we have made a complete line 


3 of Packing, piston and sheet. We have kept 
; gore rane our standards of workmanship high always; 
: RAIDED AND TWISTED VALVE STEM and wherever possible we have secured con- 
clacex wimaaie cu cort trol of raw materials, until now that control, 
’ pina too, is complete, with the acquisition of our 
i prey Tacony Plant. Linear Packing is made ex- 
E actly as we want it to be—for user -satisfac- 
4 ee ey tion and increased sales. 
4 DUCK AND RUBBER 
4 We pack, label, and ship packing under your 
brand name, wherever desired. Our policy 
q UCK WHITE FRICTION HY is for resale only. 





The sales value of Linear quality is yours 
alone, for we as manufacturers do not com- 
pete with the Distributor. Write for prices. 


LINEAR 
L ineat Packing & Rubber Co.toe 
ee Philadelphia 
a | 
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DART UNIONS 





2 Bronze to Bronze 2 
Seats 


It’s economy to use Unions that 
give double service. DART 
UNIONS have two bronze seats, 
properly ground at the joint. 
No-corrosion, these in combina- 
tion with heavy pattern certified 
malleable iron pipe ends and 
nut make a strong and durable 
connection. 


A 
guaranteed product 
well advertised 


Made in all desirable 
forms — Screwed, Flanged, 
Ells, Tees, etc. 


Sample on request 
from the manufacturers 


E. M. DART MFG. CO. 
Providence, R. I. 


Sales Agents 


THE FAIRBANKS COMPANY 


New York 


Quality 
Service 


(Continued from page 87) 
building is a new structure and 
the entire second floor was arranged 
according to the company’s plans 
and _ specifications. 

“We have about 300 square feet 
more floor space in our new loca- 
tion than in the old, good lighting, 
heating and ventilating, in fact, 
everything which makes for a con- 
venient office,” states Z. B. Hamp- 
ton, general manager. 





| G. G. Jones Heads Racine 
| Company 

Griffith G. Jones has been elected 
| president and treasurer of the 
| Mohr-Jones Hardware Company, 
Racine, Wisconsin, to fill the va- 
cancy caused by the death of J. W. 
Jones on March 31 last. J. G. 
| Moebius has succeeded G. G. Jones 
| as vice-president, and C. C. Gittings 
has been re-elected secretary. The 
three officers constitute the board 
of directors. 

G. G. Jones has been connected 
with the company continuously since 
he started working for it as a tin- 
ner’s apprentice more than 40 years 
ago. He became a stockholder 25 
years ago and has served as vice- 
president and assistant general man- 
ager for 15 years. Mr. Moebius 
has been with the Mohr-Jones 
Hardware Company for 23 years. 
He first served the organization as 
a retail clerk, next as bookkeeper 
| and then as office manager. For the 











as va : 
E conom y | J. G. Moebius is the new vice-president 


of Mohr-Jones Hardware Company. 





G. G. Jones, newly elected president 
of Mohr-Jones Hardware Company. 


last ten years he has been assistant 
treasurer. Mr. Gittings, a promi- 
nent Racine attorney and manufac- 
turer, has been affiliated with the 
company as an officer and director 
since 1916. 
*K * * 

F. M. Peters Secretary of 
Central Rubber and Supply 


Frank M. Peters was elected sec- 
retary of the Central Rubber and 
Supply Company, Indianapolis, at a 
special meeting of the board of di- 
rectors held recently. Mr. Peters 
has been purchasing agent of the 
company for the last seven years. 
Previous to his appointment to that 
position, he was a road salesman 
for the company for several years. 


Sterling Rubber Products 
Company Organized 


The Sterling Rubber Products 
Company, 115 North Jefferson 
street, Dayton, Ohio, was recently 
organized and incorporated under 
the laws of the state of Ohio, and 
is operating in the western and 
central Ohio field. 

The company is doing a wholesale 
and industrial business and is han- 
dling the B. F. Goodrich Rubber 
Company's line of mechanical rub- 
ber goods, rubber specialties and 
footwear; the Belmont Packing and 
Rubber Company’s line of packings ; 
the Eastman Manufacturing Com- 
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pany’s line of hose couplings for 
paint spray and air hose, and the 
Eagle Counter and Leather Com- 
pany’s line of leather belting. The 
company specializes particularly in 
belting and packing, and has a small 
leather belt repair shop with an ex- 
perienced belt repair man in charge. 

William M. Hussey, who has 
been in the belting and general rub- 
ber business for the last 20 years, 
is president of the company, while 
Fred O. Seelig, who has had 12 
years’ experience in the mechanical 
rubber goods business, is secretary- 
treasurer. 


New Lines Added 

The Wayne Belting and Supply 
Company, Fort Wayne, Indiana, 
has recently taken on two new lines. 
J. K. Boan, manager of the mill 
supply department, states that the 
company is now exclusive distribu- 
tor in its territory for Van Dorn 
electric drills and Walworth fittings. 








Three executives of E. C. Atkins and 


Company, Memphis, Tennessee, the 
only branch of the company that dis- 
tributes mill supplies. Left to right: 
J. W. Gladding, business manager; 
D. B. Gibson, assistant sales manager, 
and K. W. Atkins, general manager. 
The company has adopted a policy of 
selling supplies only within a small 
radius in and around Memphis. 


Reports on Conditions in 
Virginia and North Carolina 


S. S. Clary, general manager of 
James McGraw, Incorporated, Rich- 
mond, Virginia, writing under date 
of August 8, states that he had just 
received reports from the company’s 
salesmen regarding business condi- 
tions ‘in their territories, which, in 
total, cover Virginia and. North 
Carolina, and from these reports he 
has drawn a very interesting sur- 
vey. 

“Conditions in the farming sec- 
tions are very good,” he states. “The 
principal crops being raised are 











*“SPHERO” 





One quarter turn opens or closes 
the valve. Sizes % to 3” are 
lever operated—4” either lever or 
worm and gear—6” and 8” ex- 
clusively worm and gear. 


tion . . 
cous 


successfully 
oil or gas. 


THE 
FAIRBANKS 
COMPANY 


Boston New York 
Factory ° 


| Write today for complete information, 


prices, discounts, etc. We help you sell 
and back you up in every way. 


Positive stops on lever limit 
rotation of plug in each direc- 
- Handles heavy vis- 
materials—wood 
molasses and heavy oils as 


iFAKLESs 
LONGLIFE 
DOSITIVE 


These Fairbanks Valves are 
all tested 100 per cent per- 
fect ... Each part is of high- 
est quality material, ma- 
chined to exacting accuracy 
. . » Many exclusive and su- 
perior features make them 
the first choice of large 
users. They are easy to sell 
because the name Fairbanks 
stands for reliability and 


they are a most profitable 
item for mill supply distribu- 
tors to handle. 






pulp, 


as steam, water, 


Pittsburgh 
Binghamton, N. Y. 
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“What's Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending August 15, 
1929, with business during 
the corresponding period 


of 1928. 


NEW 


Belting, Leather 
Belting, Composition 
Belting, Rubber 

Belt Fasteners and Lacers 
Chain Blocks 


Compressors 


Electric Tools— 
Drills, Hammers, etc. 


Wheels, Wire 
etc. 


Iron and Steel Bars 


Ladders, Safety 


Machine Tools and 


Mechanical Rubber 
Goods 


Mechanics’ Handtools 
Nuts, Bolts, and Rivets 
Packing 


Paints, Lacquers, etc. 


Paint Spraying Equip- 
ment 


Pipe and Pipe Fittings 
Pumps 

Sandpaper, Emery Cloth 
Saws 


Shop Supplies 


Transmission Equipment 


Trucks, Lift Trucks 
Vises 


Valves 


MIDDLE 
ENGLAND | ATLANTIC | CENTRAL 


Poorer | Better | Poorer | Better | Poorer| Better | Poorer Better 











KEY TO CHART 


| = No Change 

ke | = Better 

bel eee 5% better 
| # a Poorer 
lil a 5% poorer 


* Better comparison than last month 











EAST WEST 


CENTRAL | SOUTHERN} WESTERN 


Poorer Better| Poorer Bette 


* O * O 


O O 
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MECHANICAL RUBBER 
PRODUCTS 


team Hose 
Air Hose 
Water Hose 
Suction Hose 
Creamery Hose 
Chemical Hose 
Fire Hose 
(Underwriter’s) 
Garden Hose 
ill Hose 
Sand Blast Hose 


ON s (oss 
(Suction and discharge) 


6 50) a Or Tam Oballer-lottel a0 s (ony 
SJele- hae s (oi 


Sheet Packings 
Washers and Valves 
Diaphragms 
Dredging Sleeves 
Moulded Goods 
































<a> “MECHANICAL RUBBER GOODS, SINCE 1875 ” 


~—< |cnGliFE 
Trenton,New Jersey 
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MARVEL 


High-Speed-Edge 
HACK SAW BLADES 


eons le 
U nbt eako?" 


Marvel High-Speed- 
Edge Hack Saw 
Blades are made for 
all power hack saws 
by a patented proc- 
ess by which a cut- 
ting edge of High- 
Speed Steel is inte- 
grally welded to a 
tough unbreakable 
steel back. This 
process gives Mar- 
vel Blades the fast- 
cutting, long-lasting 
qualities of a high- 


speed steel blade 
without its brittle- 
ness. It is almost 


impossible to break 
a Marvel Blade. It 
will bend double 
without cracking. 


Profitable — 


MARVEL BLADES 
are profitable to Mill 
Suppliers for they can 
be safely recommended 
forany job. They have 
tremendous sales pos- 
sibilities—cost no more 
than ordinary high 
speed steel blades and 
carry a wide margin. 
Write today for cata- 
log and proposition. 


Armstrong- 
Blum Mfg. Co. 


“The Hack Saw People’’ 

353 N. Francisco Av. 

CHICAGO 
U3. A. 























| good 











a a ascecnenceneie - 4 


High up, on the summit of Mount Adams, 12,470 feet above sea level, we see 
S. F. Woodbury, president of the Woodbury and Wheeler Company, Portland, 
Oregon, left; A. Annula, center, and L. M. Pickett of the Steel Tank and Pipe 


Company, right. 


Mr. Annula is a guide of the Crag Rat club, a famous moun- 
taineering organization of Hood River, Oregon. 


The picture was taken on 


August 4, and Mr. Woodbury states that Mount Rainier, about 100 miles dis- 
tant, was clearly visible on the day he and his companions climbed the moun- 


tain, although it cannot be seen in the picture. 





corn, peanuts, cotton, tobacco and 
grain. Crops of corn and peanuts 


are estimated to be better than nor- 


mal. However, the price on pea- 
nuts at the present time is low, 
with little hope for better prices, 


since there seems to be quite a large 
supply left over from last year’s 
crop. 

“The cotton and tobacco crop is 
reported as about normal as to 
yield, although crops of both of 
these products have been damaged 
considerably in some sections be- 
cause of an excess of rain. 

“Grain is reported as light and 
chaffy. The fruit crop is reported 
as normal. 

“The lumber business is not in 
condition, first, because of 
heavy rains early in the year, and, 
secondly, because of a big decline 
in prices during the last several 
months. Those who are able to 
hold on to their stocks are doing so, 
but a good many lumber men are 


being forced to sell because of 
money conditions, and, of course, 


are doing so at a loss, while any 
number of plants are closed down 
because they are unable to manu- 
facture except at a loss. 

“The brick business seems to be 
pretty much in the same condition. 


| Textile and industrial plants, as a 


whole, are operating about normal- 


ly. Some are running full time, a 
few are running over time, and 
then there are some which are only 
on part time. 

“Construction work has been un- 
usually heavy in some sections of 
Virginia, while in others it has 
been about normal. In North Caro- 
lina there is considerably less con- 
struction work going on than there 
has been in the last few preceding 
years. 


“The 


hardware business seems 
very quiet, with collections very 
slow. In this connection, however, 


it should be stated that money con- 
ditions seem to be rather tight gen- 
erally. 

“Considering these reports coming 
in from our salesmen (ten in all), 
it appears that conditions are as 
good as or better than they were 
last year, with prospects for good 
business during the remainder of the 
year.” 


* * 


House Organ Provides Good 
Contact 

The Interstate Machinery and 
Supply Company, Omaha, Nebras- 
ka, has been issuing a house organ, 
“Interstate Items,” for a little more 
than a year, and, while it is rather 
difficult to check exact results, the 
company expects to continue pub- 
lishing it, as it is felt that the 


Di a al RR 


si 





noe 


pret 








PEP SRE TOR 








PEL ee 


Som Fee 
f 








SEPTEMBER, 1929 


MILL SUPPLIES 


103 





magazine provides a closer contact 
with the trade than it would other- 
wise have, according to D. M. Edg- 
erly, vice-president. “Interstate 
Items” is issued every other month, 
and is sent to all power users in 
the company’s territory, to the 
larger building and road contractors 
and to some of - county officials. 


New Ceti Site Brings 
Advantages 

Announcement was made in the 
July issue of Mitt Suppvies of the 
fact that Kline and Company, Wil- 
liamsport, Pennsylvania, had taken 
over a discontinued furniture fac- 
tory for use as a warehouse and 
that the company is building an ad- 
dition to its store. 

R. C. Wenck, secretary of Klige 
and Company, advises that the re- 
cently occupied site will not only 
provide more space than the old 
warehouse, but will be much handi- 
er because of the fact that itis on 
the Pennsylvania railroad, whereas 
the old warehouse was a few blocks 
from the railroad. In its new ware- 
house location, the company has 
one building containing three stories 





Wm. J. Berryman, manager of the 
electrical department of the Mine and 
Smelter Supply Company, Salt Lake 
City, Utah, is all decked out in his 
Shriner uniform. He is a member of 
the El Kalah Patrol and was snapped 
while in attendance at the Imperial 
Council Meeting at the Shrine conven- 
tion held recently in Los Angeles. 


OOOOOGOOLD 


‘They 


sell faster 
for they 
make work 
easier 


ARMSTRONG BROS. Pipe Tools, 
made by the makers of ARM- 
STRONG Tool Holders, are im- 
proved pipe tools. They are made 
with the same care and exactness, of 
the same fine steels as the finest ma- 
chinists’ tools. Each is of improved 


tests of all types and makes. 


| nary pipe tools. 








design embodying the best features of its type, determined after exhaustive 
They have many exclusive features as well 
(some patented), are generally lighter yet stronger, are cleaner-cut than ordi- 
It is not just “sales talk” to say that these tools make work 


| easier—for example, threading a two inch pipe is generally conceded to be a 
| two man job, but, with ARMSTRONG BROS. Adjustable Dies, one man 


ARMSTRONG BROS. 
Improved PIPE TOOLS 





ALLOY STEEL CHASERS 
with 
Backed OFF TEETH 


VYhese dies excel in easy cutting, long lasting qual- 

ities. Chasers of both “Adjustable” and “Solid” 

dies are of Vanadium Tool Steel and are “backed- 

off” —have clearance from the cutting point that 

eliminates “drag” and insures threads of lathe- 
cut smoothness. 


Oy STEEL CHASERS 


Ait BACKED OFF, 
TEETH § 











can do this task easily (see illustra- 
tion above). Tool buyers look for 
the “Arm-and-Hammer” Trade Mark 
for it is recognized as a guarantee of 


high quality. 


A Full Line of Better Pipe Tools 


ARMSTRONG BROS. Line of Better Pipe 
Tools includes: 


Solid Dies, Stocks and Sets 
Adjustable Dies, Stocks and Sets 
Reversible Ratchet Stocks 
Triplex Stocks 
Bolt Dies, Stocks and Sets 
Standard Pipe Vises 
Heavy Duty Pipe Vises 
Open Side Pipe Vises 
Chain Pipe Vises 
Heavy Duty Pipe Cutters 
“Saunders” Type Pipe Cutters 
“Barnes” Type Pipe Cutters 
Knife Blade Cutter Wheels 
All-Steel Pipe Wrenches 
Chain Pipe Tongs 
Reversible-Jaw Chain Tongs 


Write today for Catalog P-10, proposition 
and discounts. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 
305 N. Francisco Ave., Chicago, U.S. A. 





ARMSTRONG BROS. 


| i. ~~ S&S oe 
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|STANDARD 


| POWER PLUS 


Electric Drills 
Grinding, Polishing and| | 
| Buffing Machines 














| This trio represents, from left to right, 
E. K. White, salesman, R. E. Abbott, | 
| president and_ sales-manager, and 
| E. W. Capen, salesman, of the Lewis | 
E. Tracy Company, Boston, Massa- 
chusetts. Mr. White is covering east- 
ern Massachusetts, New Hampshire, ||- 
and western Maine, the territory for- 
| merly covered by Mr. Abbott for about 
20 years. 








“4” 
made in various sizes from 4” 
General Electric Universal Motors, 


-%"” and %” Heavy Duty Drills. Drills are 
to 6” capacity. 


1% 


and a basement and two buildings 
of three stories each, together with 
a large yard for piling pipe, fittings 
and other material. The increased 
space and proximity to the railroad 
provides advantages in handling | 
heavy goods which the company has 











MORAN’S 


STEEL | Wenck,_ : 
| heavier items will be added as soon 

areas as things are better arranged. 
COUPLI The addition being made to the | 
store consists of one room, 26 by | 


never had before, according to Mr. BALL BEARING BENCH BUFFER 


Wenck, and it is likely that some 40° Motor S. K. F, Ball Bearings ¥%, 1 and 2 
bs . P. sizes. 





Hold the joints of 
round belting abso- 


lutely fast and will| 56 feet. This will square up the | 
outlast the belt . - -| building, and, as a result, all the | 
Easy to install... 


: : .| ground owned by the company in 
Speed results in maxi- | * Pp A 





X ‘fe mum production f 
Y A from all machines 
Yom using round belt- ‘ 
N * ing of any E 
eo kind, TOOL POST OR CENTER GRINDERS K 
re Without Horizontal Feed : 

XN Manufactured in two sizes with 6-in. and 8-in. 

COLVIN . wheels. Also with horizontal feed. 


Faces made of spe- 
cial Selected Rawhide 
[e.F E& E- 


CHANGEABLE .... 
Smooth, compact and 
hard enough to  pro- 
duce a forceful blow 
without damaging ma- 
terial struck. Made in 
five sizes to suit the 
work. 


Write for descriptive folders and 
complete catalog of mill supply 
and hardware specialties. 





HEAVY DUTY GRINDER 


. , 7 " G. E. 40° Motor and Push Button Control. Four 
This efficient method of stocking wire S. K. F. Ball Bearings. Nickel Steel Armature 

eee ° . Ss » in 5. 7% > sizes 

- | rope to facilitate the quick filling of || ™** “s%'™ 5 1% and 10 HP. diss, 


109 DUANE ST. orders has been installed by the Write for catalog 








Swords Brothers Company, Rockford, THE STANDARD ELECTRICAL TOOL Co. 
| Illinois. It also conserves space and || jo4g w. Eighth st., CINCINNATI, OHIO 
requires much less physical labor on | 


NEW YORK CITY | 
“Sette ASI = AB the part of the men. Estab, 1912 
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the central part of the city will be 
completely covered. 

Kline and Company is adding an 
electrical department and expects to 
job and retail a complete line of 
wire, conduit, chandeliers, brackets 
and everything pertaining to the 
installation of electric fixtures in 
factory buildings and homes. It is 
also planned to employ men to do 
installation work. Besides handling 
factory and mill supplies, hardware, 
sporting goods and electrical lines, 
the company installs warm air fur- 
naces and has a plumbing, steam 
and hot water heating shop, and a 
sheet metal shop, where all kinds 
of tin and sheet iron and copper 
work is done. 





E. W. Bromwich, president, treasurer 
and general manager of the E. W. 
Bromwich Supply Company, St. Louis. 
’Though one of the youngest heads of 
a supply business in the United States, 
Mr. Bromwich has had a great deal of 
experience and has proven his ability. 


Murdock Company Building 
New Home 

The M. F. Murdock Company, 
Akron, Ohio, is planning to move 
from its present quarters, 266 
South Main street, to a new build- 
ing which it has under construction 
at 310 Water street, corner of 
Buchtel avenue. The new building 
is a two-story brick structure, ap- 
proximately 80 by 100 feet in di- 
mensions. The offices, display 
rooms and shipping and receiving 
rooms, occupying the lower floor, 
will be arranged for the greatest 
possible convenience. The entire 
second floor will be used as a 
warehouse. 

An interesting feature of the new 
building will be the sample room, 


where specimens of all the com- | 
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Nour Easiest Problem 


Making more money from your sales of industrial 
cleaning equipment is really no problem at all. 
Simply make the Capital RED CAP Line your 
leader and profit worries are over. RED CAPS 
are the best-selling brooms on the market. More 
are sold and used than any other make, and 
America’s leading distributors all sell the RED 
CAP line. Join them in making this department 
one of your biggest money-makers. 











Catalog 17 and details of our 
tested sales co-operation policy 
sent gladly upon. your request. 


INDIANAPOLIS BRUSH @ BROOM MFG. CO. 


126 Brush Street, 


Indianapolis, Indiana 
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THE 
‘** BADGER” 


provides speed 
—power and 
durabil- 
ity. Han- 
dles like 
play and 
stands up 


im severe 
every- 
day use. Quick 
Profits for 
mill supply 
distrib- 
utors. 
* 


CAR 
MOVER 


The “Badger” moves ‘em fast—one 
man does it—saves time and labor for 
your customers. Easy and profitable 
to sell and attractive year ‘round re- 
peat business for you. 


ADVANCE 
Safety Car Wrench 


Can be used where 
other style wrench- 













es fail—and with 
absolute safety to 
employes. Write 


for descriptive cir- 
culars to hand out 
to your customers 
and help you 
sell. Auto- 
im a t 2 5 
cally adjusts 
itself to any 
size winding 
tap on hopper 


bottom cars. 


ADVANCE 
CAR MOVER CO. 


Appleton - - Wisconsin 


























The new home of the American Supply Company, Providence, Rhode Island, 


is located at 137 Washington Street. 


The company occupies the upper story of 


the building, a floor space of 6,000 square feet. 





pany’s stock merchandise will be 
handily arranged on display shelves 
for instant reference. It is ex- 
pected the building will be ready 
for occupancy about October 1. 
The Murdock company is a dis- 
tributor of factory supplies, me- 
chanical rubber goods and drug- 
gists’ sundries. 
*K * * 
F. M. Sharp Heads McNeal 
Machinery Company 

F. M. Sharp, former secretary, 
has been elected president of the 
McNeal Machinery Company, Jop- 
lin, Missouri, to fill the vacancy 
caused by the death of H. H. 
McNeal on July 1. Other officers 
chosen are Mrs. Mary F. McNeal, 
vice-president, and Mrs. Lorena 
McNeal, secretary. 


The McNeal Machinery Company 


has moved from its old location at 
Third and Joplin streets to Fourth 
and Division streets. 
* * * 

C. W. Griswold Advanced 

C. W. Griswold has been elected 
vice-president and general manager 
of The Sidney B. Roby Company, 
Rochester, New York, succeeding 
W. S. Roby, deceased. Mr. Gris- 
wold was formerly secretary of the 
company. The Roby company re- 
ports business as much better than 
it was last year. 
Edgerly Officer of Nebraska 

Association 

G. C. Edgerly, president of the 
Interstate Machinery and Supply 
Company, well known Omaha dis- 
tributor, has been elected treasurer 


of the Nebraska Mfrs. Association. 





Stranded way over in the right hand corner of this picture you will find A. B. 
Crush, sales manager, Andrew Cowan and Company, Louisville, Kentucky, 
checking up on a shipment of hangers, hanger bearings and shaft couplings. 
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Down comes 
the cost of Power... 


OU have seen 
the record—the 


























2 T 
S/si si | | cost of Power has 
. Nv . ° 
S) 3 Fy vol steadily declined 
“SII for years. It is still 
mary Ry 


coming down. Are 
your own power 
costs following the 
same trend? Are 
you lowering your 
costs as much as possible? 

Better ways of producing Power, better ways 
of using it—do you know them all? Check 
up at the National Exposition of Power and 
Mechanical Engineering in New York at 
Grand Central Palace, December 2 to 7. 


Remember the date— 
December 2-7 


Come and see the methods, machinery, ma- 
terials, instruments, tools and supplies. 
Whether you generate or buy power, whether 
you are an engineer or an employer of engi- 
neers, whether you use steam, water power or 
electricity—a week at this Exposition, the engi- 
neering event of the 
year, will show you 
the latest and great- 
est achievements ex- 
hibited by the men 
who know them 
best. 


ae a Come! See! Dis- 


8TH NATIONAL EXPOSITION 





o POW ER*» cuss! Compare! 
Mie PN ikey- Vas = Profit! 
ENGIN EERING Grand Central Palace 
GRAND CENTRAL PALACE N.Y 
New York 


Management International Exposition Company, largest industrial exposition organization in the world. 


OST 37382 














Large stocks - quick shipments 


At seven convenient warchouse points, and 
from the factory, you can get Cleveland 
Cap Screws in a full list of sizes, S.A.E. 
and U.S.S. threads, packed in cartons and 
in kegs. A stock of 20,000,000 Cleveland 
Cap Screws is maintained at all times. 
Send for Catalog C and Price List. 


THE CLEVELAND CAP SCREW CO. 
2925 E. 79th St. Cleveland, Ohio 
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A bout Ma 


What’s the News 


nufacturers 


A department where manufacturers may announce new litera- 


ture, changes in personnel, news of executives or salesmen, 


changes in quarters, or any other facts of interest to the trade. 


Photographs or cuts are especially desirable. 


Standardization Program 
Of Saw Industry 


A number of saw manufactur- 
ers have definitely joined the 
lumber industry in its work for 


standardization and simplification of 
product. For some months a com- 


mittee of representative saw manu- 


facturers has been studying the 
needs of the lumber industries 
throughout the country, and after 


carefully considering the best cur- 
rent mill practice they are now pub- 
lishing lists of standard band and 
circular saws for wood cutting. 

[It is proposed to confine manufac- 
turers stocks of to 


finished saws 


those standard items which are gen- 
erally in demand with approximately 
90% of the trade. The object is to 
maintain stocks of finished saws 
which will always take care of cus- 
tomers’ standard requirements 
promptly. 

This development is in line with 
the simplification and standardiza- 
tion movement which has gained 
such momentum in American indus- 
try under the leadership of Presi- 
dent Hoover and the United States 
Department of Commerce. In over 
ninety different industries simplifi- 
cation programs have worked to the 
benefit of manufacturer, distributor 








Interior and exterior views of the mis- 
sionary vans employed by Stevens Wal- 
den-Worcester, Incorporated, Worces- 
ter, Massachusetts, for demonstrating 
its line of wrenches. When traveling 
the road, it has the appearance of a 
standard delivery truck, except for its 
attractive decorations. When parked 
for a demonstration, the missionary 
man touches a switch, the sides of the 
body move out, the top moves up, and 
the interior becomes a spacious display 
room, twice its normal width, and with 
the center portion high enough to ac- 
commodate the tallest man. Windows 
admit plenty of light during the day- 
time, and light fixtures installed in the 
roof and side compartments make 
possible night demonstrations. 





and consumer by reducing the 
amount of capital tied up in slow 
moving stocks, by eliminating mis- 
takes in handling orders, and by 
making possible quicker deliveries 
and better service to consumers. 


Becker Elected a Turner 
Brass Official 
J. Walter Becker, well known to 
the trade through his many years 
with the Ideal Commutator Dresser 
Co., Sycamore, Illinois, has been 
elected vice-president and general 
manager of the Turner 
Works, Sycamore, Illinois. ‘The 
Turner Works manufacture 
liquid fuel heating devices, name 
plates and brass products, specializ- 
ing in blow torches, fire pots and 
brazers. Mr. Becker has had sev- 
eral years’ experience in working 
with distributors which will be very 
helpful in his new position. 


3rass 


Brass 


Dodge Appoints Grant Gen- 
eral Sales Manager 

The Dodge Manufacturing Cor- 

poration, Mishawaka, Indiana, man- 


ufacturer of power transmitting, 
material handling and __— special 


equipment, announces the appoint- 
ment of E. S. Grant, formerly as- 
sistant general sales manager in 
charge of the eastern district, as 
general sales manager. 


Wooster Brush Holds An- 
nual Meeting 

Officers and members of the board 
of directors of the Wooster Brush 
Company were re-elected as follows 
at the annual stockholders’ meeting, 
held recently: Walter D. Foss, pres- 
ident; D. J. Foss, chairman of the 
board, first vice-president and gen- 
eral manager; W. R. Foss, second 
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a 
a) 


now available to dealers! 


EALERS in mill supplies have a new op- 

portunity for profitable sales now that 
GREFCO and STANDARD, two well-known 
high temperature cements, are being distrib- 
uted through dealers. 


GREFCO is a dry chrome base cement, and is 
suitable for applications where working tem- 
peratures are the highest and conditions are 
severe, particularly with heavy slagging 
action. Fusion temperature over 3400° F. 
ERE = co STANDARD is a plastic cement, ideal for 


binding fire clay and silica brick, patching and 


Chrome High Temperature general repair work where temperatures range 
Cement to 2800 F., and slagging attack is not so 
severe. 


A very comprehensive and liberal sales plan 
CTAN DARD has been worked out for dealers. There are 
still some attractive territories open. Write 

Silica Bonding Cement for details. 


GENERAL REFRACTORIES CO. 


106 South 16th. St., Philadelphia, Pa. 


Branches in principal cities 


2691 
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DISTRIBUTORS 


These Provections 


Here Is A 
Profitable 


Line 


A Belt Fastener 
a” That Is 
~~" Different 


ee impossible 


S TA NDARD 
Self-Aligning Rust Proof Belt Fasteners 


Simplified and standardized 
No large investment, small storage space 
From a small stock you can fill every requirement 
Write us for sample to show you E aad 
yy, | 


why these fasteners are better, 
longer and give more service. 


last 


Exclusive territories open. 





THE BOURNE-FULLER COMPANY 























Upson Works Unionville ici. 
| 1S BLOWER aii 
| Coy 10 ) DAYS~ Seller 


With Liberal 
= x? EMENT 


CADILLAC Discounts. 
r 
Keeps motors and other machinery free from Live 
destructive dust and dirt. Pays for itself quickly | 
in increased efficiency of electrical and mechani- —" 
cal equipment of all kinds. | Distributors 
Delivers absolutely dry air with force sufficient | 
to clean thoroughly, yet without injury to wind- | Wanted For 
ings or any other delicate or intricate equipment. | . , 
Prevents shut-down losses due to shorts and Territories 
burnouts in electric motors. Reduces fire risk. 
, instantly convertible for suction cleaning. Not Already 
1 , \ Special attachment for spraying. Hundreds 
NN \ of uses. 
\ \ Write for descriptive literature and for Covered. 
¥ details of this trial offer. 
ee ee es 
Market 
Hasn’t Been 
CLEMENTS MFG. CO. 
624 Fulton St., Chicago, IIl. Scratched 


Oldest and Largest Manufacturers 
of Portable Electric Blowers 


inde: of thousands of prospective users a CLEMENTS. Cadillac 
Blowers are being constantly reached through advertisements like that 
shown above. Cash in on this publicity. 








| 


| promotion; C. P. 


| P. Q. White. 


| fiscal year 


vice-president and manager of sales 
Foss, treasurer 
and sales manager; E. Shibley, sec- 
retary; L. M. Rhodes, director of 
bristle operations; O. H. Foss and 
A very satisfactory 
was reported, with a 
sales volume considerably more than 
that during the preceding year. 


“Bill” Purtell Heads New 
Corporation 

The Holo-Krome Screw Corpora- 
tion, 80 Pliny street, Hartford, Con- 
necticut, has been organized under 
the laws of the state of Connecti- 
cut, and will manufacture a com- 
plete line of precision made hollow 


| set and cap screws. 


The plant of the new corporation 


occupies 20,000 square feet of floor 
| space, and preparations are being 
| made to enter production at a very 


| early 


| Manufacturing Company, 


| appointed George R. 
| its 


date. William A. Purtell, 
known to his many friends in the 
field as “Bill,” is president of the 
new company. 
* Ok 
& < Warr Promoted by 
Black & Decker 


Curtis C. Watts has been ap- 
pointed assistant advertising mana- 
ager of The Black and Decker 
Towson, 
Maryland. Mr. Watts was a mem- 
ber of the Black and Decker out- 
side selling organization for a num- 
ber of years. 

Frank D. Taylor With 
Trimont 

Frank D. Taylor, 
the Peck, Stow and Wilcox Com- 
pany, as secretary and director of 
sales, is now with the Trimont Man- 
ufacturing Company, Roxbury, Mas- 
sachusetts. 


formerly with 


ok * * 

Appoints Cleveland Repre- 
sentative 

Reading Chain and Block Cor- 


poration, Reading, Pennsylvania, has 
Harrison as 
Cleveland representative, with 
offices at 362 Rockefeller building. 
Mr. Harrison has had many years’ 


experience as a_ specialist in the 
material handling field. He has 
| been affiliated with various com- 


panies manufacturing overhead con- 


| veying 


| tendent. 


systems, 
representative 
The 


both as a_ special 
and shop superin- 
Reading 


company 
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manufactures overhead conveying 
equipment including its T-rail sys- 
tem, hand and electric hoists and 
enclosed gear chain hoists. 


* 3K 2K 


F. H. Payne Chairman of Greater Strength 


State Industrial Commission 
Colonel Frederick H. Payne, 


president of the Greenfield Tap and G Te a t er S a f € t y 


Die Corporation, Greenfield, Massa- a 
chusetts, has been appointed chair- L on g er V a l ve L l f e 
man of the newly created Massa- 

chusetts Industrial Commission. 








OMBINE to make Powell Valves the choice 
of engineers who want the first installation to 
be lasting. 





Fig. 110 Fig. 102 Fig. 150 
Bronze “Model Star” Bronze “White Star” Bronze “Union Disc” 
x Globe Valve Globe Valve Globe Valve 
Colonel Frederick H. Payne, president 
of the Greenfield Tap and Die Corpo- 
ae ae ul oanek Wane. | HE fundamental superiorities of Powell Valves and ap- 
setts Industrial Commission. pliances—including design, foundry practice, careful 
This commission was established processing and accurate testing—insure uniform products. 
by an act passed by the state legis- | Collectively, these fundamentals account for the striking 


lature May 29 last, providing for the 
promotion of the industrial, agricul- 
tural and recreational resources of 
the commonwealth. This act was | POWELL PRODUCTS 


followed by another, providing for 


popularity of Powell Valves. 


Bronze, Iron and Steel Globe, Angle, Check, 


an investigation by the Massachu- | Gate and Safety Valves. Also Oilers, Lubrica- 
setts Industrial Commission of the tors, Grease Cups, Water and Oil Gauges, and 


ie gee : ‘ sundry engineering appliances. 
conditions affecting the textile in- 


dustry and the problem of unem- 
ployment in that and other indus- 


tries. 

The commission consists of five 
members, appointed by the gover- 
nor, together with the state commis- 


sioner of labor and industries and 
the commissioner of agriculture, 


members alia raain - THE WM. POWELL CO. 


K 


S. H. Disston Visits West 2521-2531 SPRING GROVE AVE. 

S. Horace Disston, vice-president 
of Henry Disston & Sons, Incor- 
porated, Philadelphia, recently vis- 
ited the Pacific Coast and called on 
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Do you sell 
these firms 


Look this list 
Are they included among 
your customers? 





over. 


1. Mines 


2 


Scrap Yards 
3. Oil and Gas Companies 
4. Coal Dealers 


5. Grain Elevators 





. Railroads 


Manufacturers who 
ship or receive goods 


in carload lots. 


They use 
the ATLAS 


All these firms are users of 
Atlas Car Movers because of 
the extra power that ATLAS 
has for moving extra heavy 
ears. Actual 
ATLAS has 
70% MORE 


other movers. 


tests show that 
from 48% to 
POWER than 


like 


on 


would more 


If 
definite 


you 
information any 
phase of car mover selling— 
or on car movers themselves 
to write us. 


—feel free 


APPLETON 


the company’s branches in Van- 
couver, Portland, Seattle, Tacoma 
and San Francisco, as well as on a 
number of distributors and lumber- 
men users of Disston products. 
While in Portland, Mr. Disston and 
A. A. Gardner, Pacific Coast mill 
manager, dedicated the new branch 
and warehouse the company 
there. 


of 


Moberley Appointed Black- 

hawk District Manager 
The Blackhawk Manufacturing 
Company, Milwaukee, announces 
the appointment of Dean L. Mober- 
ley as its new district manager for 
the territory embracing eastern 
Pennsylvania, Maryland, Delaware, 
the District of Columbia and part 
of New Jersey. 





| D. L. Moberley 


Mr. Moberley was at one time as- 
sistant sales manager of the Biflex 
Corporation, and, more recently, 
southern district manager for Mil- 
waukee Motor Products, Incorpo- 
rated. He has closed his home in 









CAR MOVER 
co. 


APPLETON, WIS. 





Atlanta, and will decide shortly on 
|a permanent in his new 
territory. 


residence 


A World-Wide Abrasives 
Organization 
The Durex Abrasives Corporation 











has been organized to cut costs and 
|improve mechanical sanding opera- 








| tions in a great variety of industries 
| throughout the world. It includes 
| 
| 
| 


nine important companies in the ab- 
rasives field who have individually 
| withdrawn from the export field as 
'far as their sandpaper products are 
| concerned, and have combined under 
'the Webb-Pomerene Act for the con- 


AA d 
lightens the 
labor of the 


engineer 





ROD PACKING 


4 
al 
= 
6 


VA tAN | fa 14 


Is 


tui 





Here's an installation of P.P.P. rod pack- 
ing, put in finger-tight only—no wrench 
required. The rising steam has forced the 
moving wedges snug to the rod and walls. 
The pressure falls with each stroke and 
the packing relaxes its grip. There can 
be no continuous binding on a moving rod 
with P.P.P. This insures relief to the 
engineer from overtime packing replace- 
ments. 

P.P.P., the original self-setting packing, 
has maintained its leadership for 35 years 
in every kind of high pressure’ work. 
There are sound reasons for this record: 

Quick installation 
Easy bearing 
Always steam tight 


Unaffected by high heat and pres- 
sures, steam, oils or acids 


Long-lived 

P.P.P. has always been in steady demand. 
It is made in spirals, coils and rings in 
sizes to suit all types of engines. Equally 
reliable on heavy duty machinery or deli- 
cate valve stems. The engineer who uses 
P.P.P. has always been its strongest advo- 
cate. 


QUAKER CITY 
RUBBER CO. 


Manufacturers of Mechanical 
Rubber Goods 
Wissinoming, Philadelphia 
Branches 


Chicago 
San Francisco 


New York Pittsburgh 
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duct of this business. These com- 
panies are the American Glue Com- a , 


pany, Armour and Company, 
Baeder-Adamson Company, H. H. 
Barton and Sons Company, Behr- 
Manning Corporation, The Carbo- 
rundum Company, Minnesota Min- 
ing and Mfg. Company, United 
States Sandpaper Company and The 
Wausau Abrasives Company. 

A technical service division for 
the study of sanding and finishing 
problems, with a view to promoting 
efficiency and effecting economy, has 
been organized. Its services will be 
free to prospective users of the 
company’s products as well as to 
merchants and distributors. 

The corporation’s head office is 
located at 70 Montgomery Street, 
Jersey City, N. J., and an operating 
office is maintained at 82 Beaver 
Street, New York. 


It was raining pitchforks as this pic- 
ture was taken of this group of men 
who are responsible for the prompt 
and effective service rendered by the 
Boston branch of the Walworth Com- 
pany, Boston, Massachusetts. They 
are, from left to right: W. A. Sproat; 
Cc Holloway; G. F. Travers, and 
R. A. Russell. 


Clark Brothers, Detroit, Move 

The Detroit office of the Clark 
Brothers Bolt Company is now lo- 
cated in room 6-253, General Motors 
Building, and is in charge of H. G 


Wilson. 


General Offices of Foote 
Brothers Moved 
The general offices of the Foote 
3rothers Gear and Machine Com- 
pany, Chicago, which includes all ad- 
ministrative, sales, advertising, ac- 
counting, purchasing, production and 








Rugged Strength and the 
Speed of the wind, bred 


into each Lenox Cub! 


Generations of swift, raw-boned, sharp- 
toothed parents were the heritage of every 
wolf whelp—dqualities bred into every cub that 
ran with the famous Lenox pack. 











The years of manufacturing experience— 
the result of countless tests—the constant im- 
provement in materials and manufacturing 
process form the background of every Lenox 
hack saw blade. 


Strong—savage—swift as the Wolves of 
Lenox from whom they draw their name— 
Lenox hack saw blades are the choice in those 
shops that need truly high grade tools. 


Attractively packaged—well advertised— 
backed by a sales plan that guarantees their 
introduction and steady sale—Lenox blades are 
priced for a quick turn and generous dealer 
profit. 


“The Toots in Lhe Plaid Bar” 
AMERICAN SAW & MFG. CO. 


Springfield, Mass. 
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Many Dealers Attribute 


a large portion of their success to the 
many advantages of handling 


The P/O OF > Line 


SONS CO. 


of Power Transmitting Machinery. Because 
once sold it remains sold to such an extent that 
a large majority of their orders are “repeats.” 
Their organizations and our own have become 
familiar with the names of our mutual custom- 
ers. An evidence of a quality product. 


T. B. WOOD’S SONS CO. 
CHAMBERSBURG, PA. 





The 


22D 


Line 


A 
Complete 
Line of 
Equipment 
for Every 


Transmission 
Need 





POWER TRANSMISSION ASSOCIATION 


Ask for 
Details 
of Our 


Dealer 
Plan 





Friction Clutches Conveyors 
Flexible Couplings Ball Bearings 


2H 
Wood’s Power : 
Transmission Machinery 4 
Shafting Pulleys ‘ 
Hangers Pillow Blocks : 
Couplings Belt Contactors q 
Rope Drives Speed Reducers 
yi 
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engineering departments of both the 
road machinery, gear and reducer 


divisions, have been moved from 215 
N. Curtis Street to more modern 
and commodious quarters at 111 N. 


Canal Street. TRADE MARK REG.U.S. PAT. OFFICE 

The factory organization remains 
at 215 N. Curtis street and will be STEEL BELT LACING 
operated from the general offices as 
one of the five manufacturing units o a 
of the company. 

The new space occupies about 
27,000 square feet of floor space. 4 

* * x i a Sg3- - APPLY IT” 
Propose American Standard 
for Roller Chains 

A proposed American Standard 
for roller chains, sprockets, and 
cutters is being circulated by the 
sectional committee on  transmis- 
sion chains and sprockets, under 
the chairmanship of F. V. Hetzel, 
and the sponsorship of the Society 
of Automotive Engineers, Ameri- 
can Society of Mechanical Engi- 
neers, and the American Gear 
Manufacturers’ Association. G. M. 
Bartlett, Diamond Chain and Manu- 
facturing Company, is chairman of 
the sub-committee which prepared 
the draft. If approved by the sec- 
tional committee, the standard will 
be submitted to the sponsors for 
formal adoption and then to the 
American Standards Association for 


approval as American Standard. 
ok 1K * 



















ype — 


Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from jy inch to % inch thickness. 


Orders for Alligator Steel Belt Lacing are 
orders of profit for the jobber. 

Flexible Steel Lacing Company 
4643 Lexington Street CHICAGO, ILL. 
In England at 135 Finsbury Pavement, London E. C. 2 














For Your 
Protection and Ours 














New Distributor Appointed 
The South Bend Lathe Works, 
South Bend, Indiana, announces the 
appointment of the Reliance Ma- 
chinery Sales Company, 1407 
Brighton road, Pittsburgh, as a dis- 
tributor of the South Bend com- 
pany’s line of new model, back- 
geared, screw-cutting lathes, in the 
Pittsburgh territory. | 
* * * | 
Purchasing Agent Named 
The North American Refractories 
Company, Cleveland, has appointed 
C. E. Hauch purchasing agent. 
* * * 
Copperweld Establishes New | 
Districts | 
The Copperweld Steel Company, 
Glassport, Pennsylvania, has estab- | 
lished northeastern and southeastern 


complete information, prices, etc., to 
districts under the management of 
George F. Bain and P. A. Terrell, | 


respectively. The northeastern dis- 


trict includes all of the New Eng- POLLARD BROS. MFG. co. 
land states, and New York state 4037 N. Tripp Ave., Chicago, Ill. 


Handles 
Up to 
2000 


Pounds 


In addition to being properly braced in all direc- 
tions the joints are electrically arc welded. This 
means double the strength. The top plate is also 
braced underneath. 








The turned up edges prevent dies or tools from 
sliding off. Casters have 5 inch semi-steel turned 
wheels with roller bearings. Housing or forks are of 
steel. Total height of truck is 33 inches. Write for 
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north of Westchester and Rockland 
‘counties. Mr. Bain’s headquarters 


lare at 30 Church street, New York 
4 ‘City. The southeastern district in- 
CLL ‘cludes Georgia, Alabama, Tennes- 
af see, Florida, Mississippi and part of 
L Cul Lee, ‘Louisiana. The rt 18 office is in 
ithe American Traders Bank Build- 
jing, Birmingham, Alabama. 

| Paul Van Wagner is now district 
‘manager for Greater New York and 
for New Jersey, Pennsylvania and 
West Virginia, with offices at 30 

Church street, New York City. 

a 2K * 
New Sales Manager for 
Detroit Brass 

George B. Baldwin has become 
associated with the Detroit Brass 
and Malleable Works, Detroit, 
Michigan, and will have charge of 
the company’s sales. 


* 





“k 


Hollow Set and Gap Screws New Pamphlet Issued 
tata had apes a P ; The American Chain Company, 
ney it into tt e industrial picture as the biggest little Incorporated, Bridgeport, Connecti- 
things in machine-assembling. Staunchest aids in setting- : 

, ’ , RE : cut, has issued a pamphlet under 
up tool units. Mainstays in maintaining production without h : “VW 1 Chai I Us 
interruption... And so they have the “call” —industry-wide. the title, W eldec hain— ts Use 
and Abuse,” which contains con- 
venient tables of sizes, weights, 
number of links per foot and other 
information and suggestions on the 


use of welded chain. 
* * cK 


| Exposition in Cleveland in 
| 


The Allen Mfé. Company, Hartford, Conn. 








September 

More than 275 manufacturers 
will exhibit the latest equipment, 
supplies and methods for the manu- 
‘facture, working, treating, welding 
and use of every kind of metal, in 
an exposition to be held in the 
Cleveland Public Auditorium during 

va ithe week of September 9th. The 
exposition is made possible through 
ae py rr ‘the co-operation of the American 
mmm \Welding Society, American Society 
for Steel Treating, the Iron and 
‘Steel Division of the American In- 
‘stitute of Mining and Metallurgical 
| Engineers and the Institute of 
‘Metals Division of the American 
‘Society of Mechanical Engineers, 


which are meeting in Cleveland at 
Jobber salesmen can meet any call for vises in the ‘the same time. 
complete Parker line. Remember that Parker Vises ~ « * 
give exceptional service, have built prestige through 


superior quality, and are distributed entirely through |Mitchell Joins Addison Vars 
the jobbing trade. You profit most by pushing the Fred H. Mitchell, who had been 


advertinn’ Tne af Paster Vines. advertising manager of the Colum- 

bus McKinnon Chain Company, 

= — postu _— co. Tonawanda, New York, for some 

NEW YORK SALESROOM, 25 MURRAY ST., N. Y. C. time, is now associated with Addi- 

son Vars, Incorporated, advertising 
agency, as account executive. 


WHR? 
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Obituary 


Oliver Ames Passes Away 

Oliver Ames, who was active in 
the affairs of the Ames Shovel and 
Tool Company, died recently in 
North Easton, Massachusetts, at the 
age of 65 years. Mr. Ames, who 
was a son of F. L. Ames, was 
known as a philanthropist and edu- 
cational benefactor in New England. 
He is survived by his widow, Mrs. 
Elsie West Ames; a son Richard 
Ames, who resides in France, and 
two daughters, Mrs. W. A. Parker, 


North Easton, and Mrs. Olivia 
Lodge, Westwood, Massachusetts. 


Another son, Oliver Ames III, was 
killed in France during the war. 


Dies in Aeroplane Accident 


Luther B. McMillan, consulting 
engineer of the Johns-Manville Cor- 
poration, New York, died August 
10 asa result of injuries received 
when his aeroplane, which he was 
piloting, crashed near the metro- 
politan airport in Newark, N. J., on 
the evening of August 9. Mr. 
McMillan was born in Bem, Mis- 
souri, September 21, 1891, and was 
graduated from the Texas Agricul- 
tural and Mechanical College in 
1911. 
ship by the college of engineering 
of the University of Wisconsin, and 


Do You Sell 


the Right Blade 


He was awarded a fellow- | 


served as an instructor there for | 


two years. He had been identified 


with the Johns-Manville organiza- | 


tion since 1916. 


N. L. Kenreigh Dies 


N. L. Kenreigh died at his home 
in Ravenna, Ohio, August 1. Mr. 
Kenreigh was a sales representative 


of The Strong, Carlisle and Ham- | 


mond Company, Cleveland, in 
northern Ohio for 20 years. 


* * * 


B. R. Tower Is Dead 


3adger Tower, a representative of 
The Stanley Works, New 
Connecticut, in Ohio, Kentucky and 
West Virginia, passed away at the 
Fort Hamilton Hospital, Fort Ham- 
ilton, Ohio, on July 10 after a short 
illness. Mr. Tower was connected 
with The Stanley Works for nine 


years, during which time he had ad- | 
vanced from factory and office work | 


to a responsible sales position. 


3ritain, | 


| 


> one mae 
JADE MARK 


TR 
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for the 


Right Job? 


Thompson specializes in making 
a different blade for every pur- 
pose, and Thompson users have 
become familiar with the econo- 
mies they can effect by using the 
right blade on the right job. 


Your stock rooms should carry 
the right blades for these various 
jobs. It will mean customers 


who are more completely satis- 


fied. 


Sell a complete assortment of 
Milford and Milflex Blades, well 
advertised to the consumer, and 
distributed 100% through the 
jobber. 


The Henry G. Thompson 
& Son Company 


Est. 1876 
New Haven, Conn. 


U.S. A. 


MILFORD....MILFLEX 
HACK SAW BLADES 
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If you use a square 
to cut the belt 


See that the ends are 
firmly butied together, 


Firmly hetd 
in position 





And that no metat 
touches the pulley ..- 


BELT FASTENERS 
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/HEN belting runs true, the load is distributed uniformly 
across its entire width. Then all of the belt perfectly con- 


tacts the pulley....no tight edge taking double punishment 
.... no slack side idling around. 
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It is all a matter of joining square cut ends... . but to gain the 
fullest advantage of square ends they must be fastened, butted 
tightly together. Crescent Belt Fasteners insure this type of joining. 


Crescent Plates are curved to fit the pulley. There is therefore 
no strain back of the joining. Crescent Rivets do not cut the fibers 
of the belting. The clinch imbeds itself into the belt . . . . no metal 
touches the pulley to wear itself out. 


Yes, Crescent Belt Fasteners make belting live longer. 


Crescent Belt Fastener Company 
247 Park Ave., New York City 
Distributors throughout the world 


Bcd 
& 
as 
4 
§ 
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4 
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& 
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4 
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| This book... 


You can sell more 
power transmission 
equipment by telling 
the users how to take 
care of it. The most 
important features 
are told in the booklet ‘**The High 
Cost of Indifference.’’ We have copies 
for manufacturers of belting and 
for their salesmen. Write for yours. 
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Hard Usage and Long Life. 
That’s why Yost backs up 
with the ‘‘Make Good”’ 


Guarantee 


Remember 


| lets for our material, 
| those 


| and listen constantly 


| cently, 


Don’t Pass Up the Small 
Plants 


(Continued from page 55) 
in at those plants nearby to see if 
anything is needed. 

In finding new accounts and out- 
especially in 
usually overlooked, 
no set rule except to look 
for clues to 
While stopping at a mar- 
with a factory man re- 
the buyer suggested calling 


places 
there is 


business. 
ble works 


'on tombstone makers about glue- 


A Yost Vise must make | 


good or Yost does. 


ELL YOST FOR 
ATISFACTION 











AUTOMATIC 
INJECTORS 


Needed by every steam boiler 
user. . . takes the place of a boiler 
feed pump, utilizing raw steam to 
maintain adequate water level. 
Profitable and easy for mill supply 
distributors and their salesmen 
to sell because it provides that 
safety your customers require. 
Write today for complete 
information. 


AMERICAN 
INJECTOR CO. 


DETROIT, MICH. 








la few 


heaters. It developed that the let- 
ters are not chiseled on the monu- 
ments as of old, but are marked on 
heavy paper, which is glued on the 
stone. Sand-blasting does the rest. 
We sold a glue-heater to the first 
tombstone maker visited. 

Speaking of factory men, I am 
reminded that the greater the num- 
ber of accounts a salesman has, the 
more necessary it is that he have 
a wide knowledge of his specialties, 
in order to prescribe quickly and 
accurately in each case. I never 


/miss a chance to be with a factory 


representative and learn what he 
has to offer about the goods we 
are selling for him. I remember 
visiting a user of glue-heaters soon 
after we had taken on a certain 
make of that device. He was hav- 


| ing trouble with his heaters and was 


in the market. The argument was 
clinched when I was able to tell 
him that our heater had a second 
coil that increased efficiency and 
saved current. The point is if I 
had not gone with the factory man 
days before I would not 


have been so familiar with the 


| heater or so confident of its value. 


| This 
/in our selling 


| | the territory 


| matter 
| seem, 
| quaintance will bear fruit. 


[ also believe firmly in 

our trade papers and in studying 
all literature sent us by our fac- 
tories. In the trade magazines we 
see the advertisements of our com- 
petitors’ lines as well as our own. 
information is very helpful 
work. 
Summing up the idea of working 
thoroughly, I would 
no salesman can lose by 
poking into all the little byways, 
getting acquainted, showing samples, 
| leaving circulars, and so on. No 
how remote the chances 
building up a cheerful ac- 
So the 
slogan should be: “Call on every 
plant, large as well as small.” 


reading 


| say that 








Cushman 
wee, LSSCILAL 
CHUCKS CKS 


Easy to sell 
because your 
trade know 
that they are 
‘‘ Essential ”’ 
in the indus- 
trial world. 









Sdonbetependint? ype — 


“384 au Self- ES: hud 
- 2 Jaw Lathe Chucks\>” 
Face Plate Jaws —-» 


“The Hartford” Drill Chucks 


OUR LATEST 
THE NEW TRI- PLEX CHUCK 
Self-Centering. Independent, Eccentric 


Built on a Foundation 
of Quality and Service. 


Cushman Chuck Co, 


HARTFORD,CONN. 




















The Superior Quality 


MONARCH BALL METAL 


the 
‘‘Steel Process Babbitt’’ 


together with our high standard 
of business ethics—are two 
reasons why the majority of 


Our DISTRIBUTORS 


have been with us continuously 
for twenty-five years and more. 
But few territories are open— 
yours may be—better write us. 


MONARCH METAL COMPANY 
Established 1895 
119 South Lincoln Street, Chicago 


Manufacturers of MONARCH BALL the 
“Steel Process Babbitt,” and QUAKER 
METAL, the “Ladle Bronze” 


\ 
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BUSINESS TIPS 


New Factories and Additions, 

Under Way or Contemplated, 

Which Carry Sales Possibilities 

for the Distributor of Industrial 
Supplies and Equipment. | 
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AMSTERDAM, N. Y.—Mohawk 





Carpet Mills, Inc., is planning a new 
boiler house, which is expected to cost 
in the neighborhood of $200,000, in- 
cluding equipment. This activity is 
part of a general expansion program 
now in progress at the mill, to cost 
close to $1,000,000. 


* * * 


BALTIMORE, MD.— Leathersteel 
Products Co., Garrett building, Balti- 
more, has plans under way for the 
establishment of a new plant in that 
city, with removal of the Boston works 
to the new location. This company 
was recently organized to take over 
and expand the company of the same 
name, specializing in the manufacture 
of combination steel-leather mats and 
similar products, with headquarters at 
Long Wharf, Boston. 


* * * 


CANTON, OHIO—Canton Drop 
Forge & Mfg. Co., 1143 Willett Ave., 
S. E., is planning an addition to its 
drop forge department, which will be 
90 feet wide and several hundred feet 
in length. F. L. Cavender, general 
superintendent, will be in charge of 
construction. 


* * * 
CHATTANOOGA, TENN. — Plans 
have been announced for the con- 


struction of an addition to the plant 
of the Mountain City Knitting Mills, 
to cost about $30,000. The new struc- 
ture will contain two stories and a 
basement. W. H. Sears, Chattanooga, 
the architect, has submitted plans and 
specifications, 
* * * 

CHICAGO, ILL.— Beckley-Ralston 
Co., 42 West 22nd St., has purchased 
property, 25 by 132 feet, which is ex- 
pected to be used for expansion pur- 
poses. The company manufactures 
automobile supplies. 


* * * 


CLEVELAND, OHIO.— National 
Bronze & Aluminum Foundry Co. has 
awarded contract for a one-story ware- 
house and plant addition, 71 by 109 by 
200 feet, to the Arthur H. Binns Co., 
7504 Carnegie St. The National Bronze 
& Aluminum Foundry Co. is located 
at East 88th St. and Laisy Ave. 


* * * 


ERIE, PA—Erie Bolt & Nut Co. 
has awarded contract for a two-story 
plant addition, 50 by 182 feet, to the 
H. J. Conrath Co., Erie. 


JERSEY CITY, N. J.—Three build- 
ings at the plant of the Riegel Sack 
Co., Jersey City, containing a total of 
150,000 square feet of floor space, 
have been leased by the Western Elec- 
tric Co., 195 Broadway, New York, for 
use as a branch plant, which will be 
operated in conjunction with the com- 
pany’s works at Kearny, N. J. The 
branch will be used primarily for pro- 
ducing telephone apparatus. 


* * * 


LOS ANGELES, CALIF.—Plans 
are being considered by the S. & W. 
Lawn Sprinkler Co., 2308 West Wash- 
ington St., for a one-story mechanical 
shop, which is expected to cost about 
$25,000, including equipment. The 
architect is the Edward L. DiVall Co., 
2406 West Washington St. 


* * * 


MILWAUKEE, WIS.—Plans are 
said to be under consideration by the 
Curtiss Airports Corporation, 27-29 
West 57th St., New York, for an air- 
plane base and airport near Milwau- 
kee, to consist of hangars, repair 
shops and other units, and to cost 
about $100,000, including equipment. 


* * * 


NEWARK, N. J.—A floor in a 
building at 261 Rose street has been 
leased by the Globe Machine & Tool 
Co., for the manufacture of tools, dies 
and kindred specialties. 


* * * 


ROCHESTER, N. Y.—Eastman Ko- 
dak Co. has planned a three-year ex- 
pansion and improvement program, 
which, it is reported, will cost about 
$15,000,000. It includes buildings and 
equipment at the factories at Kodak 
Park, Rochester, and extensions at the 


subsidiary plant of the Tennessee- 
Eastman Corporation, Kingsport, 
Tenn. The latter project, on which 


work was recently started, will 
about $5,000,000, it is reported. 


cost 


* * * 


TUSCALOOSA, ALA.—A_ 225-acre 
tract has been purchased at Fox, on 
Warrior river, about six miles from 
Tuscaloosa, by the Champion Fibre 
Co., Canton, N. C., as a site for a 
new mill for the manufacture of kraft 
paper stocks. The construction project 
is expected to cost more than $3,500,- 
000, including equipment. This com- 
pany is affiliated with the Champion 
Coated Paper Co., Hamilton, Ohio. 




























Quick Service 
Oily Waste Can 


Speedy action characterizes this new 
fast operated oily waste can. Made 
of heavy galvanized iron with simple, 
self-closing, tight-hinged cover, and no 
springs ta get out of order. Capacity 
6 to 25 gallons. 








“Perfection” 
Oily Waste Can 


This hand operated oily waste 
can is a sure safeguard against 
the “‘oily rag’ fire hazard. 
Same specifications as ‘‘Quick- 
Service’ can shown above, only 
hand-operated. Capacity 6 to 
40 gallons. 












TL: 
PROTECTION 

APPROV ! 
SAFETY. “CAN 


“Protection” 


Approved Safety Cans 
Designed to store and 
properly handle all vola- 
tile explosive liquids. Can 
is absolutely non-explosive. 
Leaded plate is used in 
construction of cans. Sizes 
range from 1 pint to 10 
gallons. 


Manufactured By 


GEO. W. DIENER MFG. CO. 


416 N. Monticello Ave. 
CHICAGO 


ee ee ee 
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These 


You Probably Sell the Lines of 


this Prominent Manufacturer 


Who Says- 


‘‘Advertising which reaches plant executives 
responsible for production and the other phases 
of plant operation helps our distributor sales or- 
ganization produce the type of business that we 
need and want. But advertising must be kept 
up constantly if the executives who control pur- 
chasing are to become thoroughly familiar with 
the name, the line and the policies of the com- 
pany backing it. 


“By selecting the publications which carry 
our advertising messages to the men in manu- 
facturing plants who can logically use our prod- 
ucts and are interested in knowing their advan- 
tages we have found that advertising—plus the 
right kind of distributor cooperation — can 


push a line of products way ahead of others in 
the field.”’ . 


He also says, in very definite terms, that his 
distributors and their salesmen deserve to have 
the lines they sell advertised in Factory and 
Industrial Management, Industrial Eng?- 
neering and Power. 











Publications 
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Factory. nd industrial 


Mian cement 





HELPING YOU SELL 


Factory and Industrial Management 


You’re probably acquainted with a number of these 
“supers” in charge of production. ‘They read Factory 
and Industrial Management because they want new ideas 
and information about equipment and materials which 
can help them lower costs and increase production effi- 
ciency. 





Industrial Engineering 


You’ve seen plants where the plant engineering staff was 
obviously doing a mighty good job. Industrial Engineer- 
ing is the publication read by the plant engineers, master 
mechanics, chief electricians and others responsible for 
plant maintenance and for keeping the mechanical and 
electrical systems used in those plants in perfect working 
order. 
Power 


Power is read by the men responsible for the efficient low- 
cost generation and application of power to mechanical 
equipment throughout the plant. They must keep in- 
formed on every new development in generation or trans- 
mission equipment. You'll find your lines which can help 
cut power costs much easier to sell to the man who has 
seen them advertised or read about them in Power. 


Factory and Industrial Management, 
Industrial Engineering, 


Power 
520 N. Michigan Ave. Chicago, III. 


Are Helping You Sell! 
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1104 W. Ninth St. 





ESTABLISHED 1874 CLEVELAND, OHIO 


SUPERIOR BRUSH SERVICE 














THE HEROLD BROTHERS CO. 


CLEVELAND, O. 
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The Valve with aaeeaindhahies 


Seat and dise of Nicu- 
lanium—a _ hard, tough, 
close-grained nickel alloy 
—resists effectively the 
cutting, wearing action of 
high temperatures and 
pressures, that is one fac- 
tor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Reverso’s 


vitality as disc and seat are 
easily regrindable. 


bank 


BON, pean amecmanpeatmmman SS in Ai 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17. 


REVERSO :—Bronze body for 
200 lbs. pressure. Total tempera- 
ture 550 deg. F 


IROVERSO :—Iron ~— for 
150 lbs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 















6%%-lb. Air Cooled 
Ball Bearing Mo- 
tor $45.00 Net. 


Ball 
Bearing 
Portable 


Vag Blower 


This “MARVEL” new MODEL No. 2 Portable 
Blower is designed for blowing dust and dirt out of 
WOODWORKING MACHINERY, MOTORS, GEN- 
ERATORS, SWITCH BOARDS, LOOMS, KNIT- 
TING and other TEXTILE MACHINERY. Has 
20 feet high grade cable. Perfectly balanced. Has 
TOGGLE SWITCH in handle, operated by thumb. 
Gives 20-in. water column pressure. 

Motor operates on “NORMA” BALL BEARINGS 
that REQUIRE NO OILING. 

Its frequent use reduces motor troubles and shut 
downs, as well as FIRE HAZARD. 

Order one ON 10 DAYS’ TRIAL, and have a sales- 
man DEMONSTRATE it to your motorized cus- 
tomers. 

A larger size, MODEL No. 3, sells for $60.00. 

Made with UNIVERSAL motors (A.C. 
and D.C.) for both 110 volts and 220 volts. 
SHIPPING WEIGHT 18 lbs. Shipped on 
10 days’ trial, ANYWHERE. 





Write for Dealers’ Discount, men- 
tioning this advertisement. 


A complete Set of 


VACUUM CLEANER 
ATTACHMENTS 


for $10.00 additional 
Manufactured by 


Electric Blower Company 
352 Atlantic Ave., Boston 9, Mass., U.S. A. 











Your Customers will be 
Pleased with Harris Coils 


MANY DISTRIBUTORS have found that 
they can handle orders for copper coils 
with perfect satisfaction to their custom- 
ers by sending us the blue-prints of coils 
needed. Your customers will appreciate 
the service and you will make a good 


profit. This also applies to expansion 
joints, floats, tanks, and other copper 
work. 


ARTHUR HARRIS & CO. 
210-218 N. Curtis Street, Chicago, Ill. 
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Group Drive Installation in 
Punch Press Department 


The efficiency and economy of your power distri- above this average load will be sufficient to carry 
bution system has a much too important influence the entire load if grouped and line shaft drive. 
upon your ultimate operating profit to be decided 


The advant f group driving are many. Larger 
upon without all the facts. eee oe ee g y g 


and more rugged motors can be used and a 

consequently higher load factor and power 

\s R; factor avoids low power factor penalties. 

Then there is lower first cost, lower elec- 

es trical maintenance expense and fewer 
breakdowns and production delays. 


The ideal arrangement for a group drive is a 
combination of a number of machines with J 
widely fluctuating power requirements. Q q, 
The average of the high and low points @ 
of the varying loads on the machine 
drives in a group, is the approximate We will give you facts that may save 
power requirement of the group at any MEMBER OF you a lot of money, Write for our lit- 
one time. A motor rated at or slightly power qaansmission assocutoy  Ctature. 





Geo. Rahmann & Co. 
31 Spruce Street New York, N. Y. 





Group Drive for Power Efficiency and Economy 
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aa Your $ epply House 











HEN a tool or a belt breaks, a valve or bushing needs re- 
placement, a truck caster gives way, or some other neces- 
sity is urgently needed, you want quick service. 


And where can you get same day or over night service but from 


your supply house? 


Too many buyers think of price before service. The savings on 
many purchases bought on price can quickly be lost on a single 
purchase where time is the important element. 


Did you ever consider the factors entering into the transfer of a 
supply item from the factory to you? They are— 


Production cost 
Transportation cost 
Sales cost 

Local delivery cost 
Accounting cost 


These charges are about the same whether you buy from your 
supply house or elsewhere. But only from the supply house do 
you get same day or over night delivery. 


It will pay you to buy your supplies from us and cash in on our 
“quick service.” 


PROGRESSIVE \IILL SUPPLY COMPANY 
ENTERPRISE CITY, VA. 


General Supplies and Equipment for All Industrial Requirements 


| 


This is the Fourteenth in the ne SUPPLIES series of Distributor’s advertisements. Mill Supply Houses are urged to make use of these advertisements 
rsa them to their c pects. Reprints will be supplied in two colors, carrying the name and address of the distributor placing the order. 





br 
e minimum order accepted is og 100 copies. Prices, f.o.b., Chicago: First 100 reprints, $4.50; each additional hundred, 80 cents. Address Mill Supplies, 
: : 520 North Michigan Ave., Chicago. 


exc 


ee ae ahs piece aks 
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[ed Shield’ HGH SPEED DRILLS 


m Like a tower stands out distinctive and well 





a remembered, the new /(ed iielé’ High Speed Drills, } 
) even with the short time they have been on the 


market, have won identical recognition. 


, — Drill users who require high speed drilling with ’ 
| uniformity of performance, less breakage, and 
' less grinding and at less cost per hole always re- 
member that Drills give such service. ;a” 


Mee Tl 4 
4 The in actual red color, is stamped : 
3 on each Drill. ALL SIZES. 




















Manufactured by 


THE STANDARD [OOL (0. 


New York OAV bare! roatterstere 




















A Complete Metal Service 
for Distributors 











Distributors selling our 
We Make bearing metals are not re- 
quired to look to several 
“Frictionless” sources to secure the differ- 


Metal ent grades that a_ supply FROM _ 
house must be ready to 


Nhl Genie | POMS, MAYS VILLE 















Genuine Babbitt A glance at the list of our | 
(Ger. Formula) products shows its com- = i} 

pleteness. Other formulas | { 

Cay enone required will be made to | 
7 wise ‘ “iinim wien i 1 Efficient, Durable, Economical | | 
es tributors to satisfy every cus- | 
Nos. 1, 2, 3 and 4 tomer, whatever his require- | — The Mill-wright’ s Favorite 
Hardware Grades ments may be. 





Special Formulas 


Solder Ask for booklet, ‘‘Concerning 


Frictionless Metals’’ 
































The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U.S. A. 


cece 


| 









1458-60 Collins Street 
ST. LOUIS, MO. 
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SALESMEN 


Don’t fail to read C. F. 
Schlamp’s views on di- 
rect selling which ap- 
pears elsewhere in this 
You'll find many 
interesting points to use 


issue. 


in your selling argu- 


ments. 


MILL SUPPLIES 


The Magazine 
of Industrial 
Distribution 





ADLETS 


CLANCY “SURE GRIP” Steel Hose Clamps— 
Complete line, 94 sizes, for garden, hydrant and 
steam hose. Send for list of sizes, prices, and 
distributors’ discounts.—J. R. CLANCY, INC., 
Syracuse, N. Y 








MARTIN PORTABLE VISE STAND and Pipe 

Bender — For cutting, 
threading and bending 
pipe. Portable, with 
no bolts, screws or 
braces to remove, and 
needs no attachment to 
floor, walls or ceiling. 
Will not tilt, upset or 
skid. Small and large 
sizes, with capacity up 
to 4144” pipe. H. P. 
MARTIN & SONS, 625 
E. 2nd St., Owensboro, Ky. 








PORTABLE WHITNEY LEVER METAL 
en. _. PUNCHES — Widest 
~ — known. Most universally 
used on market. Eight 
sizes and types. Over 
40,000 in use. Write for 
circulars and jobbing quotations. W. A. WHIT- 
NEY MFG. CO., 636 Race St., Rockford, Ill. 









“AIR SPRING’ COMPRESSED 
AIR GREASE CUPS—Automatically 
maintain film of grease on bear- 
ings with greatest efficiency and 
utmost economy Four sizes, plain 
and polished steel. We also make 
the “Shurflo’” wick feed oil cup. 
Folder on __ request. HUNTER 
PRESSED STEEL CO., Lansdale, Pa. 














JOSLIN STEEL STAMPS AND DIES—Any de- 
sign or type of characters accurately carried 
out. We guarantee quality and service. Send 
today for catalog and distributors’ prices. A. D. 
JOSLIN MFG. CO., 123 Arthur St., Manistee, Mich. 


“SMOKELESS” ASPHALT HEATERS, Lead 
Melting Furnaces, Portable Oil Burners, Paving 
Tool Heaters, Asphalt Spray Outfits, Weed 
Burners and Large Kerosene Torches. Over 


10,000 Aeroil Heaters in use. Send for Bulletin 
No. 70-M, giving prices and full information. 
AEROIL BURNER COMPANY, Inc., Chicago, 
Ill., and West New York, N. J. 








CLASSIFIED 
ADVERTISING 








POSITION WANTED 





Can offer twelve years’ experience as 
salesman and branch manager contact- 
ing with mill supply, railroad and in- 
dustrial trade of the Southern states. 
Best of references. Early change 
desired. Address No. 998, care of 
Mit. Suppties, 520 No. Michigan Ave., 
Chicago, Il. 





An important announcement regarding 
the 1930 edition of the BUYERS 
GUIDE will be made during Septem- 
ber. Every industrial distributor in 
the country will be interested in the 
plans for this valuable directory. 








[MOORE & WHITE FRICTION CLUTCHES=———~} 


1. High Speeds 








SEND FOR 
Friction Clutch Catalogs 


| | Any or All of the Following Sent Free on Request 
3. Double Discs | 
2. Moderate Speeds 4. Steel Pulleys | 





THE MOORE & WHITE CoO. 
| ———2711 No. 15th St., PHILADELPHIA, PA.—— 


“Friction Clutch Manufacturers for 44 Years’”’ 








tributor. 





users. 





























MILL 
SUPPLIES 


Two Magazines 


| A Complete Service 


OW the exclusive medium to 
build sales for manufacturers 
of mill supplies through the dis- 


distributor’s salesman, the man 
who actually places the equipment 
and supplies in the hands of the 





WUVVVUT UTR 





ness s sss sss tit hittt444444-44e%rrer 
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in One 





The newspaper of the 
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30000000 
CAPA SET SCREWS 


NUTS & MILLED STUDS 
IN STOCK 


N. Steelcraft Cap Screw is 


finished according to our stand- 








ards unless each of the six flats, 
or vertical surfaces forming the 
head, is first trimmed and then 


burnished to perfect smoothness. 





ic CLEVELAND 
WROUGHT 
PRODUCTS (-. 


CLEVELAND, OHIO 

































| Automatic Thermostat 
control keeps GLUE AT 150° 











OM Pp i F , - A dry pot - No evaporation 
© TE <n Sy HOLD-HEET 
is ELECTRIC 
| GLUE POT 


Only “condi- 
tioned” glue is 
workable — The 
HOLD-HEET 
Automatic glue 
pot solves all your 
customers’ prob- 
lems. 


We help you sell 
Seventeen factory men on the road are at your 
| call. We get your salesmen started selling this 
| profitable mill supply item. 


Write for details of 30-day 
trial offer ~ < 
and complete money making facts. We also sup- 
ply attractive descriptive literature that makes 
selling easy ... Steady repeat business builds 
year round volume sales for you. 


APPROVED BY THE UNDERWRITERS 
Manufacturers of space heaters, conduction heaters, 
immersion heaters and special heaters of all kinds. 

RUSSELL ELECTRIC CO. 


368 W. HURON ST. - = CHICAGO 
© RO a 5S PRIS EY 


Swartwout offers a 
complete line of 
efficient steam 
products. Ask for 
complete catalog. 
THE SWARTWOUT CO. 


18511 Euclid Avenue 
Cleveland, Ohio 


Swartwout 


Steam Products 
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“S-LWY motor 


WINCHES 


Three sizes, 1, 1% 


and2H.P. Rope 


pull 700, 1100 and 
00m reltterece 


aS) 





These compact motor winches are driven by reversible 
electric motors. Worm gear drive makes drum self- 
locking and absolutely safe—load cannot drop. 

Winch can be used anywhere and will raise or lower 
motors, castings, furnace doors, ventilators, or will 
operate levers, valves, gates, etc. 

Write for sizes and prices. 





Stephens- Adamson Mfg. Co. 


121 Ridgeway - AURORA, ILLINOIS 


















Solve Your Customers’ 
Pumping Problems With 


REG. TRADE MARK 


RES. U.S. PAT. OFF 


Below is a Fig. 1091B TRAHERN Direct 
Connected Rotary Pump used to circulate 
brine around tanks in ice manufacture. 


There's a TRAHERN Pump for 


every 


pumping purpose, whether for pumping wa- | 


ter, milk, paint, alcohol, syrup, molasses, road 
oil, tarvia, brine, fuel oil or petroleum prod- 
ucts. 

This broad field for sales coupled with the 
long life, high efficiency and low price of 
TRAHERN Pumps makes it a profitable line 
for you to handle. 


Write For 
Catalog 54 


Geo. D. Roper 
Corp. 


Rockford, 
Ill. 





HERN pumes 














MYERS POWER PUMPS 





Tailored to fit the installation—Myers Self- 


Oiling Power Pumps meet depth, motive and 
volume specifications up to ten thousand gallons 
of water per hour. Engine or motor power, belt 
or chain drive, shallow or deep well service, open 
or pressure tank, direct or long distance discharge 
—complete units with motor or engine—separate 
units for any motor or engine—the selection is 
wide—the installation is simple—the operation is 
economical—the service is dependable and long 
lived. 
Catalog on request. 


THE F.E. MYERS & BRO. CO., Ashland, Ohio 


Pumps—— Water Systems Hay Tools 











Door Hangers 














wD 
‘Oy are some firms remembered 


on orders, and others forgotten? 


When selecting firms to which orders 
go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 
to remembering. 

For the salesman’s cards that the 
buyers save must preach the gospel of 
quality, prestige, and fitness long after 
the salesman has departed. Doing this, 
they point to the firms most entitled to 
confidence and orders. 

Such is the reward of prestige! 


The John B. Wiggins Company 
( Established 1857) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Peerless Book Form 
CARDS 


You will learn and 
profit by knowing 
what kind of busi- 
ness cards preserve 
prestige. A request 
from you will bring 
samples. 
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The KELLERFLEX 


**A flexible shaft machine of 100 uses” 


Type BK-1 is here _ illustrated. 
Equipped with %4 H. P. Ball Bear- 
ing motor. Four speeds 875-3500 
R.P.M. with simple pulley adjust- 
ment; 10,500 R.P.M. with high speed 
attachment. Universal Swivel head, 
non-heating shaft and handpiece. 


Successfully used for’ grinding, 
rotary filing, sanding, bufling, pol- 
ishing and other operations in 
many industries the world over. 


The KELLERFLEX 
is also supplied in 
several other sizes, 
multiple or single 
speed, bench, sus- 
pended and_ roller 
floor types. Its com- 
plete line of acces- 
sories means. con- 
tinuous business for 
the distributor. 

Be prepared to quote 
on KELLERFLEX 
equipment. Write 
for catalog, price 
book, and discounts. 


KELLER MECHANICAL 
ENGINEERING CORP. 
66 Front St. 


KV Brooklyn, N. Y. 











Style 35 Warehouse 
truck with roller 
bearing wheels 


FACTORY & WAREHOUSE 
| TRUCKS AND TRAILERS 


High quality that insures dependability 

and long life make Chase products easi- 

| est for Mill Supply Distributors and 

| their salesmen to sell. Write today for 
Catalog No. 300 and sales helps that will 
enable you to cash in big on steady 
year ‘round business. 


The Chase Foundry and Mfg. Co. 
Columbus, Ohio 
































(INSEL, 








DONT WAIT | 
for the | 
SWITCH ENGINE | 
Use a | 


WELLER CAR PULLER 


SIZES TO MOVE FROM 1 TO 30 CARS | 
Send for Circular No. 1028 









WE ALSO MAKE © 


byCOLUM BuS- -M¢ KINNON 

BELT CONVEYORS MALLEABLE CHAIN CHAIN COMPANY 
CHAIN CONVEYORS STEEL CHAIN 
SPIRAL CONVEYORS SPROCKETS 
BUCKET ELEVATORS GEARS Every link of INSWELL chain 
ELEVATOR BUCKETS SKIP HOISTS is branded, C-M. Customers 

POWER TRANSMITTING MACHINERY re-order ---your profits increase. 

WELLER MFG. CO. 
COLUMBUS-McKINNON CHAIN CO. 
1820 N. Kostner Ave. 


TONAWANDA, N. Y. 
Branches : Columbus, O. 33 St. Catharines, Ont. 


CHICAGO, ILL. 
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plicated parts. 


KIELEY SPECIALTIES 


For fifty years these products have found favor with 
engineers because they are constructed without com- 


The Kieley catalogue of 250 pages illustrates 
a complete line of steam, water and air spe- 
cialties and should be in your file. 


Kieley & Mueller, Inc. 


34 WEST 13TH ST., N. Y. CITY 











—IMICO UNIONS 


(Note the Brass Ring) 


Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 


detached. 


Approved by Underwriters Laboratories 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 


Manufacturers Full Line Iron Pipe Fittings 

















SHUR-GRIP 


FILE HANDLES 
Sell Them by the Dozen 





Note how the hardened steel die cuts into the 
file tang, giving the same result as a nut being 
screwed onto a bolt. 


Many shops that use files buy Shur-Grip 
File Handles by the dozen, and larger in- 
dustrials buy them by the gross. They be- 
come a profitable specialty for any dealer 
who will introduce them. The principle 
is so simple, appealing and unique that 
every purchasing agent with an eye for 
economy will immediately place a trial 
order. Once sold the orders repeat auto- 
matically. 


Write for our Jobbers’ Proposition 


HYRO MFG. CO., INC., 205 Varick St., NEW YORK 


(Also Manufacturers of SHUR-GRIP Solder Iron Handle) 








PORTABLE FLEXIBLE 
SHAFT MACHINES 
for Grinding — Polishing — 
Drilling — Buffing — Rotary 
Filing — Screw Driving — Nut 
Setting 
and hundreds of other use- 
ful operations. Several Sizes. 
Manufactured by 


N. A. STRAND & CO. 


Chicago 























“VINCENT” the name that signifies good— 


Huntington Emery Wheel Dressers and 
Cutters—Vincent-Carbo Emery Wheel 
Dressers—Conical Emery Wheel Cut- 
ters—Hardened High Speed Tool Bits. 


(Sold through the distributors) 
IF YOU DO NOT HAVE OUR CATALOG—WRITE US 


THE VINCENT STEEL PROCESS CO. 


Incorporated in 1909 


2519 Bellevue Avenue 
DETROIT, MICH. 


Chicago Office 
25 S. Jefferson St. 


New York Office 
41 Murray St. 
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NEW DATA 
ON 


CASTERS 


Are the casters, trucks, con- 
veyor equipment, chain hoists 
and trolleys you are using the 
ones best suited to your in- 
dividual needs? . . . Are you 
having any trouble with dust, 
improper lubrication or cor- 
rosion? . . . Do your casters 
— break under severe service or 
pith wear out sooner than they 
ee) should? . . . Get the facts by 
ie | §6pinning this ad to your letter- 
head and returning it to— 


SAGINAW 


STAMPING & TOOL C 


Saginaw ; Mich. 
Representatives in all Principal Cities 























Let Us Send You 
This QuickAsWink 





OOK it over. See how strong and how efficient 
it is. A Quick-As-Wink outlasts an ordinary 
coupling four times. Can't leak but swivels freely. 
Reduces costs, speeds work, eliminates delays and 
accidents. Made for any hose connection. Resists 
wear. Functions perfectly in mud, ice or snow. 
Guaranteed for a year. 


Send for Complete Details 


This is a wonderful proposition for jobbers. Once 
a customer becomes a user of Quick-As-Winks, al- 
ways a user. Let us send you this one on approval 
with complete literature and jobbers’ prices and 
terms. Take it qut and see what your trade think 


of it. WRITE TODAY! 


London Agent: Gaston E. Marbaix, Ltd., 
Adelaide House, King William St., London, E. C. 4. 


C. B. HUNT & SON 
640 McKinley Ave. se Salem, Ohio 


























FRICTION CLUTCH 


Interchange-Competitor Type 





The easy shifting and powerful gripping features 
make this clutch a favorite with users. Needs almost 
no adjustment or repairs. Adaptable to belt, chain 
and gear drives. Split or solid types. 


A profitable clutch for Distributors. Write us. 
KINNEY MANUFACTURING COMPANY 


3529-41 Washington St. BOSTON, MASS. 





BURNS IN ANY POSITION 








In any position, in any weather, under any condition of service, 


Wall DREADNAUGHT Blow Torches are unfailing in operation! 


In 


addition there are many other vital features that make Wall Dread- 
naughts real “‘service-with-safety” torches. But your best test of these 


statements is a free trial! 


Put Dreadnaughts to every test—judge for yourself 
their superior features! Dreadnaught furnaces, too! 


P. WALL MFG. SUPPLY CO., 3126 Preble Ave. 


WALL pNAUCHT 
1 DR Blow TORCHES 


Service with Safty 
AND FURNACES 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 





Index to Advertisements on Page 144 


N/A DNA AN AN AN AN AVIAN ANNAN AN AY WAVAVAVAVAYN 


ATATATAAY, 





OOOO NT NOON. NONONNOIN 











WATATATATAY TATATAY: 








ABRASIVES 
Abrasive Company 
ANVILS 
Columbus —s & Forging Co. 
Yost Mfg. 

Ue RONS, LEATHER 
Atlantic Manufacturing Company 
Chicago Rawhide Mfg. Co. 

Chas. A. Schieren Co. 
BORS 
Morse Twist Drill & Machine Co. 

BABBITT METALS | 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 

BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BA 


The Fairbanks Company 
BEARINGS, BALL AND ROLLER 
S K F Industries, Incorpora 

BEARINGS, BRONZE 
American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. — 
Todge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
. Wood’s Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
F Industries,  “‘_oranee 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 
Ine. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELT FASTENERS 
The Bourne Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
BELT LACINGS, METALLIC 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
BELT SHIFTERS 
T. B. Wood’s Sons Co. 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co. 
BELTING, COMPOSITION 
Fabreeka Belting Co. 

BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Fabreeka Belting Co. 

The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., 
Graton & Knight Co. 

The Mechanical Rubber Co. 
The Republic Rubber Co. 


Ine. 


Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 
BELTING, COTTON, SOLID 
WOVEN 
Victor Balata & Textile Belting Co. 
BELTING, FABRIC 
Fabreeka Belting Co. 

BELTING, LEATHER 
Chas. Bond Co. 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & , 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, LINK 

Chas. A. Schieren Co. 
BELTING, ROUND 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, RUBBER 

Boston Woven Hose & Rubber Co. 

Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 

Goodyear Tire & Rubber Co., Inc. 

Graton & Knight Co. 

The Mechanical Rubber Co. 

Quaker City Rubber Co. 

The Republic Rubber Co. 

Whitehead Bros. Rubber Co. 

BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 

Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 
BELTING, “Vv” 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 
I. B. Williams & Sons 

BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 

BENCH DRAWERS 
Pollard Bros. Mfg. Co., Inc. 

BENCH LEGS 

Pollard Bros. Mfg. Co., Ine. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 

BENCHES, STEEL 
Pollard Bros. Mfg. Co., Inc. 
Standard Pressed Steel Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 

BITS, TOOL HOLDER 
Simonds Saw & Steel Co. 

BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 

BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 

BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Inc. 

T. B. Wood’s Sons Co. 

BLOCKS, TACKLE 
Wiliamsport Wire Rope Co. 

BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 


BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 
BLOWERS, SANDBLAST 
Leiman Bros. 
BOILER TUBES 
National Tube Company 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
The a, Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
BOLTS, EYE, — RING AND 


Armstrong Bros. Tool Co. 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. 
J. H. Williams & Co. 
BOLTS, MACHINE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, SINK, STOVE AND 
PLOW 


The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 


Foster Bolt & Nut Mfg. Co. 
Russell, Burdsall & Ward Bolt 
& Nut Co 


BOLTS, STUD 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
BRONZE BARS, eee AND 
I 


American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

BROOMS, FACTORY, WARE- 

HOUSE AND RAILROAD 

The Herold Bros. Co. 
Indianapolis Brush & Broom Mfg. 


The ‘Osborn Manufacturing Co. 
BRUSHES, BENCH, FLOOR, 


ETC. 
The Herold Bros. Co. 


Indianapolis Brush & Broom Mfg. 


Co. 

The Osborn Manufacturing Co. 

Worcester Brush & Scraper Co. 
BRUSHES, PAINT AND 

VARNISH 

The Herold Bros. Co. 

The Osborn Manufacturing Co. 

BRUSHES, WIRE, FLUE, ETC. 

The Herold Bros. Co. 

The Osborn Manufacturing Co. 

Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 

The Herold Bros. Co 

The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
Weller Mfg. Co. 
BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co 
Hisey-Wolf Machine Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
N. A. Strand & Co. 
BUFFING WHEELS 
c. B. Hunt & Son 
BURNERS, GASOLINE AND 
KEROSENE 
Aeroil Burner Co., Inc. (kerosene) 
USHINGS, BRONZE 
American Non-Gran Bronze Corp. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
a a 


The Cleveland Wrought Products Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
CANS, SAFETY, ‘GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
CARTS, PUSH 
The Fairbanks Company 
ASING, WELL 
National Tube Co. 
ASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
CASTINGS, BRONZE 
Arthur Harris & Co. 
The Wm. Powell Co. 
CASTINGS, GRAY, MALLEABLE 
Illinois Malleable Iron Co. 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CEMENT, CHROME 
General Refractories Co. 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 
I. B. Williams & Sons 
CEMENT, PIPE. JOINT 
Joseph Dixon Crucible Co. 
CHAIN 


The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
CLAMPS, BAR 
Adjustable Clamp Co. 
CLAMPS, BELT 
Chas. A. Schieren Co. 
T. B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 

CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
CLAMPS, GIRDER 

Bond Foundry & Machine Co. 
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The Grinding Wheel Dresser meets allthe | 
requirements of a tool for the general dressing and | 
truing up of emery, carborundum and other grinding 
wheels. The roll consists of hardened steel plates 
| with “‘U" shaped teeth which keep their sharpness 
until they are completely worn out. The spindle is 
| provided with a lubricating cap. 
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We carry a full line of circular files and torches 





Write for Catalogue 


SCANDINAVIAN WESTERN IMPORTING CO., Ltd. 
107-109 Lafayette St., New York, N. Y. 


yy Fé RMSTRONG MFG.CO. — nl Minneapolis, Minn. Seattle, Wash. Montreal, Can. 
or “FOUNDED 1869 or | 
rics oe BRIDGEPORTow: ite 


HINGED PIPE 


Cost No More—Unlimited Guarantee 























Wire Brushes for every 
Heater or Boiler 


Workace Radial Saw y WORCESTER RN 


New!  WORCE: 
FLUE-BRUSH 










A new directly connected motor Boiler Tube Cleaners— 


driven overhead saw. Cuts any . 
angle; cross cuts; rips. Dados, Sectional and House Heat- 
tenons, routs, bores, sands, anything. . 

The handiest tool yet devised for the ing Flue Brushes. 

carpenter, mill, maintenance depart- 
ment, lumber yard, shipping room, 
ete. 





Write for samples and 
prices on this economical 











FASTEST SELLING WOODWORK- | | and efficient line. 


ING MACHINE TODAY— | 
ATTRACTIVE DEALER 
PROPOSITION | scene WORCESTER 
$140. Made and Guaranteed by | wg HES ke BRUSH & SCRAPER CO 
(Stand $25) | BALA , 
J. D. WALLACE & CO. | =X: \\ 450 Park Ave., Worcester, Mass. 
2801 Wilcox St. Chicago, Ill. | | 
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Victor Balata 


Belt 


Ampere 
CANVAS STITCHED 
BELTING 





Sold Extensively by 
Mill Supply Houses 


Ask for Prices 


Victor Balata & Textile Belting Co. W. O. BARNES CO., INC. 
Main Sales Office, 38 Murray St., New York 1297 Terminal Ave. DETROIT, MICH. 


MANUFACTURED BY 











Chicago Warehouse: 345 W. Austin Ave. Factories: Easton, Pa. | 
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CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 
CLIPS, WIRE ROPE 
The Bourne-Fuller Co. 
CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COCKS, AIR AND DRAIN 
American Injector Co. 
Imperial Brass Mfg. Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 
COCKS, CORPORATION 
Grabler Mfg. Co. 
The Wm. Powell Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 
Arthur Harris & Co. 
COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Wm. Powell Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Saginaw Stamping & Tool (Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Chicago Pulley & Shafting So. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
G Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, HOSE 
Cc. B. Hunt & Son 
COUPLINGS, PIPE 
National Tube Company 
The Wm. Powell Co. 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford ee = Machine Co. 
T. B. Wood’s Sons 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Frederick Iron & Steel Co. 
PgR Medart gay & 
Wood’s Son 
COUPLINGS. SHAFT, FRICTION 
CUT-OF 


Dodge Mfg. ee 
The Edgemont Machine Co. 


Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
E. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND 
American Injector Co. 
Detroit Lubricator Co. 
Hunter Pressed Steel Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
CUTTERS, BELT 
Clipper Belt Lacer Company 
CUTTERS, BOLT, WIRE, ETC. 
H. K. Porter, Inc. 
CUTTERS, EMERY WHEEL 
DRESSER 


GREASE 


The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
UTTERS, GLASS 
American Saw & Mfg. Co. 
UTTERS, MILLING 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Mfg. Co. 
Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, ROD, agg LEVER 
Armstrong-Blum Mfg. 
DAMPER ‘ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 

Arthur Harris & Co. 

DISCS, VALVE 
Jenkins Bros. 
The Wm. Powell Co. 

DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Ince. 

DRESSERS, GRINDING WHEEL 

Scandinavian West. Imp. Co., Ltd. 

The Standard Tool Co. 

The Vincent Steel Process Co. 
DRILLING POSTS 

Armstrong Bros. Tool Co. 
DRILLS, ELECTRIC 

The Black & Decker Mfg. Co. 

The Hisey-Wolf Machine Co. 

Standard Electric Tool Co. 

Stow Manufacturing Co., Inc. 

Stanley Rule & Level Plant 

N. A. Strand & Co. 

DRILLS, POST 
Champion Blower & Forge Co, 
The Crescent Machine Co. 

DRILLS, RATCHET 
Armstrong Bros. Tool Co. 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 

DRILLS, STONE 
American Swiss File & Tool Co. 

DRILLS, TWIST 
Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 

DRIVES, POWER 
The Toledo Pipe Thread. Mach. Co. 

RUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 

EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 

ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


ENGINE AND BOILER FITTINGS 
American Injector Co. 
The Wm. Powell Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 
al ag gy FIRE 
Geo. W. Diener Co. 
FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
Hartzell Propeller Co. 
Marathon Electric Mfg. Co. 
FAUCETS, BRASS 
Grabler Mfg. Co. 
FEED WATER SOFTENER AND 
PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 


American Swiss File & Tool Co. 
Delta File Works 
Grobet File Corporation of America 
Scandinavian West. Imp. Co., Ltd. 
Simonds Saw & Steel Co. 
FIRE EXTINGUISHERS, 
Geo. W. Diener Mfg. Co. 
FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
FITTINGS, CHAIN 
Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
H. B. Sherman Mfg. Co. 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STE&L 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
ood’s Sons Co. 
FLUX, ALUMINUM 
Arthur Harris & Co. 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 
FORGES, BLACKSMITH AND 
RIVET 


S. G. 


Co. 


Champion Blower & Forge Co. 
FRAMES, HACK SAW 
E. C. Atkins & Co. 
The Henry G. Thompson & Son Co. 
FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FURNACES, INDUSTRIAL 
The Strong, Carlisle & Hammond Co. 
FURNACES, LEAD MELTING 
Aeroil Burner Co., Inc. 
FURNACES, SOLDERING 
Clayton & Lambert Mfg. Co. 
Geo. W. Diener Mfg. Co. 
Scandinavian West. Imp. Co. 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 
GAGES, IRON, AMMONIA AND 
CHEMICAL 
Nason Manufacturing Co. 


GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
GAGES, WATER 
American Injector Co. 
Detroit Lubricator Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
The Medart Company 

GENERATORS, ACETYLENE 

The Imperial Brass Mfg. Co. 
GLASSES, GAGE 
Jenkins Bros. 

GOVERNORS, PUMP SPEED 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

The Strong, Carlisle & Hammon’ Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph LTixon Crucible Co. 

GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
The Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. 
Marathon Electric Mfg. Co. 
Royersford Foundry & gee Co. 
Standard Electrical Tool Co. 
Stanley Rule & Level Plant 
GRINDERS, DISC 
The Crescent Machine Co. 
The Hisey-Wolf Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
N. A. Strand & Co. 
GRINDERS, VALVE 
The Black & Tecker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 

GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 

GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 
Stanley Rule & Level Plant 
HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, FILE AND SOLDER 
IRON 


Hyro Mfg. Co., Ine. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co. 
HANGERS, DOOR 
F. E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Lodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, “ee 
gg ~ Ae Pressed Stee! 
T. B. Wood’s Sons cn 
“pane, EXHAUST 
Kieley & Mueller, Inc. 
The Swartwout Company 
HEATERS, ee AND 
ASPHA 


Aeroil Burner Co., =. 
HEATERS, CONDUCTION, 
ELECTRIC 
Russell Electric Co. 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 
Nason Manufacturing Company 
Russell Electric Co. 

HEATERS, ——o STEAM AND 


Corp. 


Nason Manufacturing Company 
HEATERS, — 


Russell Electric Co. 
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Under High Pressure rn. 
you will find 
Nason Radiators 
yare just the thing 
vy M eor Factory and What Users Say 
Marine work. About Their Savings 







Fewer of them 


will do the job. 


| Specify and or- 
der them. 





Nason Manufacturing Co. 


Steam Specialty Specialists Since 1841 
71 Fulton Street New York 


RM ONZE 


Bolts - Nuts - Washers 








Don’t turn down business for brass and 
bronze bolts, nuts and washers. Practically 
every major industry uses this material for 
their products or repairs. They are better 
than steel due their 
properties. 


to non-corrosive 


Ask your customers for their requirements 
—we can furnish promptly and economical- 
ly, anything in this line you can sell. A 
small initial order will bring repeated and 
profitable sales for you. 


Give us information as to the types of in- 
dustries you call on and we will supply you 
with sales ideas which will bring business. 


SA 
H.M.Harper Com 
2622 Hletcher Street 


pany 


CHICAGO 
NEW YORK 


ILLINOIS 
ST.LOUIS - LOS ANGELES 








A survey among users of American Swiss Files 
of Precision has shown that manufacturers are 
getting, on a conservative estimate, over 25 
per cent longer life from American Swiss Files 
. and turning out better work in less time. 
This is a worth while saving. (Original letters 
substantiating this statement on file.) 


Send for handbook “Files of Precision.” 


American Swiss File & Tool Co. 
410-416 Trumbull St., Elizabeth, N. J. 


Wk th yk 
American Swiss 


FILES OF PRECISION 
Knurls and Tools 


TUNE 


UNL TEUU SOLU NNALEHUUAHN 





UULULECETOE EET EU OLEAN TACT UATE EEA EAT 








Tanners of 


Mechanical Leathers 











Lace Leather Sides and Cut Lacing 


in 
Mechanical Rawhide, Indian Tan 
and Krome (Chrome tanned) 


Krome Belt Leather 


in Butt Bends, Centers and Sides 


Chrome Hydraulic Leather 


in Butts and Sides 


Krome-Retan Hydraulic Butts 
+00 SS CSS. 


THE CHICAGO RAWHIDE MFG. CO. 
1285 Elston Avenue, CHICAGO 


109 Broad St., New York 209 Broad St., Boston 
66 N. 4th St., Philadelphia 5380 W. Congress St., Detroit 
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HEATERS, SPACE, ELECTRIC 
Russell Electric Co. 
HEATERS, WATER 
Aeroil Burner Co., Inc. 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
CHAIN HOIST TROLLEYS 
Saginaw Stamping & Tool Co. 
HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Stephens-Adamson Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, BAG 
Weller Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 
HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
ACKS, HYDRAULIC 
Blackhawk Mfg. Co. 
JACKS, LADDER 
The Cleveland Wrought Prod. Co. 
JACKS, LIFTING 
Templeton, Kenly & Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 
LADDERS, STEP—-STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 
LAMP GUARDS 
Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, 
ELECTRIC 
Marathon Electric Mfg. Co. 
LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 
LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 


Flexible 


Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 


Chas. A. Schieren Co. 
LEVELS 
Stanley Rule & Level Plant 
LIGHTS, ““REELITE” 
Appleton Electric Co. 
LOCKS, INDUSTRIAL 


The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 

Petroit Lubricator Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 
MACHINE TOOLS 

Brown & Sharpe Mfg. Co. 

The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 
MACHINERY, CONVEYING AND 
ELEVATING 
Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 
Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 
MACHINES HACK SAW 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 
MACHINES, PIPE CUTTING 
AND THREADING 
Armstrong Mfg. Co. 

The Champion Blower & Forge Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 
MANDRELS 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
MATS AND MATTING, RUBBER 
Boston Woven Hose ubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co 
The Republic Rubber Co. 
MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 

MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 

METAL, BEARING 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 

METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
MOLDED GOODS 

The Republic Rubber Co. 

MONORAIL SWITCHES AND 

TURNTABLES 

The Yale & Towne Mfg. Co. 

MORTISERS 
The Crescent Machine Co. 
Wappat Gear Works, Inc. 


MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
OVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 
MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
NAIL SETS 
American Swiss File & Tool Co. 
NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 
NUTS, LOCK 


we Wrought Prod. Co. 


UTS, MACHINE SCREW 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 

NUTS, WING 

The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 


The Cleveland Wrought Prod. Co. 


OIL GAUGES 
Penberthy Injector Co. 
OIL WELL ACCESSORIES 


The Wm. Powell Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co. 


OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & — Co., Inc. 
Greene, Tweed & C 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING. HYDRAULIC 
Chicago Rawhide Mfg. Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
Ghas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
I. B. Williams & Sons 
PACKING, PISTON 
The Cincinnati Rubber Mfc. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
PACKING, SHEET 


Boston Woven Hose & Rubber Co. 


The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Ine. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenkins Bros. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber -Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Tinear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker Citv Rubber Co. 
The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
PANS, VACUUM 
Arthur Harris & Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PINS OR PLUGS, DRIFT 


The Cleveland Wrought Prod. Co. 


PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, STEEL 
National Tube Co. 

PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Toledo Pipe Threading Machine Co. 

PLANERS, WOODWORKING 
The Crescent Machine Co. 

J. D. Wallace & Co. 
PLANES, HAND, agate 
Wappat Gear Works, 

PLATES, FLOOR & "CEILING 

Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
POLISHING GRAIN 
Abrasive Company 
POLISHING MACHINES, 
ELECTRI 
The Hisey-Wolf Machine Co. 
POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 
PORTABLE MACHINE EQUIP- 
E 


M 

The Osborn Manufacturing Co. 

POTS, GLUE, AUTOMATIC 

ELECTRIC 

Russell Electric Co. 

POWER TRANSMISSION 

APPLIANCES 

American Pulley Company 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
S K F Industries, Incorporated 
Lara Mfg. Co. 

Wood’s Sons Co. 

‘Pausons, DRILL AND FOOT 
Royersford Foundry & Machine Co. 
PRIMING CUPS 

Detroit Lubricator Co. 
PROTECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
PULLERS, CAR 
Weller Mfg. Co. 

PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
a Mfg. Co. 

T. B. Wood’s Sons Co. 

” pULLEYA, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood’s Sons Co. 

PULLEYS, CORK INSERT 
American Pulley Co. 

PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co 
T. B. Wood’s Sons Co. 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Manufacturing Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co 
T. B. Wood’s Sons Co. 

PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
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TWIST LINK 
For Anti-skid 


purposes... 
.. trucks, etc. 


[Rncicral 
















WOOD WORKING 
MACHINES 


Fine finish helps to sell 
Crescent Wood Working 
Machines; and their fine 
in-built quality keeps 
them sold and helps sell 
more Crescent Machines. 








stock up now for winter 


Here is a real tip for Mill Distributed by mill sup- 
Supply Distributors. Get ply houses for 50 years 





set now for profitable win- and known throughout the 
ter business with Taylor industry for their high 
Twist Link Chain for quality and absolute de- 
anti-skid purposes. pendability. Order your 
stock today. 
Dealers find the Crescent line 
affords them every advantage Ss. G. TAYLOR CHAIN co. 
ESO ; P. O. Box 117A HAMMOND, IND. 
for building a_ substantial 





teas oe TAYLOR MADE 
The CRESCENT MACHINE Co, CHAIN 


A Policy 
that Favors 
Distributors 
The Dayton Safety Ladder is 


a profitmaker for distributors 
not only because of its many 
strong selling points, but be- 
cause the following sales poli- 
cies are behind it: 




















1. Complete Protection for Dis- 
tributors. 


2. Mai ance of ice which 4 
sea Ne calla Metallic Structure 


3. Sales Cooperation. 


rab e 
4. Steady advertising. makes a bearing Last 
Ss d j for distrib 
veer “aa Pere And Non-Gran clearly illustrates this. Years of 


service for automotive, machine tool, internal com- 
bustion engine, and motor car manufacturers prove 
that Non-Gran Bronze wears longer; and, because 
it is made of virgin metals by a specialized process, 


e it develops and holds a smooth almost frictionless 
afety Ladder bearing surface that cannot flake-off owing to the 


interlocking, interwoven, fibrous structure. Bars 
(Patented) solid or cored up to 5” o. d., in 1 and 2-foot lengths. 
The Dayton Safety Ladder Co. Write for Wall Chart and Data Sheets 
121-123 W. Third St. Cincinnati, O. AMERICAN NON-GRAN BRONZE CORP. 
See our Exhibit, 18th Annual Safety Berwin (Philadelphia District), Penna. 


Congress, Chicago, Sept. 30 to Oct. 4 
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The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

S K F Industries, Incorporated 

T. B. Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

Rockwood Mfg. Co. 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

Birkle Machine Works 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, WOOD 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
PUMPS, AIR 
Leiman Bros. 
PUMPS, CENTRIFUGAL 
Goulds Pumps, Inc. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
Goulds Pumps, Inc. 

PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
Goulds Pumps, Inc. 

E. Myers & Bro. Co. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 

Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 
PUMPS, JET 

American Injector Co. 

Geo. D. Roper Corp. 
PUMPS, MINE 

Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, OIL 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 
Geo. D. Roper Corp. 


eee, Pump & Mach. Corp. 


MPS, ROTARY 
Goulds Feeney Inc. 
Kinney Mfg. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, SUMP, AUTOMATIC 
Goulds Pumps, Inc. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, TANK 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 
Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 
PUNCHES, METAL, LEVER 
Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Ine. 
W. A. Whitney Mfg. Co. 
RACKS, BAR STOCK 
Pollard Bros. Mfg. Co. 
RASPS 
Delta File Works 


Scandinavian West. Imp. Co., Ltd. 


RATCHETS 
Armstrong Bros. Tool Co. 


REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool “> 
Whitman & Barnes, 
REELS, ELECTRIC “CABLE 
Appleton Electric Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 
REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 

Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 

Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 
RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 
RIVET SETS 
American Swiss File & Tool Co. 
RIVETS 
The Bourne-Fuller Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 

ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 

ROPE, WIRE 
Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
RULES 
Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
SAFETY THREAD MATERIALS 
Abrasive Company 
 ennagg Age 

Geo. W. Diener Mfg. Co. 

SAND BLAST OUTFITS 
Leiman Bros. 

SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. (Metal) 
E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 
The Champion Blower & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 
SAWS, COPING 
W. O. Barnes Co., Inc. 
SAWS, HACK - ? 

American Saw & Mfg. Co. 
Arion Steel Co. 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
W. O. Barnes Co., Inc. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 

SAWS, HAND, ELECTRIC 
J. D. Wallace & Co. 
Wappat Gear Works 

SAWS, RADIAL, ELECTRIC 
J. D. Wallace & Co. 

SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 

The Crescent Machine Co. 
SCAFFOLDING, PORTABLE, 
SAFETY SWINGING 

Patent Scaffolding Co. 
SCALES 
The Fairbanks Company 
SCRAPERS, BEARING 
American Swiss File & Tool Co. 
SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
N. A. Strand & Co. 


SCREWDRIVERS, HAND 

American Saw & Mfg. Co. 

SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 

SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 
SCREWS, CAP AND SET 

The Allen Mfg. Co. 
The Bourne-Fuller Co. 
The Bristol Company 
Clark Bros. Bolt Co. 
Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Ferry Cap & Set Screw Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Standard Pressed Steel Co. 
The Strong, Carlisle & Hammond Co. 
SCREWS, a BRASS AND 


Economy Screw Corporation 
H. M. Harper Co. 
SCREWS, MINING 
The Strong, Carlisle & Hammond Co. 
REWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 
The Strong, Carlisle & Hammond Co. 
SCREWS, THUMB 
Economy Screw Corporation 
J. H. Williams & Co. 
SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The Strong, Carlisle & Hammond Co. 
The Swartwout Company 
The D. T. Williams Valve Co. 
SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 
SHAFTING, FLEXIBLE 
N. A. Strand & Co. 
SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
SHAPERS, WOODWORKING 
The Crescent Machine Co. 
SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
SHEARS, WIRE AND BOLT 
CUTTING 
The Champion Blower & Forge Co. 
H. K. Porter, Inc. 
SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
T. B. Wood’s Sons Co. 
SHOVELS, HAND 
Ames Shovel & Tool Co. 
SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 
SLEEVES AND SOCKETS, DRILL 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
SNOW MELTERS 
Aeroil Burner Co., Inc. 
SOLDER, BAR AND WIRE 
Frictionless Metal Company 
SOLDER, SELF-FLUXING 
Kester Solder Co. 
SPADES AND SCOOPS 
Ames Shovel & Tool Co. 
SPEED TRANSFORMERS 
Reeves Pulley Co. 
SPROCKETS 
The Medart Company 
A. L. Schultz & Son 
The Webster Mfg. Co. 
STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
The Cleveland Wrought Prod. Co. 
STANDS, DRILL 
Stanley Rule & Level Plant 
STANDS, FLOOR 
Bond Foundry & Machine Co. 
STANDS, TOOL 
Pollard Bros. Mfg. Co., Inc. 
STANDS, VISE, PORTABLE 
J. H. Williams & Co. 

STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 
STOCKS & DIES 
Armstrong Bros. Tool Co. 

Armstrong Mfg. Co. 

Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
STOOLS, STEEL 

Pollard Bros. Mfg. Co. 
STOPS, ENGINE 
The Strong, Carlisle & Hammond Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 
The Strong, Carlisle & Hammond Co. 
The Swartwout Company 


STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
I. B. Williams & Sons 
STUDS, MILLED 
Cleveland Wrought Products Co. 
SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manufacturing Company 
TABLES, STEEL 
Pollard —. Mfg. Co. 
NKS, COPPER 
Arthur Harris & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
TAPE, RUBBER 
Boston Woven a & Rubber Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

TOOL BOXES, STEEL 

Pollard Bros. Mfg. Co., Inc. 

TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 

Delta File Works 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Scandinavian West. Imp. Co., Ltd. 
Stanley Rule & Level Plant 
Whitman & Barnes, Inc. 

J. H. Williams & Co. 

TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & _— Works 
J. H. Williams & CG 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 
Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
d. H. ee & Co. 

LS, SAW 

E. C. tates & Co. ° 
Simonds Saw & Steel Co. 

TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 

M. B. Skinner Co. 
TOOLS AND EQUIPMENT 
Ames Shovel & Tool Co. 
TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
Scandinavian Western Imp. Co. 
P. Wall Mfg. Supply Co. 

TORCHES, THAWING 
Aeroil Burner Co., Inc. 

TORCHES, WELDING AND 

TTIN 


The Imperial Brass Mfg. Co. 

TRACK SYSTEMS, OVERHEAD 

Chisholm-Moore Hoist Corp. 

The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 

The Yale & Towne Mfg. Co. 
TRAILERS, INDUSTRIAL 

Chase Foundry & Mfg. Co. 

The Yale & Towne Mfg. Co. 
TRANSMISSION, VARIABLE 

SPEED 


The Moore & White Co. 
Reeves Pulley Co. 
Stephens-Adamson Mfg. Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 
The Swartwout Company 
TRAPS, RADIATOR 
The Strong, Carlisle & Hammond Co. 
TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Strong, Carlisle & Hammond Co. 
The Swartwout Company 
D. T. Williams Valve Co. 
TRAPS, VACUUM 
Kieley & Mueller, Inc. 

The Strong, Carlisle & Hammond Co. 
TRESTLES, SAFETY, 
EXTENSION 

Patent a Co. 

ROLLEYS 
ee... Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Saginaw Stamping & Tool Co. 
The Yale & Towne Mfg. Co. 
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GROBET SWISS FILES || 


—$cHULIz— 
FRICTION CLUICHES 


Stock Clutches for use with pulleys, 



































All over the world, for more than a hundred years, sheaves and gears, Cut-Off Couplings 
Grobet Swiss Files are recognized by craftsmen as a and Friction Clutch Pulleys. Special 
sega ot oa ute Clutches for any unusual service. 31 years 
A complete stock is always on hand ready to meet clutch experience. Ask for catalogue. 
your requirements. 
Send for Catalog B. Als SON. 
| GROBET FILE CORPORATION OF AMERICA 1675 ELSTON AVE. Chicagoll, 
3 Park Place New York City POWER TRANSMISSION APPLIANCES 
er 
ELL s|—)mperia]— 
| ROLLER | 
BEARING | Oxy-Acetylene 
HANGERS Welding and Cutting Equipment 


lubricated with 
Rollerine are best 
and cheapest. 


Royersford Fdry. & Mch. Co. 


Royersford, Pa. 


| Torches, Regulators, Outfits 
and 
| Automatic Acetylene Generators 





Write for Complete Catalog 


| IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., CHICAGO 









































SW ACO 
SAFETY HOPPER CAR WRENCH 


A mill supply specialty with good sales possi- 
bilities—and a DELTA 


Real Profit — _ | Dera FILE WorRKsS 
33%8% on Selling Price} BRIDESBURG | PHILADELPHIA 


Every user of coal in carload lots is a prospective 
purchaser. 


SAFETY WRENCH & APPLIANCE CO. Test a Delta! 


Springfield, Massachusetts 


DTN (3.@,22777/ | MOTOR PULLEYS 


EN) : 
< Ae PAPER AND IRON 
ScrewJacks NE ig e / Prompt shipments are made from 


= our large stock of Paper and 
Sell on Sight! Iron Motor Pulleys, Flexible 


Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 


You can’t Judge a 


File by its Looks. 


























Their Visible Screw, Stability, 
Workmanship &DucoColoring "ara 





“oe 


TELEPHONES 


Dever Jackk woxzor ~ BrpKre MACHINES WORKS 
7053 


Create Sales Appeal . 


r Pipe Pushers = SS ae 
Templeton, Kenly & Co. ana Trench Braces pr ie enor ine 
EST.1899 hawe been famous | 456 N. Union Ave., Chicago 
Chicago, IIl.,U.S.A. for Years 
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TRUCKS, HAND 
The American Pulley Company 
The Fairbanks Company 
Pollard Bros. Mfg. Co. 
Saginaw Stamping & Tool Co. 
Standard Pressed Steel Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 
TUBING RUBBER 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
TUBING, SEAMLESS STEEL 
National Tube Company 
TURNBUCKLES 
Brownie Mfg. Co. 
H. M. Harper Co. 
UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks Company 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
VACUUM PANS 
Harris & Co 
VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
VALVE UNIONS 
Nason Manufacturing Co. 
VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Nason Manufacturing Co. 
VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros. 
The Parker Appliance Co. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, EMERGENCY 


Arthur 


The Strong, Carlisle & Hammond Co. 





VALVES, FLUSH 
Imperial Brass Mfg. Co. 
VALVES, GATE, GLOBE, ANGLE 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Jenkins Bros. 
The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, NEEDLE 
Jenkins Bros. 
VALVES, NON-RETURN 
Kieley & Mueller, Inc. 
The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co. 
Walworth Company 
VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
Walworth Company 
VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
ALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 


The Columbian Vise & Mfg. Co. 

VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 
Yost Manufacturing Co. 

VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 

VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Yost Manufacturing Co. 

VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 

VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 

Yost Manufacturing Co. 
WASHERS, AUTO 

The F. E. Myers & Bro. Co. 
WASHERS, BRASS 

Economy Screw Corporation 

WASHERS, BRASS, BRONZE, 

COPPER, STEEL, CAST IRON 

The Cleveland Wrought Prod. Co. 

H. M. Harper Co. 

WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 

WATER FEEDERS 
Kieley & Mueller, Inc. 

WATER LEVEL CONTROL 
The Bristol Company 


Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
WATER SYSTEMS—SHALLOW 
AND DEEP WELL 
Geo. D. Roper Corp 
WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co. 
WHEELBARROWS 
The Fairbanks Company 
HEELS, GRINDING 
Abrasive Company 
E. C. Atkins & Co. 
WINCHES 
A. L. Schultz & Son 
Stephens-Adamson Mfg. Co. 
WIRE ROPE 
Williamsport Wire Rope Co. 
WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 
WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 
WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Blackhawk Manufacturing Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
The Black & Decker Mfg. Co. 
Blackhawk Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
J. H. Williams & Co. 
WRENC'ES, SPECIAL, PURPOSE 
Bonney Forge & Tool Works 











THINK OF IT: More than 50% of all hack saws 


break before they deliver a fraction of the service 


they ought to give. 


We thought about it and developed TRIPLE-IFES. 
Made of a special alloy steel, TRIPLE-IFE Blades are 
so designed and heat-treated that they will do a pro- 
digious amount of work without breaking or stripping. 


TRIPLE-IFE 
HACK SAW 


BLADES 





So faithfully 
do these blades 
stand up that we 
can _ guarantee 
them with the 
broadest guaran- 
tee ever put be- 
hind a hack saw 
blade. 





What makes Hack Sawing cost so much 
more than it ought to cost? 


WE WILL REPLACE EVERY TRIPLE-IFE THAT 
BREAKS IN USE 

No strings to this guarantee—just tell us if you break 

them and WE WILL REPLACE THEM. 

But the unbreakable feature is not the sole claim to 

your patronage, as TRIPLE-IFE Blades will outwear 


and outcut most of the blades on the market. 


A trial 


order will convince you or we will gladly send you a 


test blade free of charge. 


Dealers:—TRIPLE-IFE Blades merit your interest. 


Continued 


repeat orders, REAL PROFITS and sales co-operation are a 


few of their many advantages. 


open. Write us for details. 


Your territory may still be 


The Arion Steel Company 
Boston, Mass., U.S.A. 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 





















Jobbers! 
Write us for 
BROWNIE N22 catalog. 








MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 


GUARANTEED ts 
to contain 
no Rosin 





Not a Single Consumer 
is on Our Books 


That means that our distribution is 
100% through the supply trade. We 
have found from many years’ experi- 
ence the way to create business for 
cur distributors. The plan will work 
as well for you as it has for others. 
WIZARD Belt Dressing is an oil com- 
pound that preserves belts and gives 
them a soft, clinging surface. Half- 
pound bars. List, $3.00 a dozen. 





Smith-CourtneyCo., 
Richmond, Va., sold 
over $2,000.00 worth 
of WIZARDS in 1928. 








Ask for the selling plan 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 








The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 











SKINNER Clamps 
Stop Leaks 





ECONOMY THUMB SCREWS 


The new “Economy” Thumb Screw is similar: 
to a round head machine screw, threaded up to 
the head. The steel key is forced into the slot of 
the screw under pressure and can’t loosen. The 
result is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work with 
old style cast and malleable thumb screws. 


No delay in shipment. Complete stocks of all 
sizes. Also made in brass and bronze. A good 
seller. Send for Dealer’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


Manufacturers of Standard Round, Flat, Fillister and Oval Head Iron 
and Brass Machine Screws, Brass Washers and Soldering Terminals. 


5215 Ravenswood Ave., Chicago, III. 





Specify the Genuine—No Substitute Equals the Original 


The Genuine 


" bsg MARK 


or 3ensen” 


"Gs ratore 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 





Distributors— We have a 
proposition for you. Ask 
for it. 


12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, Il 








YEARS 


of engineering experience 
backs up Davis Automatic 
Valve Specialties. Their es- 
tablished reputation helps 
distributors to make sales. 
Your catalog is not complete 
without a representative 
showing of Davis Valves for 
automatic pressure control. 


G. M. DAVIS 
REGULATOR CO. 
408 Milwaukee Ave., Chicago, III. 








MS6-GRAY 


THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in 
metals. 

Our specialization in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 
below the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 
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The ACCEPTED STANDARD in 


WIRE ROPE QUALITY 


In the use of Wire Rope it is important to KNOW 
FOR A CERTAINTY the quality of Wire Rope put 


into service. 


Williamsport standard of Quality, due to their 
superior process of manufacture and competitive 
tests has caused prominent engineers to accept it as 


Standard. 


The Telfax Tape System of grade marking—woven 
into the core of each grade of rope—factory certifi- 
cation—is absolute proof of tensile strength, a pro- 
tection worth more than the price of the rope. 


Send for literature and prices. 


WILLIAMSPORT WIRE ROPE CO. 
Main Office and Works: WILLIAMSPORT, PA. 
General Sales Office: PEOPLES GAS BLDG., CHICAGO 
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TKINS street 


\CKSAW BLADES 


S a measure of attain- 
ment Atkins offers 
these new blades to for- 
ward-going industries who 
set as their standard the 
production of better types 
of commodities - and the 
better use of them. 


Atkins SILVER STEEL 
Blue End Blades meet every 
demand for cutting metals, 
by saving material, labor 
and time—they are the best 
value for the money be- 
cause they will cut from 6 
to 30 times more than or- 
dinary blades and cut 
faster. 


Distributors everywhere find 
Atkins SILVER STEEL ‘Blue 
End’’ Blades the most profitable 
for their trade. 


The Blade with the Blaé End 





E.C.ATKINS & COMPANY {XBIANaperts 


Established 1857 


Machine Knife Factory: 


Atlanta 
Chicago 
Memphis 


Lancaster, N. Y. 


Paris, France 


The Silver Steel Saw People 


Home Office and Factory: Canadian Factory: 
Indianapolis, Ind. Hamilton, Ont. 
New Orleans, Portland 
Vancouver, B. C. San Francisco 
New York Seattle 





eT 
OME NS A ae —— 


TERE TE 





WAREHOUSES 


SELLING HERE ~ - THERE 


TERMINALS 





THE AMERICAN PULLEY COMPANY 
PRESSED STEEL: 
PULLEYS HANGERS HAND TRUCKS 
MISCELLANEOUS STAMPINGS 
4200 Wissahickon Avenue Philadelphia 





~ EVERYWHERE 


 PraueKs 
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Care in finish always 


implies care in safeguard- é 


ing quality throu gh- 
out. Is your product 
well-dressed”? It pays. 


| 
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Your product, like 

ours, is judged by its looks 

as well as its built-in merits, 

for quality is unusually an 
apparent thing. 


Ferry Acorn Nuts help to cover 
unsightly bolt ends and add the 


finishing touch of good looks to the 
entire assembly. 


Ferry Acorn Nuts are made with brass or 


, steel shells, permanently fitted over tough steel 


hexagon nuts. They are specially suited for 
nickel or chromium plating. 


We shall gladly supply you with samples 
and quotations on request. 


THE FERRY CAP AND SET SCREW CO. 
Cleveland, Ohio 


AERIS RIDES 














